e-Market:

[lapouoiaon Tou UOVTEAOU TwWV
HAexkTpovikwv Ayopwv B2B
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Internet & Enixeipnoeic

= MaAaioTepa:

H ayopa ayaBwv ano

TNV 080vn Tou unoAoyloTn epolale e
OEVAPIO ENICTNMOVIKNG (Ppavraciac

= ZnMEpa:

Eival yia npaypatikoTnTa PE TOUG
€10IKOUC va MIAOUV YIa EnavacTaocn
oTtn Aiavikn nwAnon.

MpaypaTikoTnTa TNV onoia dgv Ba
urnopoucav va ayvoroouyV Ol
EMNIXEIPNOEIC KAl Ol JEYAAEC
Blounxaviec.




Internet & Enixeipnoeic

m Eriixeipeiv ) n- EMIXEIPEIV

(e-business )

m Funopio ) n- ELMOPIO
(e- commerce )
m Ayopeg mmm) /)-GYOPES

( e-Marketplaces )



T1 €ivar:

E N-ENIXEIPEIV
KaOe enixeipnUaTikn npa&n pEca ornv aAucida a&iag Towv
NPOIOVTMWV KAl TWV UNNPECIWV HIAG ENIXEIPNONG NOU
NPAYHATONOIEITAI HE YNPIAKN HOPPN HECW NAEKTPOVIK®V
OIKTUWV.

E N-EUNOPIO

N ENIKOIVMVIA Kal N ouvayn EJNopIK®OV CUVAAAaywVv HETAEU
ENIXEIPNOEWV N HETAEU ENIXEIPNOEWV KAl TWV NEAAGTOV TOUG,
HE TN XPNON NAEKTPOVIK®OV HECWV.

E N-AQYOPEC
Ol AYOPEC NOU NPAYHATONOIoUVTadl HECW O1adIKTUOU Kal
YEVIKOTEPA HECK WYNPIAK®OV KAl NAEKTPOVIK®OV HECWV.




Karnyopiec:

e-business & e- commerce

B2C Business to Consumer
C2C Consumer to Consumer
B2B Business to Business

B2G Business to Goverment

C2G Consumer to Goverment
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Emyeipnon B

e-markeitplaces

Me Baon Tn puoloyvwuia:
Q Opilovriec

QKadberec

QAnudoiec- I0IWTIKES

Me Baon 10 £nix/ K0
LOVTEAO:

Q aveéaprnTn nAareopua

Q 7Aarpdpua nou eoridler
OTIC TWATOEIC

Q 7Aarpdpua nou eoridler
OTIC AYOPEC



NAEOVEKTHHATA:

e-business :

OUOICIOTII?(')TEDI’] KCII'CIFI05OTIK(')T€pI’] OXEON ME NPOMNOEUTEC Kal
EUMNOPIKOUC GUVEPYATEC
Meiwon Kpikwv NpounBeuTIKNG aAuaidag
AUEnon napaywylkoTnTag
AVOIYUa O€ VEEC AYOPEC
Meiwon anoBepaTwyv
EniTeu&n KaAUTEPWV TIHWV AOYW:
a) yeyaAou paouaToc npoundeiwy
B) duvaToTNTAC CUUUETOXNG OE ONUOMNPACIEC
y) niBavn cuvabpolion napayyeAwv
MeyaAuTepn dlapavela 0To KUKAwPa ayopwv Kal KaAUTEPN NoIOTNTA
npouNBeuTWV P’ 00OV UNAPXEI dUVATOTNTA CUYKPIONG

AuvaToTnTa KaAUTEPNC NPOCAPHOYNG OTIC AVAYKEC TOU EKAOTOTE
NeEAATN HEOW €EATOMIKEUONG



NAEOVEKTHHATA:

e-commerce.

[payuatonoinon ayopwyv f aAAwv cuvaiAaywv 24 wpeg To
EIKOOITETPAWPO, OAO TO £TOC AMNO ornoladnnoTe BN

AuvaToTnTa noAAanAwv eniAoywv avapeoa o NOAAOUC NPOoUNBOEUTEC
Kal npoiovTa

AuvaTtoTnTa oUYKPIoNG TIHWV KAl KATA GUVENEIA NPAyUdTonoinon
OIKOVOUIKWV ayopwV

m [IANpOPOPIEC OXETIKA E TA NPOIOVTA O OEUTEPOAENTA

®  AuvaToTNTa CUMMETOXNG OE EIKOVIKEC ONUOMNPATCIEC

m Enikoivwvia neAatwv kal duvatoTnTa avraAAayng I0EwV, EPNEIPIWYV
Kal oUYKPIONC LECW EIKOVIKWY ONUONPaciwmyv

