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IHNEPIAHYH

210)0G NG TOPOVCAG SMAMUATIKNG Epyaciog Ba etvar va diepeuvioet 01e£odkd Tov
TPOTO OV peTARAAAOVTOL Kot avadtopoppavovton To 4P tov Mépketvyk, dnAadn to
TPoidv, n TN, 1 Tpo®dnon kot 1 tomoHecia.

To mpmdTO KEPAAOO £YEL OC GTOYO VO AMOTUAMGEL PE OMAO TPOTO TNV OVLGIO TOV
TOPOTAV® TPOPANUATOG. XT0 TPOSPATO TaPeEAOOV 1 emyeipnon Kot ot GvOpmotl Tov
ackovcav TNV doiknon kot Ntav vrevduvol Yo TNV GTPOTNYIKY TOL MAPKETIVYK,
Nrav avtoi mov kaboplov o piypa Tv teccdpmv P. Equepa o1 cuvnbeieg Tov pécov
KaTovoA®T] @oiveton va €xovv petoAndel kot pali pe avtég £xet petafinbdet kot o
TPOTOG TTOV EMAEYEL VO KATOVOADCEL.

To oebtepo kepdrao Oa mpayuatevtel v Pacikn Oswpia mov péypt onuepa
kaBopilel v otpoatnyikn Mapxetvyk. Ta téocepa P Oa avartuyBodv pe Pdon v
vrdpyovoa PAOYpaic, OCTE TOPAKAT® Vo UTOPEL VA S1EPELYVNOOVV VEEG TPUKTIKEG
Kol TPOTOL OOKPIoTG OTA VEN OEdOUEVA TTOV EMPAAEL 1| GVYYPOVT YNPLOKY| ETOYY).

To tpito Kepdrato acyolreitan pe tov enavanpoodtopicpd twv 4P. Equepa, n {on Tov
pécov kotovoAmtn €xel petafinbel pe tpomO MOV TO KWWNTO KOl TO TOUTAET
OmOTEAODV OVOTOGTOGTO KOUUATL TNG KOONUEPIVOTNTAG KO TOV TPOTOV LE TOV OMO10
OAANAOETOPA. XuvEmeln avTol givol va £xel LETAPAAEL TOL EVOLPEPOVTO TOV KO VO
&xel pio mepiocdtepo digital mpooéyyion oty kabnuepvotnra. O KATAVOA®TNG
emBupel mEPIGGOTEPO EEATOUIKEVUEVO TPOTOVTO KOl POIVETOL VO EMOIOKEL EVEPYE TNV
EUTAOKN TOV OTO OYEOWOUO KOl TNV ToAdynon tovc. EmumAéov, o tpomOg pe tov
omoio onuepa Tpowheitor Ko tomobeteitan Eva Tpoidv otnv ayopd £xet petafindel pe
TPOTO OV TA £MG TPOTIVOG EMTLYNUEVA LEGA TPOPOANG Kot TomoBETnong, OTmg NTavV
1N TMAEOPOCT KOt TO PAPLOL EVOG KATAGTIULATOG, 0V 00dI00VV 0TS TOALA.

"Eyxovtag amotundoet T1g vEeg TAGELS OV EMPAALEL O YNOLOKOG LETAGYNUATIOUOG TNG
evpOTEPNG KOOMUEPIVOTNTAG TOV KOTOVOAMTY, TO TETAPTO KEPAAO0 Oo Kotaypdyet
gmuynpéva case studies exyelpioemv TOV LECH GE OVTO TO GLVEYDG UETAPAAAOUEVO
TEPPAALOV TOV YNPLKOV UETACYNUOTIGHOD KATAPEPAY VO EVIOTIGOVV EVKOIPIES Kot
Vo avomTOEOVY EMTUYNUEVES TPOKTIKEG OMOTEADMVTAS OLGLICTIKA SUOPPOTH TOV

OV tov eEglitemv oTo y®pPo ToLv MApKeETIVYK.

Vil



Tehewdvovtag, to méunto kepdalao Ba KataAnéel o€ cvunepdopoto Kot o avadeilet
eMMALOV onpeio, 6To 0TOlo PAIVETOL VO VITAPYEL TEPAITEP®D OVGLUCTIKO EPELVNTIKO

EVOLLPEPOV.

Agaigc — Khewowd: Ynowkd Mdapketivyk, Miypo Mdapketvyk, Ilpoidv, Twyn,
TomoBétnon, [IpowOnon.



ABSTRACT

Main purpose of this dissertation is to examine thoroughly how digital tools change
and reform the four Ps of the marketing mix, that is Product, Price, Placement and
Promotion.

First chapter’s main goal is to capture clearly and in a simple way the nature of the
above-mentioned problem. In the recent past, companies and the people of marketing
were responsible for the marketing strategy. They were determining the matrix of the
four Ps. Today, the digital revolution altered customers’ needs along with the way
customers think and consume.

The second chapter deals with the main basic elements of marketing strategy. The
four Ps will be developed according to the existing literature.

The third chapter tries to reimagine the four marketing Ps. Today customers’
everyday life has altered in a way that smartphones and tablets are an integral part of
everyday living. As a result, customers’ interests change dramatically and digital
becomes the new normal. Customers want to feel unique and has clear opinion on
how products should be. They want to co-create and design products, they want to
name their price for products and participate in product placement and promotion. Tv
spots, shopping windows and supermarket shelves are not able to compete anymore
with the new digital tools of promotion and product placement.

Having captured the new trends imposed by the digital transformation of everyday
life, the fourth chapter records successful case studies of pioneer companies that have
adopted digital tools, practices, and solutions to gain competitive advantage against
their competitors. These pioneers are the shapers of the new emerging marketing
strategies.

The dissertation concludes with a fifth and final chapter where conclusions are being
gathered. Also, more areas and opportunities around the topic are being mentioned to

direct the research interest.

Keywords: Digital Marketing, Marketing mix, Product, Price, Placement, Promotion.
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KE®AAAIO 1 - Ewcaymy

1.1 Oprwopodg Tov Marketing

H emotmun 1o papretivyk emyelpet v avantuén oxEcemv e oV TEAATEG Kot TNV
dnuovpyio LoKPOTPOOESU®Y SECUMV LE TOVG KOTOVOAMTEG, TOPEXOVTOS TOVG ayodd
KOl VINPEGIEg TOV EIVOl TPOCAPUOGUEVO GTIG AVAYKES TOVG. ZUUPMVA, LE TOV EMIGNUO
opwopd mov divel ywu to pdpketvyk n Apepwovikn ‘Evoon yu to Mdapketivyk,
amotelel TO GUVOAO TOV KAVOVAOV, OAAL Kol SOKACIOV Yoo T dnuovpyio, v
EMKOWVOVIO, TNV TAPAdOCT KOl TNV OVIOAAXYT TPOGPEPOUEVAOV ayaBmdV Tov EXouv
a&ia yio. Tovg meLGTES, Toug TPoUNOEVTEG Kat TV Kowvmvio yevikdtepal. Ty ovoia,
TO HAPKETWVYK amoTeAEl TN popen Béomong pioag apoPoion em@PEAOVS OVTAALOYNG
HETOED OVO LEPDV, EVOG TOANTY] KO TOV OLYyOPAOT.

Q¢ moAnNg opiletor kKAmo10¢ Tov TPOooPEPEL Eva TPoidv. Extdg Opmg and mpoidvta,
€vag TOANTNG UTOPEL VO TPOCPEPEL Kol AAAN TPAYIATO OTTMG L0 VINPETTaL, Lol 100
N axopo wor poe eumepio. Kotd tov 1010 1pdémo o1 meptocdtepol TEIVOLV VO
OKEPTOVTOL TOV OYOPOOTH] OOV KOTOWOV 7OV OWBETEL YPNUO TPOKEWEVOL VL
OTOKTNHOEL KATL TOV TPOGPEPETOL amd TNV ayopd?. TTapoia avTé o1 AyopusTES, EKTOC
amd ypnua, 01fETouy Kot un HETPNOIOVS TOPOLS OIS 1| TPOGOYN TOVS, O XPOVOG
Kol M evépyeln Toug. Ot ayopaotés 0100€Touy T0 YPNUOL TOVG MG OVTAAAQYHO Yo
avTIKeipeEVa TOV TOVE TPOGdidovV aia. Q2oTOCO TOAAEG POPES O1 KATAVAAMTESG LITOPET
va, unv gtval oiyovpotl yoo 0 Tt okpPdg embopodyv kol ypelialoviat, 1 Umopel va
dwkatéyovtor amd oafefordoTnra oyeTikd pe tov Pabud otov omoio KAAVTTEL TIg
avdykeg Tovg éva  mpoidv. ITlopdrinia, WOAAEC EMYEPNOCES TPOGPEPOLV
OVTOYOVIGTIKG TPoIOVTa, To om0l amevdivovTal 6Ti¢ 181ec opddec medat®dvS. Avtoi ot
dvo mapdyovieg, 1 afefotdOTNTO TOV KATAVIA®TAOV, KOL 1] TPOGPOPE AVTOYOVIGTIKMOV
TPOTIOVTOV Kaf1oTOOV T0 HAPKETIVYK Hid O1a01KAGT0 YEUATN TPOKANGEIS TOGO Y1 TIG
EMY(EPYGELS, OGO KOl Y10, TOVG KaTavolmTéc?,

[Tpokeipévou va Egmepacovv TiG cLVEYXEIS TPOKANGELS, Ol AVOP®TOL TOL UAPKETIVYK

Exouv avamtiéel mANOdpa YPNCL®VY gpyareinv kol TeYVIKOV. Metald avtdv, éva

! www.ama.org — American Marketing Association

2 Bhoomovhov, M., (2003), “e-Marketing, diadiktvaxé Mépretvyr”, AOva, Exdooeig Rosili, oel. 35.
3 Hovyvpéng, T, (2002), “Adiedvég Ecayamyiné Mépretvyk, Touog 1”7, ABva, Exdooeig Kaotavidm,
oeh. 47.

* Sandhusen, R., (1993), “Mopketivyk, évvoieg kot otpatnyikéc yia. ypityopn exudnon ”, AOva,
Exd6oe1g KieddpBuog, 17.
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amod To o ypnowo ivor To piypo papKeTvyK, To omoio amoteleitol and Técoepa
otoyeia, yvootd omv Piproypapic ©¢ to técoepa PS. O dpog téooepa PS
OVOPEPETAL GTA OPYIKO YPAUUOTO TOV TEGoapmV ayyMkov AéEewv, Product, Price,
Placement ka1 Promotion, dniadn, mpoiov, Ty, tomobétnon kot tpomdnon. Kabéva
amd oVt TPocdidel ol 6TOV KATAVOAMT €VOG TPOIOVTOG 1 HOG VANPESING, EVD
TapAAANAa oEeLel TIG emyelpnoels TokAoTponog. Ta téccepa PS Aowtdv, yvmotd
Kol ®G Piypo HAPKETIVYK OMOTEAOVV €vol EPYOAEI0 TOL GLVOPAUEL OVGLAGTIKA GTNV
emitevén TS GLVOALOYIC g EMyEipnong pe Toug TeldTec TG .

210 emOUEVO KEPOANO emyelpeiton pwol TPoomdOel aVOALTIKNG TEPLYPOPNG TNG
€Vvol0G TOL UIYHOTOG UOPKETIVYK KOl TOV ETUEPOVS oTolXEl®V Tov. Ot évvoleg TOV
TPOIOVTOG, TG TIUNG, TG TomoHETONG Ko TG TPOo®ONGNG, AAG Kot Ol ETUEPOVG
OTPOTNYIKEG LAPKETIVYK YOP® amd avtd Oa avamtuyBovv ot oeAideg TOV dELTEPOL
KePoAaiov. Qotdc0 TNV TEAELTAlN OEKOETIN, £YO0VV AAPEL YDPa onuavTikég e€eMEelg
OTOV YOPO 1TNG TeYVoAoyiog mov wBovv Ko petofdAlovv TG £m¢ ONuUEPQ,

TpoceyYiGeS YOpw amd ta técoepa P.

1.2 H teyvoroyiki) €£EMEN Kan 01 AALOYES GTIS OVAYKES KOL TLG

ouvvi0gLeg TOV KaTOVEAOTY.

H tedevtaio dexoetio potdlet va €xel aAldEel prloomacTikd Tov TpOTO e TOV 0Toio
oKEPTETAL, OmOPcilel, Asrtovpyel Kol OAANAOEMOPE O HECOG KATOVOAMTAG. Mia
OEPA TEYVOAOYIK®DV OAAXYDV £XEL OTAOVGTEVGEL TV KOONUEPIVOTNTA KOl £XEL ODOEL
npocfocn o€ TEPACTIO OYKO TANPOPOPI®V TOL UEYPL TPOTIVOC Oev MTav €OHKOA
TpoomeLdoec.

To dwodiktvo kot o1 TOAD ypryopeg MALOV ToOTNTEG TOL JUOPOOCAV EVOV VEOD
kOGO, divovtag mpodcPacn oe atédeimteg TANpogopiec. Ta KowvoviKA dikTva, OTMC
10 Facebook, to Twitter kot to Instagram erxovampocdiopioay tov Tpdmo He TOV 01010
0 KOGHOG OAANAOETIOPA otV Kabnuepwvotnta tov. Pwtoypapies, Bivieo kot apyeia

Nnyov olatiBevror kKabnuepvd amd exatoppdpla xpnotes, ot omoiot popdloviatr to

5 www.ama.org — American Marketing Association
& Dunakhe, K., Panse, C., (2022), “Impact of digital marketing — a bibliometric review”, International
Journal of Innovation Science.
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TPOTOYEVECG VAMKO TOVG, ekBétoviag mANpwg tov Tpoémo pe tov omoio (ovv,
avalNTOVTOC PEGH OVTOV TV KOWOVIKY avayvodpion kot emPePaioon’.

[MapdAinia pe T TEQVOAOYIKEG OALAYEC YOP® 0O TO SLOOIKTLO, Ol OMOLTHOELS TNG
KaOnuepvng epyaciog Kot 0 yevikOTEPOG TPOTOg LN cuvéBaiav oty peiwon Tov
S1a0éoton gAevBepov xpdvoL Tov pécov katovaloti®. Katt tétoto onpaivel tog o
KOTOVOAWMTNG 0V €xeL XPOVO Y10 YACIHO Kol OOoLTel v €XEL YPNYOpN KOl EVKOAN
npocPacn o€ avtd mov embvuel. EmmAiéov, €xoviag Ayodtepo dwabéoipuo ehevbepo
xPOVo avalntd eVOAALOKTIKOVS TPOTOVS Y10 VO IKAVOTIOWOEL TIG KOTAVOIAMTIKEG TOV
embopisc®.

Tnv tekevtaio dekaetion mopatnpeitor Ko po peT@Pfacn amd v ypnomn otadepdv
VTOAOYIGTMV GTNV YPNOT £ELTVOV GLGKELMV, TOV GLVOELOVTOL EVKOAN GTO {VTEPVET
HEC® aGVPUATOL OIKTVOV. TET01EG CLOKEVES €ival Tl KvnTh TNAEQ®VA, TO TAUTAET
kol to &vmva poAdylo. O kOouog Aomdv mepvd omd TIC otafepég CLOKEVEG OE
QOPNTEC GUOKEVEG [E acLPUATN TPOGPacn oTo vtepveT, TANOMOPO EPAPUOYDOV Kot
QPUIKO mePIPAiAov ypnon. ZNHEPO 01 TEPIGGOTEPOL GvBpwmol Bewpodyv TtOo KIvNTd
TOVG TNAEP®VO GOV LU0 TTPOEKTOGT TOL E0VTOV TOVGS, XWPIG TNV 0Toia dEV HUITOPOVV V.
elvarl Aettovpykol oTig Kadnuepvég amontnoels. TnAepmvUaTo, amoGTOAN Kol ANy
unvopdtov, Tpdcfocn oto VTepVeT, TANPOUES, TPOTECIKEC GLUVOALAYEG, TAOTYN O OE
YOPTEC Y. aVEVPEST] TNG OWOTNG OOPOUNG, OYOPES, OVOTOPAY®YT HOVGIKNG,
wpofoin Pivieo, WTPIKEG PETPNOELS, TA TAVTO YIVOVIOL HEG® QOPNTMOV GLGKELAV,
OT®C £vo KivnTto, £va TAUTAET Kot £VOL POAOL.