AIEUKOAUVON avTaywvIoPoU MoU £XEl WC ANOTEAECUA ONUAVTIKEC
EKNTWOEIC



NAEOVEKTHHATA:

e- Marketplaces:

Meoo nPoBoANC TNC ETaipiac Kal TwV APOIOVTWYV TNG
TaxuTnTa oTnVv EYKPITIKN O1adikacia kai Tn dIEKNEPAIWan
napayyeAiwv

A€loAoynon npopunBeuTwy

AnoTeAEOUATIKOTEPN OIAXEIPION MANPOPOPIAC

Meiwon AeIToupylkoU KOOTOUC Kal auénon napaywylkoTnTag
Meiwaon |<00‘rouq ouva)\)\aywv Kal xapn)\OTepo KOOTOC OTN
01adIKaoia aveupeonG NPOIOVTWY Kal UNNPECIWV

AlEON EVNUEPWON Tluwv kal 01aBe0IuOTNTAC KAl CUVENWC EMAOYN
KaAUTEPNG NPOOPOPAC

Aiapaveia oTIc d1adIkaoieg

Meoo KaTaypa(pnq Kal ousz-:VTpo)onq TWV napanovoov TOU
CIYOpCIOTIKOU KOIVOU Kal anoTeAEl Eva NpwTo PECO napakoAouBnaong
TWV NPOIOVTWV MoU npowbouvTal



MelovekTnuaTa:

e-pusiness:

Avaoc@aAsia nAnpwH®V

Avaoc@aAsia yia cupgBoAdaila kai 0pouc cuvaAAaywyv
MikpOC apiOpoC SuVNTIKOV NEAATWV

Mn kataAAnAOTNTA NPOTUN®V KAl UNNPECIMV

MpoBAnuara orn di0iknon



MelovekTnuaTa:

e-commerce.

Kanoio AoyIoHIKO N-EUNOPIOU HNOPEI va BNV €ival kataAAnAo
yia Kanolio UAIKO N HNOopPEi va gival acupuBaTo HE kanoida
AEITOUPYIKA CUOTHHATA | AAAG oUCTATIKA

O1 npopunOsuTEC pnopei va xperalovral 101KoUC OIOKOHIOTEG
Kal AAAEG UNOOOMEG EKTOG TWV Server Tou SIKTUOU

Avenapkeg eUpoG (VNG TNAENIKOIVOVI®OV

"EAAEIYN ao@paleiag, a&ionioTiag, NPoTUN®WV CUCTNHATOG Kal
OPICHEVWV NPWTOKOAAWV ENIKOIVOVIAG



MelovekTnuaTa:

e-Marketplaces:

= H nAonynon ota nAskTpovma KCITCIOTI‘“.ICITCI |.|nop£| va
6|ap|<£0£| noAu NEPICOOTEPO ANO MIA ENIOCKEWYN OE Eva
EUNOPIKO KEVTPO

= [a SIEUKPIVIOEIG UNAPXElI EVOEXOHEVO AVAHOVIG OThV
TNAEP®WVIKN EEUNNPETNON NEAATWV

= EAAINN 31a0£01p0TNTA NPOIOVTWV NOU d1aTiOevVTaI OTIG
NAEKTPOVIKEG BITPIVEG

B A£AEAOTIKEG TINEC HEV AAAG KAMOIEC (POPEC N TEAIKN TIHN
gival 10a€1a HE TNV TIPNN Ayopdc ano £va YEITOVIKO
KaraoTnua

= Kivouvog va pnv avranokpiveTal To Npoiov oTnv noioTnTd
nou npoBaAAel n nAeKTpoOVIKN BITpiva



>UYKPION e-business, e-commerce,
e-marketplaces

= KAipaka kuplapyiac 0ev unapyel, avriBera CUPNANPWVEI N Pia evvoid
TNV aAA\n yia To KAAUTEPO dUVATO AnOTEAEOUA.
m H diapopa Touc eoTialeTal oTO YEYOVOC OTI:

O To n-enIXEIpEiv XPNOIHONOIEITAI HE TV EUPUTEPN
gvvoia(ayopa kai nwAnon ayadwv aAAa kai npopnOeieg,
EAEYXOGC ANOBEPATWV KTA)

O To n-epnopio oTnNPI(ETAI KUPIWG OTNV ayopd Kal NwAnon
NPOIOVT®WV Kadl UNNPECI®V. ANOTEAEI KOUHATI TOU EUPUTEPOU
(pACHATOG TOU N-ENIXEIPEIV Kal npoUnoBETel Tn die§aywyn
ouvaAAaywv. TEAOG,