H d1adoon 100 ypiyopov {VIEPVET Kol TOV QOPNTOV GUOKEVMV OVOSIOUOPPOCALY
AOWOV TOV TPOTO OKEWYNG Kol OpACNG TOL HECOL KOTOVOAMTH, O Omoiog eival
TEPIOCOTEPO  EKAEKTIKOG KOl  OmOUTNTIKOG, apoy mAéov  &xel  eEacPalopévn
EVKOADTEPT TPOGPOCT GE TEPLEYOLEVO KOl TANPOPOPIa Kol G €K TOVTOV PEYAADTEPT
ykdpo emhoyov. H mpocPacytomra avtr], tov €dmoe T duvatdtnto Vo cLYKpivel
OeE0dOTEPQ, Kot va a&udveL TV KaAVTEPT dvvaTti AVoT oL eEVTNPETEL TIG OVAYKES
T0V otV dwondtepn Yoo tov 1010 Tr. EmmAéov, o pécog katavalwmthg £xet

OLYKEKPIUEVN dmoyn Yo To TU OEAEl Ko amortel Ol EMEPNOCES VAL TOV TO

"'Yuruk-Kayapinar, P., (2020), “Digital Consumer Behavior in an Omnichannel World”, Managing
Customer Experiences in an Omnichannel World: Melody of Online and Offline Environments in the
Customer Journey.

8 Malter, A., Rindfleisch A., (2019), “Transitioning to a Digital World”, Marketing in a Digital World,
volume 16.

® Bhoomovhov, M., (2003), “e-Marketing, diadixtvard Mépretvyx”, Abfva, Exdoceig Rosili, oel.
58, 59.



mpocpépouvil. Tvumepacpotikd, 0 TEAGTNG TOL GHUEPO EVOL OTOUTNTIKOC KO
alcOdvetal 0Tt BéLeL va vidbel Eexymplotde, pe To v Katavalmvel eE0ToKELUEVDL

TPOiOVTAL.

1.3 Ov wpoxkinoeig Yo To MapKeTIVYK

Onog  avoeépbnke Kol oty mPONYOLHEVT Topdypa@o, 1 Kodnuepwotnta
petofdAretal akoAovBmVTOS TIG TEYVOAOYIKEG OAAOYEG TOL emPAAEl 1 ymElokn
enavaotacn. KabBog Aowmov n xabnuepvotnra aArdalel, petafdiiovior Kor ot
kaBnuepvég ovvnbeteg, ot mpoTynoels, ot embopieg, oOAAL Kot Ol OvVAYKES TV
KOTOVOAWOTAOV. AVTO GNUOIVEL TOS O KATOVOAOTAG AVTIAAUPAVETAL TAEOV S10POPETIKA
v ayopd Kot Tig Omoteg ovdaykeg tov. Ilpdypota mov tov GuyKivovoov, Ogv TOV
GUYKIVOOV TTL0, EVE TOL EVIL0QEPOVTA TOV dev ivorn amapaitnto ta S,

AvT0 onuaivel TG 01 VITAPYOVGESG KOl MG TMPOL EXITUYNUEVES TPAKTIKES TPOGEYYIONG
TOV KOTAVOAOTOV 0T TIC EMYEPNCELS OEV elval TAEOV APKETEC Yo VO KEPOICOVV TNV
TPOGOYN Kol APOGImCTN TOL KATAVIAMTIKOD KOOV, ATOTEAECUOTIKEG LEXPL TPV Alyo
KOpO  OTPATNYIKEG  HOLAlOLV  OMOPYOUOUEVES, OVOTOTEAECUOTIKEG KOl OV
KOATOPEPVOUV VO PEPOLY T OMOTEAEGUATO Yoo To omoio oyedidotnkav. Ot
Enyepnoeig mov dev £dmoav TV TPEMOLGA GNUOGIO GTNV OALYT GLTH TS AyopdG
SVGKOAEDOVTOL Va. PEfvOVV 6T0 TPockvio?,

Kot eved péypt mpdtivog ol eTyelpnoElS Kot 01 AvOp®ITol TOL HAPKETIVYK OOUOpPmOVOL
ToL TPOCPEPOUEVA TPOIOVTO. KO VANPECIEG, ONUEPE O KATAVAA®MTNG emBuUEl va €xel
EVEPYN TOPOLGIO GTNV SAUOPPOGCT KOl TOV GYESCUO TOV TPOIOVTOG, £XOVTOC TAEOV
Tov pOAO TOL GLV-OMUIOVPYOD TOL TPOIdVTOC N TG vrnpecioc. Ilapadociokd
KOTOGTNUOTO KOl EUTOPIKE KEVTPA SivOouV GTOSKA T OKLTOAN OE MAEKTPOVIKA
KOTOOTNUATO oTe omoio umopel kAvelg va mepmynOet pe erdyota KAMK 1 tang amd
mv  000vn tov kivntob tov. EmmAéov, O katavorotg embupel mepiocdTepo amd
noTé va €xel Tov EAeYY0 Kol 6TO TL AAUPAvel Kol TL TANP®VEL, £E0TOUIKEVOVTOG OYL

LovVo To TTPOIOV Kol T YOPAKTNPIOTIKE TOV, GAAG KoL TV TN TV oTtoia KaAgitan va

10 Karjaluoto, H., Mustonen, N., Ulkuniemi, P., (2015), “The role of digital channels in industrial
marketing communications”, Journal of Business & Industrial Marketing, Volume 30, Issue 6.

11 Katsikeas, C., Leonidou, L., Zeriti, A., (2020), “Revisiting international marketing strategy in a
digital era: Opportunities, challenges, and research directions”, International Marketing Review,
Volume 37, Issue 3

12 Hauer, G., Naumann, N., Harte, P., (2021), “Digital transformation challenges successful
enterprises — an exploration of the collaboration of marketing and sales department in German
organizations”, Innovation & Management Review, Volume 18, Issue 2.



minpoocel. H otpatnykn «tAnpoce avtd mov 0éAeig» mov Ba avomtvybel oto tpito
KEQPAAALO el Yivel TOAD SNUOQIANG EOIKA OTIG TEPUTTAOOCELS TEYVOLOYIKDV TPOTOVTI®V
KOl EQOPUOYDV Yo, QopNTEC ovokevés. Téhog, m Sadikacio g mpofoing Kot
TPoMONONG UETOKIVEITOL KOl OLTH OmO TV TOPAOOGLOKY] TPOCEYYIST  TOV
SPNUOTIKOD UNVOUOTOG, OIvOVTaG TTEPIOCOTEPO YDPO GTN AEYOUEVT] «Onuovpyio
TEPLEYOUEVOD YPNOTN», POV O KATAVOIAMTNG POIVETOL VO EVOLOPEPETOL GNLLOVTIKE Y10l
mv gumepio ko v aicnon mwov amoxopilovv GAAOL ¥pNoTEC MO TNV XPNON TOL
npoiovtog. H mapovsioon kot mpodbnon tov yopaKTnploTIKdv VoG TPoidvVTog LECH
TOV TEPLEYOUEVOD YPNOTN KAVEL TNV dadkacio TpodOnong mo @k, £0TalovTog
oTNV TPOYHOTIKY eumelpio Tov ypnot. OAeg avTéG 01 aAAAYEG TNV GUUTEPIPOPE TOV
KATOVOAWMTY] OBncav Tov avBpdmove Tov HAPKETIVYK VO ETOVOTPOCOIOPIGOVV TO
piypo HOpKETIVYK Kot v avaTOEOLY VEQ EPYOAEID. TOV ATOVTOUV OTIS TPOKANGELS
MOV AVTIUETOMILEL 1) EMOTAHUN TOV papkeTivyk™. To Tpito kepdiato o TpaypoTeLTED
oVTEG TIG aAAYES, KOOMG Kal T vEX epYaAEinr Kot TIG OTPOTNYIKES TOL £YOLV OTN

d1a0eom TOLG Ol EMYEPNOELS Kot 01 AvOp®TOL TOV HAPKETIVYK.

13 Kapoor, R., Kapoor, K., (2021), “The transition from traditional to digital marketing: a study of the
evolution of e-marketing in the Indian hotel industry”, Worldwide Hospitality and Tourism Themes,
Volume 13, Issue 2.



KE®AAAIO 2 — To Miypo Mapketivyk

To Tp®TO KEPAAOLO ATOTVTMGE TNV AVAYKOIOTNTO ETOVOTPOCIOPIGUOD TOV UIYHOTOG
HApKETIVYK, KOOMG KOl TO OVOTOPELKTO TNG UETOTOMIONG OO TNV TOPAOOGLOKN
mpocEyyon Yop®w oamd ovtd. IIpotod Opmg yivel ekteEVAC Oavapopl GeE VEES
TPOGCEYYIOEIS, KPIVETOL OVCLMOEG VO avamtuydel emapk®g M €vvolo TOv UIYHOTOG
UEPKETIVYK, TO EMUEPOVG oTOtYElD 0md T omoia amoTereiTal, KaODG Kot 0 TPOTOG e
TOV OO0 TO HiYHO UOPKETIVYK OMOTEAOVGE OVATOOTAGTO £POOI0 GTN OLOUOPPOOT
LG GTPOTNYIKNG LAPKETIVYK.

Ytov 6po piypo Mdpketvyk yiveton yoo mpodtn @opd avoapopd 1o 1960, 6tav o
Kadnyntic McCarthy (1960)* mpoteiver péoo amd 1o Pprio tov Vv vmapén
TEGGAP®V JKPLITAOV UETAPANTOV, 0 GLVOLAGUOS TOV OTolWV UTOpel Vo ETNPEACEL
Betikd Tov péco ayopaotr. Ot petaPAnTég autés, YvmoTég Kol o¢ To Téaaepa. PS tov
uiypotog papketvyk, eivor to mpoiov (Product), m tun (Price), n tomobétnon
(Placement) ka1 1 TpoPoAin (Promotion). H doun tov piypotog pépketivyk Kolel Toug
avOp®OTOVG TOV BOVAEVOVV GTO HAPKETIVYK VO, AAPOVV OTOPACELS Y10, TO TPOTOV KOt TOL
YOPOKTNPLOTIKA TOL, Vo Bécovv o Eexdbapn T vy avtd, vo KataAnovy oTov
TPOTO pe Tov 0omoio Oa to daveipovy oty ayopd, KaBdg Kot vo EMAEEOLY TIG
nedddovg mpoddnonc tov (Kotler, 1988)Y°. Xt evotnrec mov  axolovBovv

OVOTTTUCOETOL AETTOUEPDS KAOEVA 0 T EMUEPOVG TTPOVOPEPOEVTO GTOTYXELL.

2.1 To poiov

To mpoidv (N M vanpecio) mOLV TPOGPEPEL Lol entyeipnomng amoterel v Pdon Ko
Bepélio AiBo c. Xtoy0g khbe emryeipnong elvar va KOTAQEPEL Vo H10POPOTOMGEL KOt
VO KOTOGTAOEL KOADTEPO TO TPOIOV OV TPOGPEPEL EVOVTL TOV OVIOYMVIGUOV TNG,
TPOKEWEVOD VO KEPOIGEL TNV  TPOGOYNG NS ayopds otdYov otV omoia
Spacmpionoteitonl®. Q¢ mpoidy opiletan, 0 ayabd ekeivo To omoio xel oyedractel
KOl GTNV GLVEXEWL KOTAOKELOOTEL LLE GKOTO TNV IKOVOTOINGT G GLYKEKPIUEVNG

avdykng evog xotavorotn. Quowd éva mpoidv pmopel vo €xel LVAIKN vVTOCTOON,

14 McCarthy E.J., (1960), Basic Marketing: A Managerial Approach, Richard D. Irwin Inc.
15 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 94-95.
18 BhoyBén, A., (2020), “Mdpketivyk B éxdoon”, Abrva, Exdoceig Mrévov, oel. 228.



naporo ovtd KdAMoTo Oa pumopovoe va €xel Kot GUAN. XNV TEPITTOON OVTH TO

TPOTOV TG emiyeipnong dev sivon éva ayafd, adld o vampeciot’.

2.1.1 H dw@opomoinon Tov TpoidvTtog Kol 1] avayKoLtOTNTe TG

Ta empépovg mpoidvta Sapépovv peta&h tovg o610 Pabpd mov pmopovV va
dwpoporomBovv. ‘E1ct 6to éva dxpo Ppiokovtal ta Aeydueva kowd ayabd, mov gival
d06KOAO va d1PopoToBovv, OTTME TO PPOVTO Kol AOYAVIKA, TO OAATL, TO HETAAAN
KOl TO S1pOopo aKaTEPYNoTa YNUKA mtpoiovia. Dvoikd oto dAAO Akpo cGuvavTa
Kavelg mpoidvta mov eivor dvvatd va  dpopomomBovv  onupaviikd omd To
OVTOYOVIGTIKA TOVG, OKOUO Kol VO €EOTOUIKEVTOVV KOADTTOVTIOS TIC UEUOVOUEVEG
avaykeg evog katovalot). Qotdco, soppova pe tov Kotler (1988)!8 éva koo ayado
dev givan timota GAAO amd €vo TPoidV OV avVOUEVEL Vo dtapoportomBel. Avth ivon
Kol 1 TPOKANGT Yy TOvg ovOp®OTOLG TOL UHAPKETWVYK oe o emyeipnon. H
dpopomoinon eivat dSuvatod va glval ot | YLYOAOYIKY. ZTOV aVTITOda TV KOWMV
ayafov Ppickovion mpoidvta pe vynid Pabuod dwpopomoinong Omwg To OYNUATA, O
Bropmyovikdg e£0TAMGHOC Kot TOL KTHPLO. X€ TETOW0 TPOTOVTO LILAPYEL LeYAAOG PaBUOC
elevbepiog oyedlOoHoD, OTOTE TO TPOIOVTO UITOPOVV VO SPEPOVY CUAVTIKO MG
TPOG TO YOPOKTNPIOTIKA TOVG. [0 mapdoetypa pmopet va dtapépovv oto puéyedog, ta
EMUEPOVS VAKEL, TNV LIodOvaun kot GAlale,

H dwpopomoinon tov mpoidvtog eivor duvotd vo e£00QAAMOTEL HEGH OmO OMTEG
Slpopéc, OTMG M OPOPE GTOL YOPOKTINPIOTIKA, TNV E€MIOOCT, TNV Oovtoyn, TNV
a&lomotia, Tov oyedoUd Kot T cvokevacio. [TapdAinia, 1 dabecipudtnTo pmopet
vo. TPOosPEPEL onNUovTIKO Pobud dapopomoinong. ‘Eva mpoidv umopel va eivon
dwbéoo oe PLoKE Kataotnuata 1| OBESIHo Yo ayopd HEc® dradkTvov. Mmopet

emiong va eivon Sabéoo Yoo mAspovik mapayyeiio?

. Ov vmnpeoieg mov
oLuvodEVoLY éva TPOiOV, OTMMC 1 WOPAdOCT, T EYKATACTOGY, 1 eKmaidevomn, 1
GUUPOVAELTIKY] VTOGTNPEN, M CLVINPNCT KOl 1| EMOKELY] GUUPAAOVY OVLOIUGTIKA
omv kotevbuvon dlagopomoinong tov mpoidvrog. H tiun, yuo v omoia Ba yivet
OVOALTIKT] avaPOpd TNV €MOUEVN LTOEVOTNTO, OMOTEAEL KPIGIWO Toapdyovia Tov

dwpopornotel EexdBapa mapopol HETaEL TOovG TPoidvta. Térog, m ewodva MmOV

17 Sandhusen, R., (1993), “Mopxetivyk, évvoieg kou otpotnyixés yio ypiiyopn exudOnon ”, AOva,
Exd6oe1g KiewddpBpog, 331.

18 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 97.

¥ BhoyBén, A., (2020), “Mdpketivyk B éxdoon”, Abrva, Exdoceig Mrévov, oel. 290.

20 Kothep, @., (2021), “Mépketivyk 4.0”, Adva, Exdoceig KiedapiOpog.



oLVodEVEL Vol TPOTOV, Ol ETIKETEC, TO. GUUPOAN, Ol KOATOXWPIGEIS, 1 YEVIKOTEPN
atpooeapa YOpw amd avtd, kabdg Kot 1 Topovsic Kot TPOPoA TOv HECH TMV
dpopwv  empuépovg epyadreiov mpoPoing eivar dvvatd va efac@aiicovv v
emBount Yo £va Tpoidv d1apopoToinon.

Ynrdpyovv 300 1010{TEPO OMOTEAEGUATIKEG ONTEG TEPITTAOCELS dPOPOTOINONG EVOG
Poiovtog. Ta yapaKTNPIoTIKA Kol 0 oYedacpoc. 'Eva véo yapaktnplotikd pmopet vo
TPOGOMGEL YPNYOPO, EVKOAO KOl HE OPOTO TPOTO EMTALOV OQEAN GE €va HEYPL
TPOTIVOG Un  dapopomompévo mpoidv. Opoimg, kol 0 OYESCUOC UTOpEl va
dlpopomomoel Eva TPoidv 1 v cvokevacio Tov. Kot mapodrAo mov o oyedocpog
umopel va. avTypo@el amd TOVG OVTAYWOVIOTEG OGS EMIEIPNONG, O EUTVELCTNG KO
OMUOVPYOS TOL GYEDIOL KOTAPEPVEL £6TM Kot £va BpayvumpoBecpo tpoPdoicuo Evavtt

TOV OVTOYWOVIGHOV.

2.1.2 To gpmopiko ofpo

[Tpokeywévov va yiver EexdBapo €vo mpoidv kot va dakpifel amd To VIEOAOUTO
mpoidvta mov Ppiockovial dimAo ToL oTo PAPLO VOGS KATACTALATOG, Ol EMIYEPNOELS
EMAEYOVV VO, YPNOILOTOOVV £VOL TOAD GLYKEKPIUEVO KOl YOPAKTNPIOTIKO EUTOPIKO
onua. Eva eumopikd onuo umopel va eivar puo AEEn, por mpdToot, HEHLOVOUEVO
ypappoto 1 akopo kot oopPora. To gumopwkd onuo eivor kdatt mov umopel vo
KATOYLPWOEL amd o EMYEIPNON KOl VO OTOTEAEGEL €KTOG OO YOPOUKTNPIOTIKO
YVAPIGL TOV TPOTOVTOC, YAPAKTNPLOTIKO S10POPOTOINoNG 0md ToV avTaymvicud?r,
Onwc yivetar €0KoOAM OVTIANTTO, 1 ETAOYN TOL EUTOPIKOV ONUOTOG UTOPEL val
Sateréost kaopiotikd poro oty mopeion Tov oV ayopd?2. ‘Eva sumopikd onpo
TPEMEL VO €VOL €TCL OWUOPOOUEVO TIOV VO, OMOTLRTAOVETOL GTNV HUVIUN KOl TNV
GULVEIDNOT TOV KOTOVOAMTY, TPETEL Vo fonbd tnv TpoPfoin kot TpomONcn Tov Kot G
OPKETEG TEPUTTMOOELS VO LIOVOEL KOTA KATMOWV TPOTMO TNV Agrtovpyin 1 Ta
YOPOKTNPLOTIKA TOV.

Emyepnoeig pe mepiocdtepa amd €vo mpoidovio N axoOUo Kol (e OAOKANPES GEPES
TPOIOVTOV Umopel va emA&yovy v ¥pNomn &vOg EUTOPIKOV GHUOTOC 1 OKOUO Kot

TEPIGGOTEPOV TOV EVOCE. Avtd cvpPaiver yiorti n entyeipnon 0éAet vo amevBvvOel e

2L TCoptlaxne, K., TCwptlaxm, A., (2002), “Apyéc Mapketvyk, n EAAnvich Tlposéyyion”, Adfva,
Exddoeig Rosili, ogh. 230.

2 [Toavmyvpéxng, T, (2002), “diebvéc Eaywyixé Mépretvyk, Touog 17, Abfva, Exdoceig
Kaotaviom, ogi. 395.

2B Kothep, @., (2021), “Mépketivyk 4.0”, Abfva, Exdoceig KieddpiOpog.



Koo, Sropopetikt| kornyopiog | opdda melotdv?. To Pacikd oe kaBe mepintmon
etvat, TO¢ HECH TOV EUTOPIKOV GNUATOG, GTOYOG TNG EMYEipNoNG elval va cuvdedel pe
TOV TEMKO KOTAVOA®MTY, 0 0m010¢ otadtakd o avamtdéel kamolo Pabud apocimong

TPOG TNV EMEIpMNO”M KO TOL TPOIOVTOL TNG.

2.1.3 H cvokevacio Tov Tpoiovrog

H ovokevacio evoc mpoidviog efumnpetel amd Ty [o TV TPOEOVY] OVOYKT
ocuvTNPNOoNG Kot EEACPAMONG TNG KOANG KATACTAONG £VOC TPOIOVTOG, amd TNV GAAN
amotelel €vo eEapeTKO PEGO TPOPOANG Ko mpodONoMGg, POV Mo ETITUYNUEVT
ovokevaoio Oa Kepdicel ywpic WoitEPO KOTO TNV TPOGOYN TOL KATOVOAWOTY. Ommg
Nnom avapépnke N cvokevacio. cuPPAiel TNV SGEAAIGN TNG TOWOTNTOG KO TNV
mpootacic. Tov mpoidvroc®. Emione amotekel EaipeTikd SopnpuioTikd epyoisio.
[Tépa amd avtd OpmG, M cvokevacio dlopoporolel 10 TPOdV amd movopoldTLTTO
AVTOYOVIOTIKA Kot YTilel oTad1KA TV GLVOMKY €1KOVO ToL TTPoidvtoc. [Tapdiinia,
O1EVKOADVEL TOV dLVNTIKO TEAATT Vo TpounBevTel T0 TPoidy oe PeEYEAN TOGHTNTA KOt
Vo, KOAVEL YpNoM O€ HKPOTEPES EMUEPOVS OOGELS, Om®G cvpPaivel ONAadY otV
TEPIMTMOOT TOV QIO PPLITAVTIKDOV KOl TOV GUOKEVUGUEVOV TPOPILMDV.

Mépog g cvokevaciog amotedel Ko 1 eTkéto. H cvpPoin g eticétag ivor Suthn.
ApY1KE KATOYLPOVEL VOUKE TNV EMyelpnon Kot EMITAEOV GUUPAAEL 6TV gVPVTEPT
oTpotNykn TpoPfoing kot mpombnong. To péyebog e pmopet va mowkiier amd peydro
UEYPL IO UIKPO, o€ Kdbe mepimtmon mTavtwg Oa mpémel va mePAapPAavel To EUTOPIKO
ONMO, VO VITOONAMVEL TNV TOOTNTO TOV TPOIOVTOC KOl VO TEPIEXEL WO GUVTOUN

TEPTYPOPT.

2.1.4 H sikéva Tov Tpoidvrog

H ewodva tov mpoidvtog M pe dAlo Adyo m enun tov mpoidvtog dev gival timota
TOPATAV® OO TNV EVIVMGOT TOL £XEL SWUOPPDOGEL EVOG TEAATNG Yo Eva TPOIOV.
Mnopel vo eivon 1060 Ogtiky, 600 xor apvnuki?®. H ewdvo tov mpoidvToc

avtikatontpilel cuVNBMG Ta EMPEPOVS YOPAKTNPIGTIKGE TOV TPOIOVTOG, WGTOGO

2 Maviyvpéxng, T., (2002), “diedvéig Ecaywyiné Mépretivyx, Téuog 17, Adfva, Exddoeig
Kaotovid, ogi. 315.

3 Tloptlarne, K., TCwptlaxn, A., (2002), “Apyéc Mapketvyk, n EMnvicy [pocéyyion”, Adfva,
Exddoeig Rosili, ogh. 232, 233, 234.

2 Tloptlaxne, K., TCwptlaxm, A., (2002), “Apyéc Mapketvyk, n EAAnvich Tlposéyyion”, Adfva,
Exdooeig Rosili, ogl. 234.



copmephapPdvel Kot GuAo XopaKTNPIOTIKA TOL. ZUVHOOC eumepiEyel vynid Padbud
VTOKEEVIKOTNTAG KOl YU aVTO Ol AvOp®MOL TOL UAPKETIVYK o€ po emyeipnon Oa
TPETEL VO EMIKEVIPMOVOVTOL OTIS ETUEPOVS EKOVEG OV OMovpyel 0 mTPoidv, va
evtomilovv To ATOHO TTOL OlOUOPPDVOLY OVTEG TIG EKOVEG Kol VO GYedlovv
EVEPYEIEG Y10 VO, EUTAOVLTICOVV, VO EVIGYDGOLV 1 KOl VO OVOTPEYOLV EIKOVES TTOL

&xovv dnovpyndet yuo 1o Tpoidv.

2.2 HToypn

H mym dwpépet and to vrdrowma 1€66Epa oToLEl0 TOL UIYHATOC LAPKETIVYK GTO OTL
onuovpyet képdog vy v emyeipnon. Olo 1o vmdiowto otoryeio, mPoidv,
tomofétnon kol TPoBoAr] ONOVPYOVV KOOTN. XVVETMDC, Ol EMIYEPNGEIS GTOXEVOLV
0TO VO OWHOPPAOCGOLV TO EMMESO TNG TWNG TOV TPOIOVTOG TOVG, MOTE Vo
avtamokpivetal otov Pabud dapopomoinone Tov Kot otnv Eexmpiotel gumelpio mov
mpocdidel oe ovtdov mov Oo To WpounOsvtei?’. TowTdHYPOVA, Ol EMYEPHCELS
avayvopilovv 0t Tpénel va EETAICOVV TOV AVTIKTUTO TNG TIUNG Tov Ba emALEovy va
0éc0uV 01OV OYKO TOANGE®Y Ko KEPODV TOVG. Ot emyelpnoels avalnTovy 10 ENImEdO
€000V mov, OtV agapefodv To kKOO, T0 amotédecpo Bo givor To peyoidtepa
Képone.

Etvar onuavtikd, euoikd, vo yivel dtdkpion pHeta&d TUNG KataAdYou Kol POy LOTIKNG
TpAc?®. Ot exkmtdoelc sivonl 060 GUVNOEC PAVOLEVO GTLEPO OV GYESOV KOVEVOC
ayopaoTnG Ogv TANPOVEL Tun Koatadoyov. O oayopaotig umopel vo AdPer pio
EKTTOON TIUNG, U0 CLVOVACTIKT EKTTMOT), Lo OMPEAY LINPESia N £vol dMPO, Kot OA
OVTA TEMKE LEWDVOLY TNV TN TNV omoio koAsiton vo mAnpmoel. Ot meplocOTEPES
EMYEPNOELS OEV TTPOYUATOTOOVV TOVG ATAPAITTOVS VITOAOYIGUOVS KOl OO TLITMVOLV
EGPAALEVA TNV EMOPACT TOV EYOVV TETOEG TOPOYES GTNV TILOAOYIOKT TOVG TOALTIKY.
Katd tov xoBopiopd tov Tipdv 1006, TOAAEG EMXEPNOES TPOGHETOVY OmAd Lo
TPOGAVENGT GTO EKTIHAOMEVO KOGTOC Tovg (Mmark up)®’. Avth ) teyviks] Tywordynong
etvar yvoot o¢ TywoAdynon pe Bdon to kéotoc. o mopddstypo, otov yOPO ™G
GLUPOVAEVTIKYG EMYEPNGEW®V, OL gTaipeieg cupPodAiwmy opilovv cuvnB®g TIg apoPEG

toug 2 1/2 @opéc mave amd 10 KOGTOG Tov GVUPoVLAOV, voloyilovtag 0Tt avTtd o

27 Sandhusen, R., (1993), “Mapxetivyk, évvoieg kar otpatnyiiés yio. ypiiyopn exucOnon”, Abva,
Exd6oe1g KiewddapBpog, 475.

28 BhayBén, A., (2020), “Méapretivyk B ékdoon”, Adnva, Exdoceic Mmévov, oed. 354.

29 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 100.

%0 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 100.
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KOADWYEL TO GLVOAMKO KOGTOG Kot Ba aproel Eva EAKLOTIKG TTEPIBDPLO KEPAOLS Yo TV
emyeipnonL.

EvoAloktikd, opiopéveg etapeiec epapudlovv tipordynon pe Paon v aio.
Extipovv dniadn 1o péyioto mov Bo TANPpOVE 0 ayopacTnS Yo 0VTO TOV TPOGPEPOLV.
2NV TPAYHOTIKOTNTO OU®S OEV YPEDVOLY QLT TNV TN, KaBDG 0 ayopactig Hmopel
va avtiotadel oty Tpaypatoroinon g ayopds. Xpedvovy Aoumdv Kdtt Aydtepo —
v T a&lag — Yo vo 0p1eovy ToV ayopaoTtr| He TNV aicOnon 0Tt dlatnpel kémoto
«mAEOVOG O KATOVOAOTI Y. O ToAntg eAmilel kon emdudKel OTL TO KOGTOG TOL €ival
TOAD YoUNAOTEPO amd TNV TN a&lag, £T01 MOTE va emTOYEL Eva Kadd KEpdog. Edv 1o
KOOTOC TOV TOANTY ivan Kovtad 1 vrepPaivel v T a&loc, o ToAnTg TbavoTata
dev Ba kdvel TOTE TNV TPOGPOPA.

Ot emayyeApotieg TOv HAPKETVYK TOAAEG QPOPEC EMAEYOVLV VO, GLVOLACOLV TO
TPOiOVTA TOVG e TPOCHETA OPEAN KOl VAL KOGTOAOYNCOLV TI] GUVOAIKY] TPOGPOPA.
Anpovpyodv  Ol0POPETIKEC  OUOOIKEG TPOCPOPES, Olvoviog OTOV  TEANTN 1N
dvvartotta emhoyne. Ot etanpeieg embBupovy vo TapaKIVIICOLY TOVG TEAATES TOVG VOl
Kévouv ypfon o€ 0G0 TO OLVATOV UEYUAVTEPO WEPOC OO TO GUVOAIKO OlBéciio
TOKETO NG TPOGPOPES. AVTO EMTLYYAVETOL LE TNV TPOGPOPA UG EVINIOG EOTKNG
TIUNG OTOV ayopaoTy| TG Tpocpopds. H tyun avt Ba mpénet givon pikpodtepn omd 1o
dBpotiopa TV EEYOPIOTAOV ETUEPOVS TILADV TOV HELOVOUEVOV TPOIOVI®MV. TNUEP, Ol
emyEepnNoelg Ba dnuovpyncovy Oyt Hovo pio TPooEopd TPOTOVI®MY, GAAL Lo GEPA
OO TPOCPOPES UE OLUPOPETIKA EMITES TILAOV. Bo, ONHOVPYHGOVV GEPEG TPOIOVIWV.
Kot avtd yuoti o katavarotig emBopel vo €xel emA0YEC Kol 0GEG TEPIOCOTEPES Ol
EMAOYEG TOV, TOGO VYNAOTEPOG Bo. umopovoe va gtvar 0 dSVVNTIKOG OYKOG TOATCEDV

g Emyeipnong.

2.3 H tomo0étnon

KéBe kataokevaotig kaleitar va amopacicel og Oa dtbéoel Ta mpoidvta tov G¢
po duvnTikn ayopd-ctdyo. Ot dvo Kipteg Kot Pacikés emhoyég mov d1abétet etvar va
TOVANcEL ta ayafd M TG vanpecieg tov amevbeiog 1 Vo T TOVANGCEL HECW

pecaloviov. e kébe oyopd omovtdvior Kot ot dVo ovtéc emhoyéc Stavounc,

31 Tovvapng, Z., Kapavtivov, K., (2015), “Mdapketivyk Yanpeoiov”’, A0rve, Exdoceig Rosili, GeA.
329.
32 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 103.
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Emiong eivar dvvatd vo mopatnpndel cvvovacpdc tov 600 mpooavaeepfiviwv
EMAOYDV.

e KaOe ayopd, onuepa, AapPavovy yopa Evioveg Hayes LETAED AlavoTtoAntav. Ato
v pwe piKkpoli  AMovomoANnTéG  evovtiov  peyOAmv kKol TopOAANAo  peydAot
Movom®ANTEG evovTtiov ALV PEYOA®VY. XTI HAXES OVTES EpYETOL VO TPooTeDEl Kot
€vaG KON TAPAYOVTAG, 1) ETAOYT TNG TPAYUATOTOINGNG HOS ayOpdS Ao TO OTiTL Ny
0€ KOMOW0 KOTAGTHUO [E TN QUGIKY Tapovsio Tov kotoveiot .  Inuepa ot
KOTOVOAWMTEG UmopovV vo moapayyeilovv mepiocdtepa ayabd pe meEPIGGHTEPOVG
TPOTOVG OO TO OTitTL, WOPE Vo YPEoTEL Vo 0dNyncovy, vo 6Ttafuevoovy Kol vo
ota0obV 6TV 0VPE EVOG KaTACTHHATOG. AVTIOET®S, pmopovv va mapayysihovy povya,
NAEKTPOVIKG €101, CLOKEVEG, EmuTA Kol apuéTpnTo dAAo ayadd, HEGm 0mOOLONTOTE
amd oVTA To €ENG EMUEPOLS KavAAla dtavoung Kot TomoBétnong: [T cvykekpyiéva,
HEC® SLOOIKTHOV, HECH TNAEPOVIKAOV TOANGE®MVY, KAVOVTOS TOPAYYEAID amd KATO0V
KATAAOYO 7oL £yovv AdPel oTO Omitl, HECE® TNAEOMTIKAOV TPOYPOUUATOV Kol
TPOGPOPDOY TOL GVVAVTH KAVEIC 68 spNUEPIdeC, TEPLOdIKE Kat TO padtdpmvo,
Kobog ot dvBpwmor mélovtor ypovikd Kol 01 VTOYPEDGEIS TOVS OEV TOVG OPIVOLV
waitepa TOAD eAevBePo ¥pdVo, o1 ayopés and To omitt avEavovtol Pe YpnyopdTEPO
pLOUO omd TIG ayopég OTO KOTOCTAUOTO. TNV TPOYUOTIKOTNTO, Ol TOPUSOGLOKES
ayopég 6Ta KaTooTHHoTa avsdvovtat pe Evav pulud povo 2% emoiog, v opiopuéva
KOVAALO TTOV TPOPOSOTOVV TIC OYOPES At TO OTITL ALEAVOVTOL OKOUOL KO LE OWYNPLO
pLO6®. Ta Tov Adyo avtd EMYEPHOELC TOV EMAEYOVV VoL TOTOOETOVV TOL TPOTIOVTOL
TOVG oTo paQla Kot TIG Prrpiveg koTaoTNUATOV €0TIG OVY TALOV GTNV GULVOAIKN
eumepio Tov amoKOUilel 0 TEAATNG KOTA TNV EMIGKEYN TOV GTO KATAGTNLO Kol Oyl
LELOVOUEVO GTNV TTOANGT).