O O1 n- ayopeg AsiToupyouv AAAOTE WG NAATPOPHEG N-
EpNopiou Kal AAAOTE WG BACIKO EPYAAEIO TOU N-ENIXEIPEIV
(oTav napExouv oAOKANPWHEVEG AUOEIG yia TN SIEKNEPAimoN
OIENMIXEIPNOIAKWV CUVAAAQywV)



e-Marketplaces B2B

T1_&lvail:_ Eivai x®po1 NAEKTPOVIKAC CUVAVTNONC NWANTAOV Kal

ayopaocTwVv. AVAQEPETAI OE HIA VEA AUTONATONOINHEVN
nAekTpoVikNn O1adi1kacia napayyeAI®v n onoia ouvOyEel ApEcA
TOUC NEAATEG HE TOUC NPOMNOEUTEC TOUC KAl ENITPENEI OTOUG
CUHHETEXOVTEG va avTaAAaocoouv NANPOPOPIEG Yia TIHEG Kal
NPOC(POPEC NMPOIOVTWV.

KaAouvTal kai B2B nAaT@popHEC 51ad1IKTUOU Ol OMNOIEC
nEPIAAUBAVOUV OAEC TIG TEXVIKEC AUCEIG NOU Eival
BaoiopEVEG 0TO J1a0IKTUO KOl OTOXEUOUV OTH S1EUKOAUVON
TNG KaBIEPWONGC TWV VEWV OXECEWV ENNOPIKOV CUVAAAAYWV
HETAEU emY/0EwWV N 0TNV UNOOTAPIEN TWV NON UNAPXOUCWV
OXECEWV



e-Marketplaces B2B

T AEN civai:

Hia nAaT@Oppa n-ayopac dev ival B2B eav:

0O €ival OIKTUAGKOC TOMOC MIAC EMIXEIPNONG NOU MWAEI TA
npoiovTa Tne

0 AavnKel OTNV Katnyopia TwV NWANTWY, EVEPYWVTAC WC

LeocOAABNTNC NPOWOWVTAC TA NPOIOVTA Kal TIC UNNPECIEC
aMwV ETAIpI®V

O eoTialel KUPIWG OTO EPMOPIO OE N METAEU KATAVAAWTWV

0 AEITOUPYEI HE CUUPBOUAEUTIKO XapakTNpa NApEXOVTAC
AUGEIC Nn- EUNopiou



e-Marketplaces B2B

[lwc AeiToupyouy:

2V HIa EIKOVIKN EUNOPIKN NAAT(POPHA N onoia EXEl pOAO
peoalovra Kal HEOW TNG onoiac diveral n duvaToTnTa yid Tn
ouvapikn aAAnAenidpaocn ayopacTwv Kal NPOoHNOEUTOV.

YIINPETIEC TOU [IPOOPEPOUV:

0 ZUMMETOXN OE NAEKTPOVIKEG ONHONPACIEC

0 E&VNHEPWON THNHATWV emYEipnonc (AoyioTnpio, anobnkn,
NWANOCEIC )

0 Ynnpeoia HETaQopac

0 €AEyXOGC NiOCTWONG TOU AyopaoTn

0 avalnTnorn npoiovrmv HECW ENNOPIKWV KATAAOYywV Baon
K®wOIKOU NpoiovToc, OVOHd, KOATAOKEUAOTIKN ETAIPIA N
OUVOUUOHO TWV Napanave




e-Marketplaces B2B

Yrinp£eoiEC Moy
[1POOQPEPOUYV:

O AuvarornTa nAonynanc; Kal i
€EEPEUVNONG UNNPECIMV "~ “B2Blayopa
npoo-"esl'lsvnq ualaq On(l)q n Evuepwan Twy TunuaTww
I'IPOGClF’I-IOYﬂ NG AioTag me emyeipnans
ayopeV CUHPWVA UE TIG T mwAfioEwy j m
CaVAYKEG 0aG, UNNPECIEG e
npowinonc Twv SIKWV oag o
NnPoiOVTWV OTNV ayopdq,
XPNHATOOIKOVOHIKEG
UNNPECIEG KAl UNNPECIEG
£(POoOIacTIKNG.