H tomoBétmon o Swvour €vog mpoidoviog amoterel o mpdxkAnom vy KAOe
enyeipnon. Kot avtd yori n emioyn tomoBétnong 6o amoterel vy v emyeipnon
éva onueio avapopds mov oev Bo umopel vo petafAnfel edkolo axkdpo kot ov
ELPAVIOTOVV OTNV ayopd VEN KOVAAO OVOUNG Kot TomofEétnong mov dgv MrTav
dwbéoa, otav n emyeipnon AdpPave T amoedoels ™. Avtd cvuPaivet yoti n
EMAOYTN TOV TPOTOL TOTOOETNONG CLUVERAYETOL LEYOAN SamAvT TOP®V KOl KEPOUAIWV

g Emyeipnong.

3 Sandhusen, R., (1993), “Mapxetivyk, évvoieg kar otpatnyixés yio. ypiiyopn exucOnon”, Abva,
Exdooeig KheddapiBpog, 405.

34 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 104.

% Tovvapng, Z., Kapavtivov, K., (2015), “Mdapketivyk Yanpeoiov’, A0ivo, Exdoceig Rosili, 6).395.
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2.4 H mpo®Onon

To tétapto otoryeio oV piypoatog papkeTvyk, 10 tétopto P, givar m mpomOnon, N
omoio KaAVTTTEL OA eKElva T EPYOAEiD ETIKOWVMOVIOG TOV UTOPOLY VO TAPUODGOLY
éva pnvopa og éva akpoatnplo — otodyo. Ta epyodeia avtd givor n dwwenuon, N

TPOGOONGN TOANGENDV, 01 SNUOGIES GYECELS, KOL TO GHEGO PAPKETIVYK®.

2.4.1 H swenuion

H dwpnpion etvar to mo 1oyvpd epyareio yo v evioyvomn e avayvopICIHOTNTOG
pg emyeipnong, evog Tpoidvtog, UG VINPESING 1) AKOMO Kot HoG 100G, ZOUPOVAL
pe tov Kotler (1988)%, epdcov éva mpowdnTicd pfvopa eivor Snuovpyko, m
OLOPNUIOTIKY KOUTAVIOL UTOPEl va. ¥Tioel ekova, Vo, SIOHOPPDOCEL TPOTIUNCELS KO
oupParel oty edpaimon pag erwvopiog 1 EVOG EUTOPIKOD GNHOTOS. AVGTUYDS OUMG
0l MEPIGGOTEPES PN UICELS OV €lvol ONUIOVPYIKES. XOPAKTNPLOTIKO TAPASELY L
nov ypnotponotel o Kotler yio va vrootnpi&el avt tov ) 0éon givar o1 dapnuioeig
avtokvitev. Ioyvpileton Tmg dAeg 01 SN UICELS AVTOKIVATOV EIVaL TOVOLOIOTLTTEG
Y®pig dINUovpykd evolapépov. ‘ETol av éva d1apnuioTikd piqvopa 0ev d1opEpPEL amod
OLTO TOV OVIOLYOVICTIK®OV TPOIOVIOV Kol 0V &ival KOAOTEPO Oamd OMNUOVPYIKNIG
oKomidc, dev vrapysl Adyog va ypnotpomomOsi®. Avtifétog to kepdioa mwov o
YPNOOTOVVTOV Yo £€va TETOW SPNMOTIKO pivope Ba Mtav TpoTdtepo va
dwtefobv oe kamow GAAN amd TG €mMAOYEC mpomOnong Omme givor ot oNudcieg
oxéoelc N N mpowdnon twv mowAncewv. Emmiéov, ofjuepa oloéva kol Atydtepot
EMAEYOLV VO TOPAKOAOVOOVV SapnuioTikd pnvopate oty tiedpaor. O pécog
OpOG O1APKENG EVOS PN UIGTIKOD UNVOLOTOS OTNV TNAEOpaoT Exel TAEOV TEGEL OTO
nepimov 15 devtepdienta, ypdvo mov amoterel mPOKANGN Yo TOV ONUIOVPYO EVOG
SeNUoTKod pnvOpaTog agov gival oAy Alyog Yo vo anotummBel Eexdbapa Eva
cagéc ko katavontd puqvopa®. EmmAéov, ta mepocoTEPA SIOQNIIGTIE unvipaTa

angvfHvoviol oe YeViKEG OpddEg TANOLGLOD, Y®PIG VO EMKEVIPOVOVTOL G HKPES

36 Tlwptlaxng, K., Twptlaxm, A., (2002), “Apyéc Mdpketivyk, n EAviky IIpocéyyion”, Adfva,
Exdboeig Rosili, ogl. 302.

37 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 106.

38 Tloptlaxne, K., TCwptlaxn, A., (2002), “Apyéc Mapketvyk, n EAAnvich Tlposéyyion”, Adfva,
Exdooeig Rosili, ogh. 351.

3 Kothep, @., Kéhep, AK., (2017), “Mépketivyk Mavar{uevt — 151 Apepucoviky Exdoon”, Adnva,
Exd6oe1g KieddpBpog, oer.790.
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opddeg otdYoVG, oTIc omoieg Bo pmopovsav vo amevBuvOovy kol va £xovv 16mC
vynAoTEPN avtomokpion. 'Eva Staenuiotikd pivopo Aowmodv  glvar meptocOTEPO
OmOTELECUOTIKO  OTaV  ameLBOVETOL GE€ Ol 7O GUYKEKPIUEVN MAIKIOKN 1|
emoyyeApotiky opadal. Tlpokewévov vo AneOodv opbic amopdcslc Yy i
SLOLPNUOTIKT KOUTAVLQ, 01 AvOp®OTOL TOL HAPKETIVYK KO KOTA GUVETELR 1 EMyEipnon
TPETEL VO OpIcOVY TOV GTOYO OV Ba EYEL TO SAPNUIGTIKO pvopa, To 1810 kab” avtd
TO uMvopa, ta péca ota omoia Oa tpoPAndei, To kdoTOg TOL TPEMEL VAL daovn Ol Ko
TéA0G, TOV TPOTO e Tov omoio Ba petpnBei o Pabuog emituyiog Tov. AxpiPadg emeldn
TPOKELTOL Yot pot GVVOETN O1001KAGTI0 LE TOAAEC TPOEKTAGELS, KOl TPOKEUEVOL VO,
dwcpalotel N emTuynuévn mopeion €vOg mpoidvtog, ot emyelpnoels o mpémel va
a&loAoyohv Kol v EMOVATPOCOOPILovY TIG KOUTAVIEG TOLG OVA TOKTE YPOVIKA

Swotipato, dote va sEacparilovy 6Tt sivon mdvtote emikapec.

2.4.2 H tpo®Onon nroiocmv

O1 mep1ocdTEPES SPNUICTIKEG KOUTAVIEG OEV amoPEpOoLY YpNyopa mwAncels. H
Slapn o Aeltovpyel Kupimg EYKEQUAIKA Y10 TOV KOTAVOIAMTY, TOPE CUUTEPUPOPIKAL.
AvtiBétog, M TEYVIKY ™G TpodOnong mwANcE®V &ival TOL  OHOPPAOVEL TNV
cuUTEPIPOPd Tov Katavaroti*2. Otav o katavolmTic TAnpoopndel po moavy
EKTTOON 1] TTOOT TILADV, L0 TPOGPOPA OOV GTNV TN TOV OVO TPOIOVTOV AdPAver
plo N aKOUO. KO Y10 OWPEAV EMITAEOV TPOIOV LLE TNV Oyopd UG CLGKELOGING,
avtamokpivetal aueco. H mpaktiky] ot eival moAd cvyvd emA&Eun amd peydAeg
ETOPELEC WOV TPOCPEPOLYV MO KOOUPICHOV Kol (PPOVTIONS OTITIOV 1| TPOCHOTIKNG
TEPUTOINOMG Kol 01 0TTo1eg S1OBETOVV T TPOIOVTO TOVG GE GOVTEP LAPKET Kol S1APOPL
gumopikd kévipa®d. Méoto vdpyovv kotovelotéc mov avalntody dtefoducd avtéc
TIG TPOGPOPES KAOE €RdOUAO0 TPOKEWEVOD VO TIPOYUATOTOMGOLVV TIS CYOPES TOVG,.
Q¢ teyvikn mpoPoAng, M mpodOnon mOANCE®Y, cLVOphuEL otV AavENoT NG
TEAATELOKNG PAONG LG emyeipnong Kot LAAMoTo Etvol TEPIGGOTEPO AMOTELEGLLATIKNY

otav amsvdivetar e véoug meLdTeCt. QoTOGO, M TEXVIKY OUTH TPOGEAKDEL Ko

40 sandhusen, R., (1993), “Mapretivyk, évvoieg kot oTpatnyiéc yio ypiyopn exucdnon ”, Abiva,
Exd6oe1g KAiewddpBpog, 527.

41 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 108 — 109.

42 @oyi, T., T Ounep, N., (2014), “Apyéc ubpretvyx”, A0va, Exdoceic Kpitucr], oel. 293.

43 Kothep, @., Kédep, A K., (2017), “Mépkettvyk Mévorlpevt — 151 Apepiovikn Exdoon”, Adfva,
Exdooeig KheddpiBuog, oei. 808.

44 Sandhusen, R., (1993), “Mapxetivyk, évvoieg kar otpatnyiés yio. ypiiyopn exucOnon”, Abva,
Exd6oe1g KiewddpBpog, 527.

14



neAdteg mov Ogv elvar motol oty emovopio, oAld ayopdlovv evKoplokd,
eEMAEYOVTOC KAOe @opd  JPOPETIK)  TPOoPOPA  pHetald Tov  Sbéciumv

AVTOYOVIGTIKOV TPOGPOPDV TNG 0YOPag.

2.4.3 Anpooieg oyéoels

O dnpdoteg GYECELS, OTMG Kot 01 APEGES TOANGELS, TEPIAMAUPAVOLY TOKIAL Epyareia
Y0l TOVG OVOPMOTOVG TOL HAPKETIVYK, MGTOCO, TEIVOLV VO LTOYPTGYLOTOOVVTOL OTOV
EPYETOL M OTLYUN VO GLVOPAUOVY GTNV TPOo®ONOoTN TPOIOVIWV KOl LINPESIOV. AVTO
ovpPaivel Kupiwg yori o1 ONUOCIEG GYEGELS G i emyeipnomn dev mepropilovtatl 6To
TUNUO. LAPKETIVYK, OAAG amoTtehoVv o Eexoploty Ko aveEdptnn oevbuvon e
oA TEPL6GOTEPES AppOSIOTHTEC™.

[Mapora avtd, owdpapatilovv Eexwpiotd poéAo oty ddikacio mTpoPoing kot
TPOMONGNG TPOIOVIWV KOl VINPECIDOV EMIGTPATELOVTAS TO SLAPOPO. EPYOAEID TOV
éxovv otV d1d0son Touc*®. Tétown epyodeia umopei va sivar ot S1dpopec kdOCE,
TEPLOOIKMOV 1 ETNCI®V AVAPOPADV, Ol KOWMVIKEG EKONAMGCES TAONG (VCGEW®S, M
dopybvoon dpacTNPOTATOV 7oV TEPIAOUPAVOLY TNV CULUUETOYN NG EVPVTEPNG
KOWOTNTOG TNG EMYEIPNONG, O1 dPAGELS ETOPIKNG KOWMOVIKNG EVBUVIG Kot 1) TpoBoAn

oT0 O1POPA LEGH EVIUEPMONG LE TNV £KOOOT OEATI®V TOTTOV.

2.4.4 Apeco POPKETIVYK KOL YNQLOKO POPKETIVYK

Nuepa, KaBe ayopd dlakpivetor oe empuépoug eetdikevpéva Tunpata, Aappdvoviog
VIOYN TO O1BPOP HOVOOIIKA YOPUKINPIOTIKO 1 OVAYKEC CLYKEKPUEV®OV OUAO®V
otoyov. Ilpokewévou va omevbBuvBolv o€ TEPIGGOTEPO EEEIOIKEVUEVEG OUAOES
oTOYOVG, TOapd otV €upLTEPN  ayopd, KoL  va  €MTOXOLV  LYNAOTEPN
OTOTEAEGLOTIKOTNTO TOV TOANGEWDV TOVS, Ol EMLXEPTGELS YPNOYLOTO0VV OA0EV KO

" Kat’ avtd tov Tpdémo o

neplocdTeEpo TV pEBodo Tov dEcov  pdpkeTvyk?
KatavaA®Tg mpooeyyiletar pe mo dpeco Tpdmo kol MOAAES @opég aucBdveton
péAioto Ot AapPavel éva e£0TOUIKELIEVO TPOTOV 1 LANPECIO TOL KOAVTTEL WE
LOVOdIKO TPOTO TIG OKES TOL EEXPLOTEG avdykes. To nAektpovikd tayvdpopeio kot o

apUdc TMAEEOVOL €VHG duVNTIKOV TTEAATY amoTeAel TV TANpopopio KAEWL Yo va

4 @oyi, T., T Ounep, N., (2014), “Apyéc uapretvyx”, A0va, Exdoceic Kpitikr], cel. 298.
46 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 111.
47 Kotler, P., (1988), Kotler on Marketing, The Free Press, p.p. 115.
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emtevyOel o mpotoPoviic. duecov papkeTvyk?

. Oco mepiocdHTEPT TETOWN
TAnpoeopia dtabétel o emyeipnon, 1060 To TANPNG KOl ATOTEAEGHATIKY Ba lvat 1

Baon ded0UEVOV TEAATMV TNG KO EMOUEVOG 1] EKAGTOTE OPACT AUECOV UAPKETIVYK.

2.4.5 llpocomkn [Ioinon

Me 10V O6po TPocOMKN TOANGN €vvoeiton M dupeon kol kot wiay TPOCOTO UE
TPOGMOTO EMOPT| KOl ETKOVOVIO, LeTa&h TOANTH KOl 0yOPACTH TOV GTOYO EXEL LECM
NG TPOCMOTMIKNG EMKOWMVING VO OOMNYNCGEL GE TMOANGN TOL TPOIOGVTOG, 1 ANYM
napayyerag. H xopla 610popd T TpocOTIKNG TOANGNG Ot TNV SL0PNLIoT) £YKELTOL
670 OTL 1| TANPOPOPI Y10 TO TPOIOV GTNV TPMTN TEPIMTOGT EMKOWMOVEITOL LEGH TNG
TPOCMOTIKNG EMAPNG, EVAO GTNV OEVTEPT TEPIMTOON HEG® OMO00NTOTE AAAOL UECOV,
OmOC 1 TAEOPACT, TO PAdIOPMVO, Kat 0 £vivmoc TOmoc™®. T va yivel avtianmmi n
onuacio. TG TPOCHOTIKNG TOANCONG KPIVETAL XPNOUO VO EEETAGTOVV TO. EMUEPOVS
Pruata g dwdikaciog tdAnone. Metd v aloAdynon kol Tov eVIOTIGUO U0
OUAdOC OTOYOL OLVNTIKAV OyOPUoT®V, 0 TOANTNG o mPEmEL va. TPOETOUACTEL
KATAAANAQ, VO TPOGEYYIGEL TOV LIOYNPLO OYOPUCTY|, VO TOPOVGLAGEL TO TPOIOV N TNV
vaNpecion Kol vo. KAElGEL TV TOANOT, ovTipeTOT{ovtag TapdAAnAo mavEG
amoppiyelg amd pepldc ayopaostdv. EElcov onuaviikd pépog g dadikaciog sivat
Kol 1) VIOOTNPIEN O HEPLES TOV TOANTH UETA TNV TOANGN. [ va etvon emtuympévn
N 01001KaGI0 TNG TPOGMOTIKNG TOANONG, N enyeipnon Oa mpémel va dDoEL peydan
Eupaon ot JdIKacio. TNG OWOTNG EMAOYNG TOANTAOV, OTNV EKTAIOELOY| Kol
KOTAPTION TOLG KaOmG EMioNg Kol 6TNV Topoyn SiKalwV KIVITPOV TUPUy®YIKOTITOGC

Kol EMTEVENG TOANCEWV.