e-Marketplaces B2B- O@EAn

[1a Touc [IPNHTEZ:
Auvénon nwAnoswyv
Auénon Tn¢ rayurnrac
KUKAopopiac Twv
npoiovTwy 1n¢ Enix/onc
Oikovouia
uelwon peoalovrwv
ypriyopes AUOEIS 1-
ELnopiov

onuioupyia norwv
neAarov




e-Marketplaces B2B- O@EAn

[1a Touc ATOPAZTEZ:
Meiwon kooroug ayopwv
LEYAAN noikiAia npoiovrwv

xaunAa enineda
anoBeudrwv

Auénon kepowv

yId TOUC QyopaoTES:

HeEyaAdTEpn TrOiIAG T OOIOVTWWY Kal TpopnBeuTwy




e-Marketplaces B2B-MovTteAa

O1 n-ayopec B2B diakpivovTal o€ Tpia Bacika PYovTeAa Ta omnoia €ivai:
Movredo ENAIAMES QY
To nmio 31adedopEvo oTnV EAAnVIKN ayopa

BaoileTal oTOuG HECOAABNTEC NOU ONMHIOUPYOUV Eva

OIKTUOKO TOMO HEC® TOU OMOIOU (PEPVOUV OE ENAPI

ayopaoTEC KAl NWANTEG

KUp10G OTOXOC Eival N CUYKEVTPWON KPIoIHNG padag kai

ano TIG OUOo NAEUPEG

ZUVavTaTdl TOOO O KAOETEG AyOopPEC 000 KAl OE OPIOVTIEG
Movredo ATOPASTH

Tov KUpI0O AOYO £XOUV Ol NEAATEC CUYKEVTPMOVOVTAC
NPOC(POPEC KAl CUHPEPOUTEC CUVEPYUOTIEG ano
NPOHUNOEUTEC




e-Marketplaces B2B-MovTeAa

_KaAouvTal kai avrioTpo®a B2B e-marketplaces
ZUVavTaral KUpiong o€ KAOETEC ayOpEC
ZTnV oucia gival KOIVOTNTEG NOU dnHIoUpYOUVTaAl ano
HEYAAOUG CUHHETEXOVTEG TWV OMNOIWV I CUVEPYAOTia
€EUNNPETEI TIC EPNOPIKEG CUVAAAAYEG NPOCPEPOVTAG
nAN0oc WPEeAEIWV.

Movredo TRAHTH
Tov KUpPI0O AOYO £XOUV Ol NWANTEG

Xpion ané eTaipieg OTIG ONOIEG N Ayopd TWV
NPOHNOEUTWV EiVal CUYKEVTPWHEVI EV® Ol AYOPUAOTEC

noAudapiOpuol Kal 31a0KOPNICHEVOI OE O1IA(POPETIKOUG
kAadoucg




e-Marketplaces B2B-MovTteAa

KUpi0oG oTOXO0G €ival n npoogEAKuoN N diaxeipion
OUVAAAQY®V HE TOUG UNAPXOVTEG Kal SUVNTIKOUG NEAATEG

TOUG

FUVAvTAaTal Kal GE ayopPEG XOVOPIKNG




B2B e-marketplace- npoUnoBECEIC EmTUYXIAC

O 0pOC ENITUXNHEVN N-Ayopa HNOPEI va EOTIAOCTEI OE:

1) Mesiwon Tou KOOTOUC CUVAAAay®V

2) AUEnon Tou apibpou cuvaAdaywv kKai Tou NARBouC TwV
OUHHETEXOVTWOV

3) Ao@aA&gia cuvaAAaywv

4)  Mikpn avaykn yia avadiopyavmon TnG napadooiakng
ENIXEIPNHATIKOTNTAG TOUAAXIOTOV OE ApPXIKO oTAdI0

ENoOUEVWC,

= Ep@avion Tou SIKTUOGKOU TONOU

2 Na avravakAd Tnv IOTOPIKOTNTA TOU KAOE NeAATN

m  KavaAia nwAnoswv

m  KavaAia enikoivoviag



B2B e-marketplace- npoUnoBECEIC EMTUXIAC

® AuvaTtoTnTa va €niAeyouv Ol NEAATEC TIC AYOPEC TOUC Baon
OTOIXEIWV

B JUYXPOVIOUOG N-ayopdc Pe Ta cuotnuara CRM kai ERP
Epwrnuara riou rperer va eEETAOE! ) EMIXEIPNOT]

A) LueAn, rioror Eival EUNAEKOLIEVOI

B) npoo@opd, 11 MpoopEPEl 1 ayopd OTOUC ELNAEKOLEVOUC

) rinyn 000wV, ario folouG Kal rwe EXEl O 10I0KTINTIG KEPOOG

A) unxaviouoc TiioAoynong

E)npooBaon

2T)edeyyoc

Z) rporuria

H) olaouvosoniornTa



YnoBeTikn eniokewn o€ eva BiBAionwAeio B2B

«[MTPQTATQNI2TE2>:

-Evac oxoAIkOG opyaviouoc e MOAAG napapTnUaTa oTn Xwpda

- 'Evac dikTuakoc Tonoc B2B (oTo napadeiyua pag to BiBAIONwAEIo)
YTTHPE2ZIEZ TOY B2B BIBAIOTQAEIOY:

-AlanpaypaTeuon TIHWV

-AUTONATOC UMOAOYIOUOC TINWV

-AUTOLATOC UNMOAOYIONOC TWV HUETAPOPIKWYV EEOOWV

-Mapouciacn Tou nepiEXopevou kabe BiBAiou

-AuvaToTnTa napayyeAiac noAAwv avTiTunwyv

META THN OAOKAHPQ2H THX MAPAITEAIAZ:

AnapaiTnTn N Napoucia Kanolou Uneubuvou ano Tn PEPIA TOU
BiBAIonwAeiou o onoioc 6a dwoel TNV TEAIKN EYKPION YIa TNV
OAOKANPwaoN TNG napayyeAiac.



YnoBOeTikn eniokeywn o€ eva PBiBAIonwAeio B2B

AUTOUATOC UTTOADA O

AT RIUETEUCT) THMATY P TUIS TH|HAM
: [N

AUrGPOTOL UTTOADY 1T Tl
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T1 oupBaivel otnv EAAAAA

O1 HAekTpOVIKEG AYOPEG NOU AEITOUPYOUV onpEPa oTtnv EAAada
aKOAOUOOUV CUYKEKPIHEVOUG KAVOVEG EHNOPIKWV
cuvaAAaywv kai ano oTi O€iXvouv Ta NPpayHarTa Kai o€
O01E0vEC £ninedO, TO HOVTEAO AEITOUPYIAC TOUC EIVal AUTO NMOU
NPOC(PEPEI TO HIKPOTEPO PICKO KAl TA NEPICCOTEPA OPEAN.
'a napadeiypa, ol cuvaAAayeG HETAEL ayopaoT®yV KAl
npopnOsuTwWV NpayparonoiovvTal HE Bacn kanoia
CUHQ®VIa Kal npo-01anpayHaTeUcT) NoU EXEl YIVEI HETAEU
TOUG, NPIV ano TNV UIOBETNON TOU NAEKTPOVIKOU TPOMNOU
ocuvaAAaywv. Me aAAa Aoyia, n CUHPWVIa auTh
AroTUNWVETAI 0TO NAEKTPOVIKO CUCTNHA NPONNOEIWV Nou
UAOMOIEITAI KAI OTIN CGUVEXEIA YIVETAI | OUVOECT HE TNV
HAekTpovikn Ayopd n onoia SIEKNEPAIWVEI TIC AUPIOPOHEG
ouvaAAayec.



>TATIOTIKA OToIXEIa TNC EAANVIKNC opI1{OVTIac
HAekTpoviknc Ayopac Tnc CosmoOne

HAekTpovikeéG Anponpaciec Ano Tnv 1n Iavouapiou
2006 wc TNV 31n OkTwRpiou 2006

Ap1Buoc Anponpaciwv272
>UvoAo 2uppeToxwv (ETaipiec)1.572
AnponpatnBeioa A&ia (Eupw)71.030.976
XTunnuata (NPoo®opeC TINWV)6.498
Mapartaoeicl.418
Meooc ‘'Opoc peiwonc TiHwv24,38%



>TATIOTIKA oToIXEia TNG EAAnvIkNC opidovTiac
HAekTpoviknc Ayopac Tnc CosmoOne

TC¢ipoG HAekTpOVIKNG Ayopag

Ano tnv 1/1/2006 swc kai Tnv 31/10/2006
dlakivnénkav peow NG HAekTpovikne Ayopac Tne
cosmoONE ayaba cuvoAiknc a€jac 145.459.607 Eupw
EVW O apIBPOC TwV napayyeAiwv avepyeTal OTIC

9.051 pe peon a&ia napayyehiac Ta 16.071 Eupw.
ZTOoUC KataAoyouc TnC HAekTpovikAC Ayopdc eival
onuepa d1absoiua 44.085 povadika €idn,

KaTnyopIionoinueva o€ 475 S1aMOPETIKEG KATNYOPIEC
NPOIOVTMWYV KAl UNNPECIOV.



EYXAPIZTS I'TA THN MNMPO2OXH
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