2.4.6 Ohoxinpopéveg Emkowvovieg Mapketivyk

Yfuepa o Topadoclokd HEGo TpomOnomg vog TPoidvToc, HEGH OTMG 1 TNAEOPUOT,
10 padOP®VO Kot 0 €VTVToG TOMOG, OLGKOAEDOVTOL OAOEVO KOl TEPLGGOTEPO VO
AmodMGOVV Kol Vo, EEVINPETHCOVY TOV GKOTO TOVG. Me TV avamTtuén Tov 01001KTHOV,

01 GvBpmOTOL TOV PAPKETIVYK KO KOTO GUVETELNL O1 EMLYEPNOELS, avTIANeONKay 0Tt Ba

8 Kothep, @., Kéhep, AK., (2017), “Mépketivyk Mévatiuevt — 151 Apepucoviky Exdoon”, Adnva,
Exdooeig KheddpiBuog, oer. 814.
4 @oyi, T., T Ounep, N., (2014), “Apyéc uapretvyx”, A0va, Exdoceic Kpitikr|, oel. 336.
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TPEMEL VO EXOVOTPOGOLOPIGOVV TOV TPOTO LE TOV 0moio TpofdAdeTor Kot Tpowbeiton
éva Tpoiov™.

Kévovtag Adyo v oAoKANpoOUEVES EMKOIVOVIEG HAPKETIVYK EVVOOVUE AOUTOV EKEIVEG
11 online otpatnyikég OV OKOTO £XOVLV VO TAPEXOVV AETTOUEPT EVIUEPMOT] KOl
TAnpoeopnon otov mHovVO KOTAVOAMTY, HE ATOTEPO OTOXO Vo, €YEipovv TO
EVOLIPEPOV TOL Yo KaTovaAlmon. Ot otpatnyikés avtég Exovv cuvnbwg Propatikd
yopoktnpa, Kot Eexwpifouv yuoti givarl S100KESACTIKEG KOl SLUOPACTIKES. ZVVIOMC
EMKOIVOVOUVTAL GTOV KOTAVOAMTY HECH TOV HECOV KOWMVIKNG OIKTVOGNG OTTWS TO
Facebook, to Twitter kot to Instagram 1} pEc® TPOCHOTIKOV UNVOUATOV NAEKTPOVIKOD

tayvdpopeion.

To kepdrAoo aVTO GTOYO ElYE VO OMOTVITMOCEL EV GLVIOMA, HE OMAO KO TEPILEKTIKO
TPOTO TO. EMPUEPOVLS otoeion Tov piyporog papketivyk. IMoapaxdtw, oto Tpito
KePOAowo Ba avamtuyBovV VEEC TOKTIKEG KOl GTPATNYIKEG, TOL TNYAlovv amd TNV
oAAay] O0TIG GLVIOELEG TOL KATOVOAMTY, CLUVETELD TOV YNOKOD UETACYNUATIGLOV
g KaOnuepwvotroc. O otpatnykés avtég Bétouv oe véa Pdon kabévo amd ta
EMUEPOVG OTOXEIDL TOV UIYMATOG UAPKETVYK. Ol TPOKANCELS YO TIG EMLYEPNOELS
Qoivetal vo ivol TEPICCOTEPES OO TOTE, PE TIC TPOTIUNGES TOV KOTOVOAMTN VO

petaBdArovtol pe TPOTOYVOPO YL TV 0yopd TPOTO.

50 Doyi, T., TCounep, N., (2014), “Apyéic nbpretvyx”, AdMva, Exdoceic Kpiriky, oeA.280.
51 Bloyomoviov, M., (2020), “Pneiaxo uapretivyx”, Abnva, Exdoceig ROSILI, cel. 174,
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KE®AAAIO 3 — To piypo papKETIVYK 6TV GUYYPOVY)
YNQLOKT] ETOYN

3.1 lIpoceépovrtag 10éeg yia to Ilpoiov ko aiheg cvyypoveg Tacers. H
cuv-onuovpyio tov wpoiovrog (Product Co-creation)

ZHUEPQ, Ol EMYEPNGCELS WTOPOVY TEPIGGOTEPO OO TOTE VO EVICYDGOLV TIC OPAGELS
TOVG YOp® amd TNV KovoTopio Kot TNV EVOMUAT®MOT TS, 0&l0To1OVTAS TIS YVAOOELS,
TIG 0e€10TNTEC KOl TOVG TOPOVS EEMTEPIKMY GLUVTEAEGTAOV. Ot meAdTEG HUmopovV va
Bonbnoovv Tig emyelpnoelg vo PEATIOGOVV TIG OlOOIKOGIES KOl OPUCTNPLOTNTES
avAamTLENG VE®V TPOTOVTI®MV TOGO HE TNV GLVEIGPOPE 10V, OGO KOl LE TNV ETAOYN
W0WeDV Yo TOavE vEa TPOGPEPOUEV TPOTOVTA Ko LANPEGiES. Avth givor Kot 1 KOpLa
Wén mow amd TV TPAKTIKY] NG oLv-Omuovpyiag pe tov meddtn (customer co-
creation)®?. Tnv tekevtaio. Sekoetio, £vag avEOVOHEVOS apBUOC EMYEIPROEDV
a&lomolel TNV dVLVAUT TOV SGIKTLOKOV TAATPOPU®OV He oKOTO Vo {NTioel amd Toug
TEAATEG VO GUVEICQEPOVY Kol VO EMAEEOVV 10£€G Yo T VEQ TOVG TTPOTIOVTA. AVTO
amotelel pon Pk amOKAION TIG TIO TOPAOOCIOKEC ECMTEPIKO ECTINGUEVEG
ddkaciec avamTuéng Kol EVOGOUATMOONG KOIWVOTOMIOG 7OV  YPNOUYOTO0VGHY Ol
MEPIGGOTEPEC ETAUPEIEC TPV THV YNPOKY emovaotoon>. Q¢ cuv-dnuiovpyia Aourdy
opileTon 1 GLVEICPOPE TV TEAUTOV GTOV GYEOIAGIO KOL TNV AVATTVEN TPOTOVIMV Kot
vnpecidv’t. H cuvelspopd avt) cuvifog smtuyydvetol cuvipdog pe m Pondeia

KATO10C O1OIKTVOKNG TAATEOPLLOG KO GUYVA YIVETOL SIOEGUN GE YNOLOKT LOPOT).

3.1.1 Ta d6vo empépovg oTAOE TG OLNOKAGIOG TNG GUV-ONUIOLPYIRG TOV
TPOIOVTOg

H emroynuévn cuv-dnpovpyia pe tov meddrn amortei d%o Pacucd Ppora. Mpdto
am’ OAO Ol EMYEPNGELS TPENEL VO TAPOKIVIGOVV TOVG TEAATES TOVS Vo VITOPBAALOVV
10£€G TPOKEYWEVOD VO, GUVEIGOEPOVY GTNV OVATTTLEN KoL TOV GXEOIOGHUO TOV TPOIOVTOG
KOl OTr OLVEXEW TPEMEL Vo, €MAEEOVY UePIKES Prdoyleg mpotdoels omd Eva

LEYOADTEPO GHVOLO DMV, TOAAEG OO TIG Omoieg Umopel Kot va unv TpocHBETovy v

%2 Rindfleisch, A., (2021), Marketing in a Digital World, University of Illinois, Gies Books

%3 Bhalla, G., (2011), Collaboration and co-creation: New platforms for marketing and innovation,
New York: Springer, (ISBN-13: 978-1441970817; ISBN-10: 1441970819).

54 Ramaswamy, V., & Ozcan, K., (2018), What is co-creation? An interactional creation framework
and its implications for value creation, Journal of Business Research, 84, 196-205.

% Rindfleisch, A., (2021), Marketing in a Digital World, University of Illinois, Gies Books.
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arortovpevn a&io oty enyeipnon. 'Etor o umopovoe kaveic va okeprtel Kot va
avtneBel v ovv-onuiovpyio cov o Sadikocics T0G0 GLUVEICEOPAS, OGO Kot
emioyng. Toé6co M o, 660 kot n GAAn emuépouvg dwadikacio Oa pmopovoe va
amoTeAEGEL TPOKANOT, KAOe o Yo dpopeTikovs Adyovs. H dwdwacio g
OLUVEIGQPOPAS ouVIoTd TPOKANoN Kupiwg ywri ot meldteg eivor  cvvnBmg
arocyonuévot. To mBoavotepo elvar va evdlaeépovtal Alyo yio T0 TPoidvV Hiog
emyeipnong Ko cuvnBwg dev Exovv ¥pPOvo N KIVIITPO Y10, VO TPOGPEPOLV TIG LOEEG
TOVG. AVTO €YEl OG AMOTEAEGHA, TOALEG TPOoTAOEIES XPNIONG TOV EPYAAEIOL TNG GLV-
onuovpyiag vo amoTuyydvouy o@ov 1 GUUUETOYN Omd TAEVPAS TEANTAOV givat
YOUNA. Ao v GAAN mAevpd, 1 Swdkacio TG EMAOYNG UTOPEl VO OmOTEAEGEL
eniong mpdxkinomn, ko ol meplocoTEPEG LVWOPOAEC dev eivan ypnouyes. Avtd
ovpPaivet, gite yati pmopetl va glval moAd akpiPég, eite yati €govv dokipaotel Kot
dev Aertovpyovv. 'l 10 AOY0 aTO O1 EMYEPNOELS EIVOL OVTIHETOTEG LE TO GVGKOAO
€PY0 TOL va TPEMEL VO ATOPPIYOVV GLUUETOYES, PIOKAPOVTAG VO SMUIOVPYTICOLV
apVNTIKO TPONYOVUEVO UE HEPIKOVS OO TOVE TO OPOSIOUEVOLG TTEAATEG TOVG. 'Evag
TPOTOG Yo vo EemepaoTtel awTdg 0 kivouvog etvar va deoueboovy Ty gvpitepn
KOWOTNTO TEAUTOV TOLG KO VO TOLG KAAEGOVY VO 0EI0OA0YTICOLVV, VO YyneicovV Kot vol
emAECovV petald TV VToPANBEIC®OV TPOG AEI0AOYNOT GLVEIGPOP®V.

[Tpoxkeyévov Aomdv va ivarl ETTUYNUEVES, Ol ETYEIPT|OELS TPEMEL OPYIKA VO TEIGOVV
TOVG TEAATEG TOVG Vo VITOPAAOVY 10£EC KOL OTN GUVEXELNL VO ATOPPIYOVV QTG TIC
10€e¢, yopig va tovg amo&evacoouvy. Agvtepov, gival onuaviikd va fpovv TpOTOVS Vo
TOPOKIVACOVY TOVC TEAGTEG TOUC VO GULUUETEXOLV otV OMn Spactnprotnra.
‘Epevveg éxovv deiel 0t vdpyovv dvo Pacikég pébodotl yia v mapoakivion Tov
TEAATAOV VO GUUUETAGYOVV 6T drdikacio g cuv-omuovpyiags. Ilpodtov, péocw g
KOW®VIKNG ovoyvaplong kot 0e0Tepov HEGH TNG owovoutkng emiPpdfevonc. Ot
TEPLGGOTEPES ETOIPEIEC TTOV EYOLV KATOPEPEL VO €lval EMTLYNUEVEG GE QLT TN
dwdkacio, cuvNBMS YPNOYOTOVY Kot TOLg OV0 AVTOLG TUTOLS ovTopoPng. H
emPpapevon myaivel cuvBOC e TEAATEG TV OTOIWV 1 GLVEIGPOPA £XOVV EMAEYEL.
Mo mopdaderypa, o1 meldtes mov voPdAlovy oyédia Ta omoia dlakpivovtal, evoEyeToL
va Aappévovy éva TocooTd TOV TOANGEMV Y10, OTOWONTOTE OO TO TPOIOVIO TOL
EVOOUATMOVOLV YOPUKTNPIOTIKA TOL oYediov Tovg KaBMDG emiong kot v MO

emPpapevon Tov va gpeaviCetal To Gvopd Toug Kot T0 6YE010 ToVg MG d1aKplOEY GToV

% Rindfleisch, A., (2021), Marketing in a Digital World, University of Illinois, Gies Books.
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10TOTONO NG emyeipnong. Xtov kabéva apéoet vao, avtapeifetal yio Tig TpoondOelés
tov. Ot meldteg mov eumAékovtol otV OdIKacio. Tng ocvv-onuovpyiag dgv
amotehovy Aomov e€aipeon. 'Etot, o1 mepiocdtepeg emruynuéveg TpmToBovAieg Guv-
dnuovpyiag Bpafevovy Tovg EMTLYNUEVOVS GUV-ONUIOVPYODS OYL LOVO OTKOVOLUIKAL,

0ALG Kot HEC® KATO10V 0patov cuviBovg GuUPBOAOL avayvAPIoNG.

3.1.2 TYmor Zov-onuovpyiog

Yrdpyovv téooeplg emuépovg Tumolr cuv-onuovpyiag. H dwdikacia g ovv-
ONovpyiag TPoidVIWV LE TOVG TEAATMOV AMOTEAEL AOTOV o TOAD gvupeia Kot yopio
Kol omovtdtor pe moAAoVg OPopETIKOVG TPOTOVS. Ot S1pOpPETIKOL TOTOL GLV-

SNUIOVPYIAG OTOTVLTIOVOVTOL GTOV TOPUKAT® Tivoka®':

Awdkosio Xuvelsopag

Kiewoto0 Tomov | Avoiktod thmov
Awdwocio Emloyng | kabBodnyoduevn omd | Xvv-oyedlacuodg Yvvepyacio
TOVG TEAAITEG (Co-design) (Collaborating)
kaBodnyovpevn and YmoBoAn Tooymvid
TIG EMYELPNOELS (Submitting) (Tinkering)

[Tivaxag 3.1. — TOmol cuv-omovpyiog

Ao TV amEKOVIOT TOV TIVOKO TPOKVTTEL TMG Ol EXUEPOVS TOTOL HAPEPOVY UETAED
TOVG, WG TPOG TO UEYEDOG TOL EAEYYOV TOL UITOPOVYV VO AICKOVV Ol EMYEPNOELS, TOGO
omn OdKacio. GLVEICPOPAS, 060 Kot ot dwdwkacio emAoyns. H ocvvepyoasio n
omoia amewoviletar mave kot de€id oTov mivaka etvor po popen cuv-dnuovpyiog
otV omoia ot grapeieg Exovv tov piKpdtepo Pabud eréyyov, evad n vroPfoAn eivar n
LOPON OV TOPEYEL OTIS EMYEPNOCELS TO MEYaADTEPO Pabud edéyyov. Méow 0oL
TOPOTAVE® TIVOKO UTOPEL KOVEIG VO KOTOVOTIGEL KO VO TOEIVOUNGEL TIG OL0LPOPETIKES

Lop@ES Tov pumopel va AdPel n cuv-onpovpyic.

5" O'Hern, M.S., & Rindfleisch, A., (2010), Customer co-creation: A typology and research agenda, In
N. K. Malhotra (Ed.), Review of Marketing Research, VVolume 6 (pp. 84 - 106). Emerald Group
Publishing.
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Tmv épsvva tovg, ot Allen et. AP 10 2018 mpdtevav £va mOAD GUYKEKPIUEVO
HOVTELO GuLV-Onpovpyiog, avtd tov Crowdsourcing. Zoueovo pe 10 HOVTELO avTo,
wo  emyeipnon umopei vo amevBuvbei oto mAnbog (crowd) pécw pog omAng
NAEKTPOVIKNG TAATPOPLOG KOL VO, ONUOGIEVGEL GUYKEKPIUEVES OYEOIOOTIKES OVAYKES
Yo évo v€o Tpoiov NG, Om®G Yo TOPAOEyHo TNV OovAYKN Yo €va VEO GYES10
ovokevaoiag. Tnv avéykn avt) v popdletar péowm g TAATEOpHOg pe TAN00g
oYEGTAOV, 01 0Toiot KatabETouy Tig EMUEPOVS TPOTAGELS TOVG. Ot TPOTAGELS AVTES
ot ovvéyeln agloAoyovvtol Kol 1 emyeipnon xotaAnyel oty PBéATioTn Yo TIg
avaykeg g emioyn. H i épgvva mapéyel 1060 MOWOTIKA, OGO KOl TOCOTIKA
CLUTEPACUATO YOl TOV OVTIKTUTO TOL HOVTEAOL crowdsourcing GTNV GUVOAIKN
eMidoo™ evog mpoiovtog. To poviéro eaivetal va £xel OeTIKO avTIKTLUTTO GTIC TOANGELS
VEOV TTPOTIOVI®MV TOV £YOLV YOUNAN OmNYNON OTOVS TEAdTEG. AmO TV GAAN TO
HOVTEAO @oiveTon vor umv €xel Kopio emidpacn oTic TOANGEL TPOIOVT®V IOV £YOLV
vymAg amimon . Téloc, ot emyelpioetc sivat mo mOavO Vo, VIDBETHGOVY TO LOVTELD
0V crowdsourcing oTNV MEPITTOOTN TOV TEYVOAOYIKA TO TOAVTAOK®OV TPOIOVTMV.
M 6AAn épevva (Liljedal and Dahlen, 2018)%° stetaler tov Tpodmo pe Tov omoio
Aol TEAdTES avTIAapUPBdvovTal TNV avaTTLEn Kot EMA0YT 10E®V Yo Eva VEO TTPoioV,
o1 omoieg mpoépyovian amd AAAOLG Katavalmtéc. To amotéhespa tng épevvag £0e1ée
OTL o1 eToupeiec Oa TPEMEL VoL YPTGILOTOLOVY TOVE TEAATES Y10 VO GUVEIGPEPOVV 10EEC
Yo TPoidvVTAL OV Eivol JPOPETIKA OO OVTE TOL MO TPOGPEPOLV, TOPE VO
YPNOOTO0VY TOVG TEAATES Y1 Vo, EMAEEOVV 10£EG Yo TPO1dVTO OV Elval TapOUOLN

LE aVTA TOL NON TPOGPEPOLV.

3.1.3 O kavévag Tov 1% kol avdevrikéTnTa

Otav o1 emyelpnoelg GLUUETEYOVLY OTNV aviarTLén VE®V Tpoidvtwv, ookiudlovv
TPOCEKTIKA TIS 106G TOLG Yo Vo dacpaAicovy 0Tt amevBhvoviar 610 gvpHTEPO
GUVOAO TEAUTAOV-GTOYOV TOVG. AvTifeTa, OTAV 01 TEAATES GUVEIGPEPOLV TIG VEEG 10EEC
TOVG Y10 TPOTOVTA, OEV AEITOLPYOVV KAT' OVTOV TOV TPOTO. AVTO £XEL MG AMOTELEGLO,

TOAAEG amd avtég TG 10éeg mehatdv va Pacilovtar oty Wocvykpocion vog

%8 Allen, B.J., Chandrasekaran, D., & Basuroy, S., (2018), Design crowdsourcing: The impact on new
product performance of sourcing design solutions from the "crowd", Journal of Marketing, 82(2), 106-
123.

%9 Lakhani, K.R., (2013), Using the crowd as an innovation partner, Harvard Business Review, 91(4).
60-69.

60 Liljedal, K., Dahlen, M., (2018), Consumers Response to Other Consumers' Participation in New
Product Development, Journal of Marketing Communications.
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UELOVOUEVOD TEAATY] KOL VO UMV oeuBIvVOVTaL 6TO GUVOAO TNG TEANTEWKNG PACTG.
Mobvo mepimov 10 €val TO1G €KATO TV GLVEICPOPDV TOV TEAUTOV £Vl OPKETE KAAEG
Y epappoyn. Zekdboapa avtd anoterel Eva TOAD YOUNAO TOGOGTO KOl TPOKEYUEVOL
VO AEITOVPYNGEL 1| GLV-ONUIOVPYIN, Ol EMYXEPNCES TPEMEL VoL EYOVV otV O1dbeon
ToVg TAN00G WEDV Kol Vo TOPEXOVY OPKETE KIVIITPO GTOVG TEAATEG MOTE VO TOVG
TOPOKIVGOVY OVGILAGTIKE VoL GUVEIGPEPOVVEL,

H avBevticomra pog emyeipnong stvon emiong kpiowung onpociog. Xtn véo ynelokn
emoyN, N aOevTIKOTNTO YivETOl OAOEVO KO TTO CTLLAVTIKT KOt 01 TEAATES YivovTol OA0
Kol o OVOMIGTOL KOl EMKPLTIKOL AmEVOVTL OTIS £Topeieg. g amoTEAEGLA, O1 TEAATES
elval ToAD mo mBavd va GUVEIGPEPOVY TIG 10€EG, TOV YPOVO OAAG Kol TNV EVEPYELL
TOVG o€ €TOUpEieg mov Exovv awbevtikn avdykn yia T Pondeld Tovg Kot Oyl aTA®S va
TPOGTOOOVV VO EKUETOAALELTOVV TIG TPOOSTADEIEC OVGLUGTIKNG GLUVEIGQOPAS TOVG LE
dapopa gpmopikd teyvaopoto. Evdewktikd mopddstypo cvv-onpovpyiag Ipoidvtog
etval avtd ™¢ eToupeiog moryvidowwv Lego ko o avamtuyBel ektevdg pe ) popoen

peAéNg mepintwong oto enduevo Kepdiato.

3.1.4 Sharing Economy

Av Kot 01 mep15cdTEPOL AVOpmTOL Elvarl TOUVAOS EEO0IKEIMUEVOL e TOV OPO O1KOVO LN
1OV dlapotpacuov (Sharing economy), Kot £X0VV GLUUETAGYEL GE OWTHV UE TOV VO 1)
TOV GALO TPOTO, OEV TAVEL AKOLLOL KO GTLLEPO. VAL ATTOTEAEL EVOL GYETIKA VEO PAVOLEVO.
[Tapoéro mov T0 GHVOAD TOV TAYKOGLIOV TANOVGHOD dev £xEl OKOUT CLUUETACYEL GE
0T TN VEQ OTKOVOULOL VITAPYOVY LEPTKE YOPOKTIPICTIKA TOPAOETY AT ETLYEIPTCEDV
OV TEPLYPAPOVY TANPWS Tov 0po sharing economy. T£tolo mapdderypo amoteAei M
Airbnb n onoia 18pHOnKke 0 2008%2. Kobdg 1 otcovopio tov S10101pacuod amotelel
axopa KAtL ToAD vEo, LVIAPYOLVY TOAAG epmTAHOTA YOP® OO OVTHV Kol TO TOGO
KEPOOPOPeS Kol  emruynuéveg  pmopel  va  omoderBodv  emyEpNoEl OV
dpactnpronoovvtor péso 6° avtr|. Ilapdro mov eaiveTar va VLAPYOLVV EMLYEPNCELS
OV €LOOKIHOVV GE €va T€T010 TePPdAlov 6oL 1 WoKTNoio pmopel va amoTeAEsEL
TPoidV o omoio popaletar £vog KATAVAAMTIG LE AAAOVC, 01 TEPLGGOTEPES OL0OEGLES
NAekTpovikég TAaTeopres o0mwg n Airbnb kot n Uber eaivetar va yévovv ypnpozo

napd va kepdilovv. To pérdov Ba dciéer av tétowov €ldovg emyepnoels Ba

&1 Rindfleisch, A., (2021), Marketing in a Digital World, University of Illinois, Gies Books.
62 Eckhardt, G.M., Bardhi, F., (2015), The sharing economy isn't about sharing at all, Harvard
Business Review.
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KOTAPEPOVY VO, EXNPEAGOVV TIG TOPASOGIOKES EMYEPNCELS KaOMOG Kot Totog Ba givat
0 avtiktomog Tovg Yevikodtepa oty kowovia®. Zto Ostikd avtov Tov THMOVL
owKovopiag Lokl cvuykataAfyetor 1 OeTikn enidpaoct oto TEPPAALOV apov yiveTat
HEYOADTEPN YPNOT VPICTAUEVOV TOP®V. ZTA OPVNTIKA o TNV GAAY, | OtKOVoio TOV
dlopopacuol €xel dgxTel KPITIKY TS EVVOEL TOVG HEYAAOVS TaPOYOVG Kot GVUPAAEL

otV £8paimon Kol TPOGPOPE YAUNAGY eH®V Kot pe AydTepeg mapoyéc.

3.2 llog Ta coyypova ynorokd gpyoreio arrdlovv tnv Tiun

‘Emg onuepa yio ta mepiocdtepa mpoidvto mov ayopdlel Kavelg, m Tun €xer Nom
kaBopiotel amd v etaipeio mov gite To KaTookeLALEL, gite Ta Al AT TV GAAY,
N TAEOYN G0 TOV TELUTAOV GLYVA dev Yvopilel TV akpiPn Ty Tov Tpoidovtog mov Ha
OyOpaoEL PEYPL VL TN SEL OTO PAPL EVOC KATAGTALATOC 1| OE Mol 10T0GeAS0®®. Avth
AOWOV M WPOGEYYIGN YL TNV TN MOV £YEL OTO EMIKEVIPO TNV etoupeia, opyilet
oloéva Kol TEPIOCOTEPO VO UETAPAAAETOL AOY® NG GvOong vEmv Yneluoukov
epyoreimv.

H andéeaon yo 10 tipmpo mov KoAeitor vo TANpmdCEL Kavelg yio KaTL Epyetal oAoéva
KOl TEPIGGOTEPO GTOV EAEYYO TOL TEANTN. Me Alya A0y, M YNELOKN ETOVAGTOON
EMTPENEL GTOVE TEAATES VO AAUPAVOLY 0pKETH dMPEGY TANPOPOPi Kot Vo, SHAEYOVV
amd TIG EMUEPOVS SLOOESIEG EMAOYES, UE OMOTEAECO 1] TIUT OTNV OTOI0 TANPDOVOLY
va, glvol oto HETPA TOVG. XOPOKTINPIOTIKO TOPAOEYLUO TOV TOPOTAVED OTOTEAEL M
mAnpogopia. I'a 10 peyaddtepo puépog g avBpmmvng wotopiag, 1 TANPoPopia NTOV
dvokoAo va AneOel Kot To TiuMpa yo vo TV omokTioel Koveic vymid. Xdpn otnv
Ynoeokn emovactact, koabévoag mALov €xel dwpedv mpocPocn o amePOPIOTES
TANPOQOpiec. XVVOMKA, M vodog TOV YNPOKOV £PYOAEi®V KATEGTNGE dLVATY TNV

npocPacn 6e TOALL TPAyLATO TTOL GHLEPA Etvan dmpedv 1 TOAD EONVA.

3.2.1 Négg otpatnyikég TIHOoAGYNONG
YHUEPO M GUVIPWITIKY TAELOYNOIO TNG EVEPYNG KOTAVOAMTIKNG Pdong éxel omnv

Kotoyn ¢ Kvntd mmiepavov M tablet. T T cuokevég avtéc onpepa dwatibevron

8 Eckhardt, G.M., Houston, M.B., Jiang, B., Lamberton, C., Rindfleisch, A., & Zervas, G., (2019),
Marketing in the sharing economy, Journal of Marketing, 83(5), 5-27.

84 Schor, J., (2016), Debating the sharing economy, Journal of Self-Governance and Management
Economics, 4(3), 7-22.

8 Kalb, 1., (2013), Three ways companies decide the price of a product, Business Insider.
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ePapLoYEG OV gtvar pev dwpedv, oAAE TapdAANAa TPOCOEPOLY TNV duvaTdHTNTO VO
amoktnoel kaveic mpocPacn oe mpodoheteg Aettovpyleg o€ younAn Tyn. Avtod 1o
HOVTELO avagépetal cLVHOOC o¢ emyelpnuatikd povtédo Freemium. Ev olhiyoig, oto
TePPAAAOV TOL YNELOIKOD UAPKETIVYK, 1N ayopd @oaivetal va Kiveitor and otabepéc
TIESG og gvéhkteg TWEG. Kabévag dnAaadn, dwadéyet Tt Ba mAnpmdacet yuo Eva Tpoidv pe
Baon ta empEPOVS YOPAKTNPLOTIKAE 1OV EMBVUEL VO EVGOUATOGEL.

H emioyn mg «ocwotg» tung eivar éva moAd onuoavtikd HEPOS TN GTPOTNYIKN
népketivyk g etoupeiac®. Mo mapddstypa, €dv n TR eivor moAD vynhq kot
otafepn, M emyeipnon Ba ydoel mbovic TOAGEIS, eV €Gv elvar TOAD yaunAn, Oa
yaoel mhova £coda. Emopévac, to khedl givor va Bpet kavelc v KatdAAnAn Tyu).
To mpoPAnpa €00 etvar 0Tt W TO OV €ivon cGTO Yo TNV emyeipnon umopel va givon
TOAD VYNAO 1 TOAD YaunAo Yo Tov Katavoloty. H tyn ond v dAAn mowciidiet
aviroyo pe v ol mov TapEyel TO TPOIOV GTOVG OAPOPOVS dVVNTIKOVS TEAATES.
Etvar Loyikd Aoudv oty cdyypovn ynelokn €moyn, N TN vo TOKIAAEL avdAoya pe
Vv a&io Tov TapEYEL TO TPOIOV GTOVG S1APOPOVS SVVNTIKOVS AYOPAUCTEG.

Ot 6VYYpOVES EMYEIPNCEIS TPOCTAOMCAY VO TO TETVYOLV OVTO Kol GTO TOPEAOOV e
TOAAOVG JLPOPETIKOVS TPOTOVS. 'Eva mapddetypa etval 0Tt Tpoc@EPOLY KOO KOt
ONUEPO EKTMTOGEIS GE ONUOYPOUPIKEG OUAOES OV EYOLV TAPAOOCIUKA YOUUNAOTEPO.
€1000NUATO, OTMG Ol POITNTEG Kol 01 NAKIOUEVOL. AT 1 TPOGEYYIoN OVOpAaleTon
Tunpatonoinon pe Pdon v T Kot €lvol puo TOAD cLyva YPNOUOTOI0VUEVN
OTPOTNYIKY. XT0 ToPeAOOV, 0 KaBOPIGHOC OVTOV TOV ETUEPOVS TUNUATOV TS 0YOPag
omov Ba yivel ypnom g SpopeTIKNG TIUNG KaBoptldtav Kupimg amd TIC EMEPNOELS
Kol Oyt od TOVG TEAATEG.

Qo1660, T0 TEAevtaio  YpOVIA, VLWAPYOLV TOPASEIYLOTO ETLXEPNCED®V OV
nepapatiCovror pe v W0€a va EMTPEYOVY GTOVG TEAATEG TOVS va KaBopicovuv v
. Avt] 1 pdAdov avopB8doEn otpatnykn eoaivetor vo Kepdiler ypryopo
SnuoTikdTTa Kot £YEl ovopacTel «mAMpmce avtd mov 0EAec»®’. Av kar owti M
OTPATNYIKN TWOAOYNONG &xel yivel ovvatd va €QOpPUOCTEL Kol GE  QLGIKE
KOTOGTNUATO, Elval 10aviKn Yo To TEPPAALOV TOV YNELOKOD HAPKETIVYK. Aedopévou
pdAicTo 0tl 10 0plakd KOGTOG eVOG Yynetokov ayafol givol kovtd 6To undév, auti n

OTPATNYIKN Elval GYETIKA YOUNAOD KIVOUVOL GE Eva YNeLoKO TEPPBAAAOV.

% Kalb, 1., (2013), Three ways companies decide the price of a product, Business Insider.
7 Tuttle, B., (2014), A brief history of 'Pay what you want' businesses, Money.
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3.2.2 ITMpoce avTdé Tov Béherg (Pay what you want)

H «tAnpwce avtd mov BEAeIC» elval pia oTpaTnyIKn TILOAOYNOTG TOV EMITPENEL GTOVG
TEMATEG VO OmOPAGIGOVY TL OEAOVY VO TANPMOGCOVV Y10 Vel GUYKEKPIEVO TTPoidvoe,
Av ko pia emryeipnon pmopet va TpoTeiver pual T, o1 teAdTeC TG ivon eEAevBepot va
TANPOGOVY AYOTEPO 1M Kol TEPLGGOTEPO amd avt TV TYWH. MAAiota og mOAAEG
TEPUTTMOOCELG 1) GTPATNYIKN KTANPOCE OVTO TOL BEAEIC» EMITPEMEL GTOVG TEAATEG VL
UV TAnpoOcovy okOun kot timoto. Me dedopévo OTL 01 TEAATES EMOIOKOVV VO
peyliotonomoovy v afio Tovg, avT 1 GTPATNYIKY Umopel va gaivetar pdAlov
avonTn Kot emmOAd. APNVovToc otV GKpn OU®G TOLG EMUEPOVS OTKOVOUIKOVS
TOPAYOVTEG, EPEVVES £xoVV O€itet OTL, 01 TEAATES Elval KOWV®OVIKA GVTO TOL dETOVTOL
omd kovovee sviinodmtag kot dukonoovvnc®. 'Etol, evd KAMO0l GUUTEPLPEPOVTOL
OT®¢ mpoTeivel 1 owovopukn Bempia, ToAhoi avBpwmor oev to Kavovy. To gpdTNUO
OV €LAOYO TPOKVTTEL EIVOL TOC UTOPEL O ETLYEIPNON VO ETPUDCEL TPOGPEPOVTOG
o wpoidvta ¢ Odwpedv. Ot idieg €pevvec vmootnpilovy TG aKOUO KOl GTNV
TEPIMTMOOT NG OTPATNYIKNG «TANPWGSE OVTO TOV BEAEIG» 01 TEAATEG OVIMC TANPDOVOVY
KOO0 avTiTIHo Yoo T0 TPoidv 1 TV vanpecioc. MAMoTO VITAPYOLY KOl TEANTES TOV
Oa Ntav Olatebeyévol var TANPMOOOVY Kol TEPIGGOTEPO amd OTL Ba. mpOTEWVE 1
emyeipnon.

Ot emyepnoelg mov LIHBETOVV VTN TNV TPOGEYYIon cLVIHBwWS Kepdilovv TV TPOocOYN
™G ayopdc Kol TOL KOTOVOAMTIKOD KOWoV. ALTH 1N TOPATAVE® TPOGOYN EXEL G
OTOTELECUO. TNV QVENUEVT EMOKEYLOTNTO Kol VYNAGTEPO Pabud dykov melatmV
KUPI®G OTIC EMYEPNOEIS TOV TPOGPEPOLY SLUOIKTLOKE T O1POPA YNPLOKE TOVG
npoidvta. EVAoyo wotdco mapapével 1o epdpe. KaTd mOco Oa pmopovoe vo
amodeyyfel Puooyn pr té€toov gldovg otpotnyikn moAncewv. H otpatny
«tAMpwoce avtd mov Béleg» etvar mo mBovod Aowdv va elvon gmiTuyng edv elvan
dwbéoun pe meplopiopévn dbpketa, ovca dbéotun povo yu £vo Kpd vVTocHVOLO
TOV TPOGPEPOUEVAOV TPOIOVTIMV TNG ETOPEING 1) UIOG GUYKEKPIUEVIG TEPLOPIGILEVTG

opdadaGg TEAUTOV.

8 Gerpott, T., (2017), Pay-what-you-want pricing: An integrative review of the empirical research
literature, Management Science Letters, 7(1), 35-62

89 Weisstein, F. L., Kukar-Kinney, M., & Monroe, K. B., (2016), Determinants of consumers' response
to pay-what-you-want pricing strategy on the Internet, Journal of Business Research, 69 (10), 4313-
4320.
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Tmv épsovd tov, o Kim (2009)° uehétnoe emiyelpoelg €0TIOGNC OV
YPNOWOTOINCAY TN OTPUTNYIKY TWOAIYNONG «TANpwoe avtd mov Oéieig». Ta
ATOTEAEGLOTO OLTNG TNG LEAETNG Elvar apKeTA evdlapépovta. [To cvykekpiéva Kabe
TEAATNG OV GLUUETEIXE OTN HEAETN QailveTon g TeEMKE TANpwoe kit Emiong
kaveig 0ev {tnoe va mhpetl 1o Tpoidv dwpedv. Katd péco 6po, ot tipég mov enéleav
Vo, TANPOCOLY 01 Kotavalmtéc Nrav mepimov 15% yoaunAdtepes amd T TYWES TOL
¥PE®VOLVV cuVIB®G o1 101eg o1 emyelpnoels. 261060, 0 PEGOG OYKOG TWANCEDV KOTA
mv «Apwoe avtd mov BEAec» Nrav mepimov 10% vynAdtepog. Me dAha Adywa, M
T propetl va peiddnke, aAld n mocdTo awEnnke Avtiy 1 oTpATNYIKY AOUTOV,
elye o¢ amotéhespa TV vYNAOTEPT and 10 UEGO OpO OmdOOCT, WE YOUNAOTEPO
®6TOG0 £€60d0.

M o Tpoceatn HeAETN, €EETALEL TV AMOTEAEGULOTIKOTNTO TNG 1O10G CTPOTNYIKNG
VIO SPOPETIKES OUMC YPOVIKESG cuvOnKes't. e awth T pedémn (nthdnke omd Eva
VTOGHVOAO TEANTAOV Vo fAAovV pia T tpty AaPouvv €va Tpoidv 1 pio VINPESia, EVO
amd £va de0TEPO LTOGVVOAO TEAAT®V (NTNONKE VA OVOUAGOLV TNV T TOLG LETA TNV
TapoAafn Tov TPOIOVTOG 1 TG VANPESTOG. ZOUPOVO LE TO, EVPNLATO TN EPEVVOG O1
TEAATEG TANPOVAY TTEPIGGOTEPA. APOTOV glyov AAPel To TPoidv N TV vVANPEsio oE
oVYKPION HE TPWV. AVTN 1N TACT VO, TANPOVOLV TEPICCOTEPO, APOV dOVV TO TPOIOV
opeiletar oy afePordtnta TV TEAATOV. AKPIPOG EMEWN O1 TEAATEG OEV LUITOPOVV
va, ovV 1o TPoidV Oev €ivol Giyovpot yio TV TodTNTA TOL Kot OV €ivail Giyovpot yio
10 Tt Ba AdPovv, €tol Ba TANPOCOLV TEPIGGOTEPH. HOAS £YOVV TEPLOGOTEPEG
TANPOPOPIES.

O KaAOTEPOG TPOTOC Y10 VO AEITOVPYNGEL 1] CTPOTNYIKY «TANP®OOE aLTO TOL OEAEI»
etvan 1 emyeipnon va Béoet pia Ty avaeopds. Ot mePIeGOTEPOL KATAVOAMTEG EYOVV
TAVTO GTO PVOAO TOVG L0l TUY GVaQOPAS, OTav aElohoyovv o Suvntik ayopd’?.
Avt N TN avagopds Pmopel vor SO PALOTICEL CNUOVTIKO POXO GE 0L GTPOTNYIKN
ommwg avt) mov gfetdleton oV mapovoa evotnra. ‘Evag tpdmog vAomoinong tov
EYYXEPNUOTOG TNG TIUNG avapopds eivar to va deiet 1 emyeipnon EekdBapa v Tiun

nov B€tel o€ éva dALo cvykpioo Tpoidv. Aedopévov 4Tt o1 TEPIEGOTEPOL AVOp®MTOL

0 Kim, J.Y., Natter, M., Span, M., (2009), Pay What You Want: A New Participative Pricing
Mechanism, Journal of Marketing, Volume 73, Issue 1

" Viglia, G., Maras, M., Schumann, J., & Navarro-Martinez, D., (2019), Paying before or paying
after? Timing and uncertainty in pay-what-you-want pricing, Journal of Service Research, 22(3), 272-
284.

2 Amaldoss, W., Jain, S., (2008), Joint Bidding in the Name-Your-Own-Price Channel: A Strategic
Analysis, Management Science, 54 (10), 1685-99.
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0élovv va Bempodv TOLG €0VTOVE TOLG STKOOVG KOl EVTILOVG, 0 KOOBOPIGHOS HI0G
TING ovapopds Bo LEIDMGEL TOV TEWPACUO TOVS VO TANPDOGOLV EAdYIOTA 1| KABOAOV
v éva Tpoidv mov Tomodeteiton oTNV Ayopd LE Ll GTPOTNYIKY «TANPOGE OVTO TOV
0éhegy. O oM yYpdeTNnKe TOPATAVO, OV Kol 0l TEPGGOTEPOL TEAdTEG THAVOTOTA
0o TANPOGOLY KATL, OKOUN KOl OTOV UITOPOVV VO OVOUAGOLV TN O1KN TOLG TN, 1M
«Mpwoe avtd mov BEAe» gival o puyokivouvn otpatnyky. Qotdco, pmopel va
ypnoporombel mepocdTEPO Yo TPOIGVTA TOV EYOLV TOAD YaUNAO oprokd k6oToc. To
oplokd KOOTOG eivar Waitepa EAKLOTIKO Yo To ymelakd ayafd OIS 1 LOVGIKT, TO
keipevo kot ta Bivreo. o avtovg tovg TVTOVG TPOTOVTOV KaBE TPOGHETN HovaAda Exel
TOAD YOUNAO 0plokd KOGTOG, GYed0V Kovtd oto unoév. Evag dAlog tpodmog yio va
AELITOVPYNOEL 1] GTPATNYIKY| «TANPOSE 0TO OV BEAEID elvon va elvar dtaBéoun povo
Yo éva GUVIOHO YPOVIKO Otdotnua. Onwg avoaeépbnke mponyovpévmg, ot o
EMTUYNUEVES  OTPATNYIKEG «mANpwoe  avtd mov  0éhegy  epapupolovior o€
TEPLOPICUEVO EVPOC TPOIOVIMOV OGS ETAPEIOG 1] Y100 TEPLOPIGUEVT] XPOVIKN O1BPKELCL.
EmnAéov, n otpatnykn pwmopet va etvar dtob€oiun Hovo 6e vOIGTANEVOS TEAATES TTOL
EMOTPEPOLY Kol Oyl G€ VEOLG TEAATEG. AVTOC O TOMOG TePLoplopévng o1dbeong
LELOVEL TOV KIVOLVO TNG OTPATNYIKNG, O0TNPAOVTAS TAPUAANAN TO OO0 OPEAT, OTMOG
N TPOGOoYN OV KePSILEL 1) EMLYEIPN O EVAVTL TOV AVTAYOVIGTOV TNC.

Téhoc, €pevveg vmoopilovv mwg N oTpaTnyK) umopel vo amoderydel axodpo o
EMTUYNUEV OTOV 1 EMXEIPNON GLVOECEL TNV OTPUTNYIKN LT TIUHOAOYNONG UE
Kémow Kowmvik 1 ehavOpomikny opdor. Otav dniadn n emyeipnon avaKowavel
TOG WEPOG TV E0TPALE®Y amd O GTPATNYIKN «TAP®CE owTO oL 0EA1g» Oa
amod00el Yo KAmo1o EIAAVOPOTIKO GKOTO, 01 KOTAVIAMTEG TEIVOLV VO ETAEYOLV Ta

GUYKEKPLEVA TPOIOVTA EVOVTL TOV AVIUYMOVIGTOV.

3.2.3 H évvorwa Tov Freemium

M dAAn evdapépovoa eEEMEN YOpw amd v Twn, eivor  dvodog Tov povtéAov
freemium mov emupénel 6TovVG TMEAATEG Vo €xovv TPOSPacn o Eva HEPOG EVOG
TPOTOVTOG 1 HOG VIINPEGTog dMPEdV KOl GTN GLVEXEWL VO TANPAOVOLY UOVO Yo TO
mpdcleta yopoxmpioticd mov Oo Hlskav va Exovv’3. To poviédo freemium
amavTaTol Kupiog og epaproyéc yoo sSmartphones kot pmopei emiong va Ppebei oe

TOAALODG GAAOVG YNOLKOVG TOUELG, OT®MG TO. dSIPOpa AOYIGHIKE, Ol 16TOTOTOL

3 Gu, X., Kannan, P. K., & Ma, L., (2019), How companies can get the most out of a freemium
business model, Harvard Business Review.
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KOW®OVIKOV HEGMV KOl 01 TAOTQPOPUES EMKOWVMOVIOG. XNV ovcia, o 6pog freemium
amotelel cuvOVAGHO TV AéEemv free kot premium kot 6Tmg oM emmOnke amotelel
éva, LOVTELO OV Uopel vou AELITOVPYNOEL KOAG G YneoKd Tpoidvto Kol VITNPEGIES
KOl 0VTO KUpimg AOY® TOL OTL TO 0ploKkd KOGTOG TG TPOCSHNKNG €VOG VEOL ¥PNoT
etvat Kovtd 6to Pndév.

Yndpyovov tpio PacIKE YOPOKTNPIGTIKA OVTOL TOL VEOL TPOTOL GTPOTNYIKNG
TILOAOYNOMC.

‘Eva povtédho Fremium Bociletor oty vmdbeon Ot €va pikpod moG00TO TEAUTMOV TOV
TANPAOVOVY UTOPEL VO TOPEYEL APKETA £0000, Y10 VO KAADYEL TO KOGTOC OA®MV TMV
dwpedv meratdv. Emopévag, £va onuavtikd epotpa €ival Tt T0606TO TMV TEAATOV
oL TANPAOVOLY YpetdleTal Eva emryelpnuatikd poviédo freemium; H - amdvinon  o¢
oavtd 10 gpotnua e€aptdron tOco amd To péyebog g Pdong ypNoTOV NG
emyeipnong, 6060 Ko amd TN dopr| Tov K6GTOoLG TNS. Q0TOGO, £pEVVES £YovV Oeilel OTL
10 5% eivan £vag Kohdg EPmEpIkoc Kavovac .

IMa va metdyer o emyeipnon péow e oTpatnykng tov freemium, wpémel va Ppet
L 100ppOTHiOL PETOEDL NG TPOCPOPAES OPKETOV OMPEAY OLVOTOTHTOV Yo, VO
TPOGEAKVGEL VEOUG TTEAATEG, VD TapAAANAa cuveyilel va dabétel apkeTd premium
YOPOKTNPLOTIKA DOTE VO PETATPEYEL QVTOVG TOVG TEAATEG -1 TOLAGYIOTOV LEPIKOVG
and ovtovc- o€ mEAITEG TOL TANP®vVouvv. BéPaia €dv mhpa mOAAG amd To
YOPOKTNPLOTIKA €ivor dmpedyv, o emyeipnon daTpéyel Tov Kivouvo Tng UNOEVIKNG
T, Avtd ovpPaivel dtav M Swpsdv emhoyn mapéyel 1660 peydAn ofio 6TovC
TEAITEG TTOL Ol dWPEAV TEAATEG OV £YOVV KIVITPO VO €YYPAPOLY OTNV EKO0OM
premium. ‘Evag tpoémog pe Tov 0moio Ol EMLYEPNOELS ATOPEVYOVV TNV TOPATAV®D
dvodpeotn €EEMEN eivol e TO VO TPOCOEPOLV TPOSMPWVA GE dMPEQV YPNOTECS,
YOPOKTNPIOTIKG TOV givan d100€c1po LOVO GTOVG Premium ypnotes.

Kigivovtag, ot freemium meldteg mov ouvvibog dev mAnpdvovv timota, otnv
npoypatikdt o mapéyovv a&io pe tovAdyiotov 6vo tpoémovs: [lpdta amd dla ot
dwpedv ypnoteg pmopovv va mposeépovy afio pe v avaPaduon tovg oe po
premium cuvépopn. AgHTePOV, 01 dWPEAV ¥PNOTEG UTOPOHV Va. TPOSPEPOLV aia amd

oTOlO GE OTOUM, KAvovTag Ola0éciun v TAnpogopia yio T dwpedy TPOsPOPE TOv

4 Gu, X., Kannan, P. K., & Ma, L., (2019), How companies can get the most out of a freemium
business model, Harvard Business Review.

5 Niemand, T., Mai, R., & Kraus, S., (2019) The zero-price effect in freemium business models: The
moderating effects of free mentality and price—quality inference, Psychology & Marketing, 36(8), 773-
790.
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TPoidvtog otV apytkn N Poctkn Tov €kdoor. Mdaicto vroAoyiletolr mwg Evag
dwpedv ocvvdpountig ovvibog ailet 6o 10 15% pe 25% evdg premium
cuvdpount.

Tmv perétn toug ot Hamari, Hanner kat Koivisto (2020)"® mpotevav téooepic
dwapopetikéc popeéc oflag amd v ypfon uog freemium vanpeciog kor ™V
LETAPOCT GTN GLVEKELN OO QDT GTIV Premium £kdoomn g vanpeciog. AvTég eivor
moldtta, M omdAavon, M kowwvikn afle ko téhog M owovoukr afia. To
amoTéEAECHO TNG MEAETNG TOVG Oelyvel OTL kol Ol Téooeplg TOHMOL avTIANTTNG aiog
gyovv Oetikn emidpaon oty wpodbeon evog ypnong freemium vanpeciog va
avapaduotel oe premium. Qo1660, damicT®ooV OTL HETAED QVTOV TOV TEGCAPMOV
tonev a&loc, N kowvovikn ala giye v mo Betikn cvoyétion pe v avapaduon oe
premium. ‘Etot, o1 etanpeiec Oa mpénet va AaPovv vroymn tovg v a&io Tov mopiyouv
TOL premium yopaKTNPIOTIKE TOVG OGOV QPOPA TNV EVIGYLON TS KOWWVIKYG a&lag,
kaBmg M teAevtaio umopel va glval Mo oNUOVTIKY od TNV 101 TV TN Kot v
To10TNTOC,

XapoKTNPIoTIKEG TEPMMTMOGEL Freemium vanpecidv eivol ovtég mov TPOoPEPOLY
ofuepo to Dropbox aiAid kou to Linkedln, ot péleteg mepintwong twv onoiwv Oa

avartuyBovv 6To TETAPTO KEPAANLO.

3.3 Mlog ta ynowkd epyoireio petofdroov v tomoBETnon Tov
TPOIOVTOG

H tomofBétmon eivon exeivn 1 wtuoyn 00 pHiypotog pdpkeTvyk mov €otidlel 610 vo
Kavel éva Tpoidv, eDKOAN TPOGPRAGILO GE duVNTIKOVG ayopactés. [a Ta mepiocdtepa
npoidvta, 1 TomoBETnon TepAapPAveL TN ELGIKN petakivion evag TPoidvTog and Tov
KOTOOKELAOTY], WHEC® H0G GEPAS pesalOviov Kol KOvoA®V doKivnong mov
KataAnyovv cuvnbwg oe évav aveEdptnto AovomrmAntr. O televtaiog mapéyet ot
OCULVEYELD O GEPA amd CNUAVTIKES Aeltovpyieg, Omwe 1 TomoBETNoN Tov TPOIOGVTOG
OTO PAPLOL TOV KATOGTNUOTOS TOV KOl 1) EKTOIOELOT TOV TPOCHOMIKOD TOL MGTE V.
yvopilel KaAd To ETPUEPOVS YOPAKTNPIOTIKA TOV Kot vao. pmopel va Ponbnoet oty

TOANGCN TOV 6€ MOAVOVG TEALATES.

6 Hamari, J., Hanner, N., & Koivisto, J., (2019), "Why pay premium in freemium services? A study on
perceived value, continued use and purchase intentions in free-to-play games, International Journal of
Information Management.
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Me ghdyroteg eEPEGEIS OC GNUEPQ, TA TEPLGGOTEPA TPOIOVTO TWAOVVTIOV HECH EVOG
EKTETAUEVOL OIKTOOVL SLOVOUE®MY KOL AOVOTTOANTMV. ZUVETMG, 1 TOPAUOOGLOKN
Tom00£TNoN TPOIOVIWV ATOTEAOVGE KOl GLVIGTA KOO KOl GTIUEPO ot TOAD oKpp
EMAOYN, TOCO Yl TIG EMYEIPNOELS, OGO KOl Y10, TOVG TEAATEG. AVTN 1 TOPASOGLOKY|
mpocEyyon apyilelt Aourdv va Katappéel AOY® TG avOOoL TOV YNOLUK®OV EPYOAEI®V.
INUeEPO, TOAAES ETOPEIES TAPOUKAUTTOVY TOVG PLGIKOVS AMOVOTOANTEG KOOIGTMOVTOG
T TPOTIOVTO TOVG dpeca dbéoiua eite g £va S1UOIKTLOKO KATAGTNUO AOVIKNG OTwS
TO amazon.com &€ite 6ToV 01KO TOVG 16TOTOTO. AVTN 1) TAGT GVVE)ILETAL E0G Kol KOpO
KOl Ol OOIKTVOKES TOANGES OAoéva kKol ov&dvovtal. AkOun kot mpoidvto Tov
napadootokd Oélel kavelg va ayyifelt M vo doKdoel TPV To yopacEL TOPO oL

TOAOVVTOL 670 dadikTvo’ .

3.3.1 Awwdiktvakég moioss kar 3D Printing

Ta ynewkd epyoreio eivor mAéov wKavd Oyt HOVO VO OVTIKOTOGTNGOLV TNV
TOPASOGIOKY AOVIK TOANGY, 0AAG Kat oAdKANpa kovéio Swvopnc’®.  Inuepa,
OKOUN Kol HEYAAOL O10OTKTVOKOT AMOVOTWANTEG OTMOC TO amazon.com OTOGTEAAOLV
QULOIKG TPOTIOVTAL OO TOV KOTOOKELOOTH OTOV TEAATN. Q0TdG0, TO TPOCPATO
avadvopeva epyalreia, OTwg ol ekTvnMTEG 3-D, kobioTtovV TALoV duvatn TV e&dheym
NG OVOUNG, EMTPEMOVTAG OE o EToPEiD Vo OTEILEL Eval ynelokd GYES10 Kol Oyl
£val LOTKO TPOTIOV.

210 véo ynoelokd mepPAALOV, Ol £TOUPEIEG HETOKIVOUVTOL OO TO HEYAAN KOVAALL
SvouNG Yo oK ayafd 6to. cUVTOU KOVAA SOVOUNG Yol TOL YNOLKA oryodd.
Néa ynowokd epyodeio, 6mmg ot ektunmtéc 3-D, apyilovv va aAlalovv tov TpOTO

JLVoO NG T®V TPOTOVT®V.

3.3.2 A0 01kTLOKEG TOMGELS

2tov onuepvd ymoewokd kOGO, oxeddv KAbe mpoidv pmopel vo ayopactel Kot vo
noAnbel 010 dwdikTvo. Enuepa peydrot palikoli éumopol OTMS N amazon TOAOVV
oxeddv 600 exatoppvplo doeopetikd mpoidvta. Mdalota moAAE amd avtd To

mpoidvta etvar SVOKOAO VO EVTOMIGTOVV GE KAMO0 QUGIKO KOTAGTNHO ALOVIKNG.

" Kain, E., (2013), Why digital distribution is the future and GameStop is not: Taking the long view on
used games, Forbes.
78 Kain, E., (2013), Why digital distribution is the future and GameStop is not: Taking the long view on
used games, Forbes.
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Ext6g 6poc and avtodg Toug peydlovg d1adtKTLOKOVS TOANTEG, LITAPYOLY TOAAOT
EMTUYNUEVOL  JLOIKTVOKOT AMOVOTOANTEG 7OV  €OIKEHOVIOL GE  GLYKEKPLUEVECS
KoTnyopisg mPoidviav, OmMC To mOmovVTSld, To Yvoldv K.AT.'® Te ydpeg 6meg ot
HITA xot n Kiva, ndve and 10 80% 10U GUVOAOL TMV KATOVOAOTMOV OlEVEPYOVV
NAEKTPOVIKEG OYOPEG, TOLAAYIOTOV TEPICTOCIOKA, VO €101 UE YOUNAN T OT®G
BiPAia kot povya eitvon o AV va ayopasTodV HECH JAOTKTOOL ToPd Ao KATO10
QLOIKO KoTaoTUa. OLGLOGTIKG TO OOIKTLOKO AMOVIKO EUTOPLO EYEl Yivel Ui
ONUOVTIKY] OTEA] Y10, TOVS TOPASOCIIKOVS (PLGIKOVG AMOVOTOANTES. AvTOG O
SLOIKTLOKOG  AVTOY®OVICUOS OVAYKOCE TOAAOVG YVOGTOVS AOVOTOANTEG GE L0
HEYAAN TOWKIAMO KOTNYOPI®V TPOioVI®MV, Om®mg M Hovoikh, to PPpAic kot to
NAEKTPOVIKG €(0M, VO GTOUOTACOVV TIG OPACTNPOTNTEG TOLG KOl GTNV OVGio Vo
KAEICOLV OPIOTIKA TIG EMYEPNOELS TOVS. AdY® OVTAG TNG AMEIAG TOV JLOOIKTLOKOD
MOoVIKOU gUmopiov, 01 GUOTKOL EUTOPOL AVIKNG EMpene va. dAAAEOVY TOV TPOTO TOV

8 Ta mopddetypa, oHpepo TOALOL £Umopol AMOVIKNG £YouV

dpaCTNPIOTOOVVTOV.
OMUOVPYNGEL TAEOV 1GTOTOTTOVE IOV EMITPEMOVY GTOVG TEAATEG TOGO Vo Aapfdvouv
TANPOPOPIES Y10l TA TPOIOVTO TOVS, OGO Kot Vo To ayopalovv dadikTvokd. EmurAéov,
évag av&avopuevog aplinoc epmdpmv AaviKNg Xl O1EVKOAVVEL TOVE KOTOVOAMTES LE
TO VO TOVG OMGEL TN dVVOTOTNTO VO TAPOYYEIAOVY NAEKTPOVIKA KOl GTI GLVEYELD VO,
TapaAdBouv Ta TPOiOVTH TOVG OO TO KATACTNLLA.

EmmAéov, apketd ouowd xotaotiuoto apyilovv v ypNOLOTOI00V  YNQLoKd
epyoreia yoo va PBehtiowocovv v gumepio ayopadv. OvclooTikd, To «vEO0 AOVIKO
EUTOPIO» ElvOl L1l GUAAOYN QIO GTPOTNYIKEG, KOTOLEC PLUOIKES KO KATOLES YN PLOKES,
TOL YPNOUOTOOVV 01 PLGIKOT EUTOPOL ALVIKNG Y10 VO, AVTIOPAGOVY GTIS AAAAYES TOV
YnoKov mepPdArovog.

Yrépyovv tpia Pocikd onpeio mov enovampocdiopilovy to Aovikd epmodpodl:

[Ipdta an’ 6ha 1 tomoBecia. To SadkTLAKO MOVIKO EUTOPlo EMMpedleTal o pHeydro
Babuo amd v tomobesio. Ta dtopa mov Eyovv TPOGPACT GE PLOIKE KOTAGTILOTO
pe KoAES Tyég gtvan Arydtepo mbavod va KOvouv ayopég 6To 010dikTvo. Ao TV GAAN
TAeLPd, o1 ayopéc pécm AladiktHov givar mo mBavo vo mpaypaTonomfodv HETAED

TOV KATAVIAOTOV Tov {ouv og pkpéc moAels. 'Etot, to katd moco Ba ivor EAkuoticd

9 Rigby, D., (2011), The future of shopping, Harvard Business Review, 89 (12), 65-76.
8 Rigby, D., (2011), The future of shopping, Harvard Business Review, 89 (12), 65-76.
81 Parker, J., (2013), How digital marketing will influence industry distribution structures, CMO.
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Y. KAmolov o S1adIkTuoK ayopd ennpedletot £viova amd 10 PUOIKO TEPPAAAOV
010 omoio (el Kot avamtHGGEL TIC dpAcTNPLOTNTES TOV.

Agvtepov, M ayopd kol ot mwAnpogopieg. Extdg amd v mapoyn €vdg pécov yo
ayopEC, OL YNOKOL EUITOPOL AOVIKNG TOPEYOVY EMIONG HECH TNG IGTOGEMONG TOVG
ONUOVTIKO apld TANpoeopldV Yo To TPoidvTa. Ot KOTAVIAMTEG TOV EMIGKENTOVTOL
YNOLOKA KOTOGTNUOTO AOVIKNG HTopoLV Oyt LOVO va. oyopAacovy Tpoidvta, oAAd Kot
va AdBovv TANpoPopieS Yo aVTA.

Tpitov, n évvoieg tov YynoeukoH Kot Puokov. Ot mep1ocdTEPOL £YOVV TNV TACT VO
avtilapBdvovior o yneukd Kol T0 QUOIKO ®G EVIEANS Eexmplotd TPAaypoTo.
Qo1000, VO OVTEG O1 dVO HOPPEG MOVIKNG TOANONG €ivonl OpPKETE O10POPETIKES
HETOED TOVG, €vog av&avouevog aplinods AavoTtoANTav avalntd Tpdmovg Yo vo Tig
ocvvdvdoel. Avti N avdpeldn Tov YneKolH Kol TOL PUGIKOD VOPEPETOL EMIGNG MG
UAPKETIVYK TTOvTOC KavaAlob kot Paciletor oty Wéa OTL 01 EUTOPOL AVIKNG TPETEL
Vo EKUETAAAEVTOVV TO. duvOTA oMpeion KoBevog amd avTd To EMUEPOVS KOVAALOL

ayopmV.

3.3.3 ®vokoi MOVOTOANTES 6TV YNOLOKY €TOYN

[Mapoéra avtd ot Eumopot Aovikng mov 01BETovy Ta. TPOIOVTA TOVS PECH PLGIKMV
KOTOAGTNHATOV S&V €YUV TOPUSDGEL ToL OTAN 0T UM HE TIS YNPLOKES TOMGECS?.
‘Evag tpoémog pe tov omoio o1 puotkol EUmopot AMaVIKNG UTopobv va. avTamoKpliovv
OTIG TPOKANGELS TOL BETOLY TaL YNPLoKd epyoaieio eivor va €TOTPOTEVGOLY O1 {d101
avtd T epyareio. ‘Etol pe autdv tov tpomo katophmvouy vo EVIcYOGOVY TO PLGIKO
pe Vv mwpocsHnkn tov ynelokov. ExTtoég amd 10 vo eMTPETOVY GTOVG TEANTES VOl
ayopdlovv nAektpovikd, opicpévol Eumopotl Aavikng apyifovv va ymoeromoovv ta
KOTOGTNUOTO TOVG TPOCPEPOVTOS TOAAEG QOPEG M0 LOVOOIKY EUTEPio. Yoo TOV
TEAATN.

H ddvapng g aeng sivor évag GAAOG TPOTOG TPOGOPUOYNG TV  PUGIKOV
MovoTOANTOV oTov Yynelakd kocpo. Evac avgavopevog 6yKog epeuvav Katéansée ot
noAlol meldteg Exovv Evtovn embupia va ayyiEovv €vo Tpoidv TPV T0 ayopdcovy Kot
ot givarl mo mbavd va ayopdcovy TPoidvVI IOV UTOPOVV TPOYLATIKA Vo ayyiEovv

Kot va aeBavBovv. Avtdg pmopet va givar évag Adyog yia tov omoio moAroti dvBpwmot

8 Helm, S., Kim, S. H., Van Riper, S., (2018), Navigating the 'retail apocalypse': a framework of
consumer evaluations of the new retail landscape, Journal of Retailing and Consumer Services.
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e&akoAovBovv va yovilouv g PLGIKE KOTAGTAATO Kot Ol GE YNOLOKA, E01KE OTOV
TPOKELTOL V1oL TPOIOVTA, OTWS povya, TPOPUo Kot émmAa. H dvvatdtta va ayyitet
Kavelg éva Tpoidv TP 10 ayopdoel OmOTELEL TAEOVEKTILOL AOTOV Y10l TOVG PUGTKOVG
MovOTOANTES.

Téhog Ta Pop-up kataoctuata. [Ipodxkettan Yoo pikpd KOTOGTNUOTO AOVIKTG TO OTto {0l
AETOVPYOHV Yo KOO0, GUVTOUN YPOVIKN TEPI0d0, 1 OO0 GE KAUTOIEG TEPUMTMGELS
nepropiletanr ko ota Op tov €vOg ekootteTpdwpov. E&aitiog tov pikpod tovg
OYETIKO OMOTLIMUATOS KO TNG CLVTOUNG OAPKELNG AELTOLPYIOG TO KOTOUCTNLOTO
tOmov Pop-up £yovv wwaitepa younAd otabepd kdotog, kepdilovag mapdAinio v

TPOGOYN TNG OYOPAS Kol VYNAY TELUTELNKT] Kivnom).

3.3.4 Ov 3D ektvmotéc emavampocsoopilovy TV TOomoBiTNON 7TPOIGVTOV GTNV
ayopa

"Evog emrpanéliog 3D extummtg ivatl pia NAEKTPOVIKT) GLGKELT OV EIVOIL IKAVT| V.
HETOTPEMEL YNOOKA OYEOWL GE  QULOIKO OVTIKEINEVO HECE® [OG TPOGHETIKNG
dwdwacioc. v  ayopd onuepa  givor  owBéoyun mAEov  peyOAN  mOKIAloL
SLPOPETIKOV TOTOV EKTLTOTOV 3D VM KOl TAL LAIKA TOL UITOPOVV VO EKTVTTOOOVV
ovureplopupdvouy To TANCTIKO, TO. METOAAN KOl To KEpapkd. Méypt mpocearta,
0VTO1 01 EKTVTTOTEG NTOV TOAD peyaiot kat wwitepa akpPoi. Tnv televtaio dekaetia,
T0 Héyeboc Kol TO KOGTOG OUTMOV TWV CLOKELMV CLPPIKVAOONKE OPOUATIKA, LE
amotélecpo 0 apBpog Tov 3D eKTLIOTOV TOV YPNCLOTOIEITOL OO UEUOVOUEVOLG
KOTOVOAWMTEG VO OVOTTTOCCETOL TAYEMG.

INa va yivoov kotavontd ta o@éAn g ypnong evoc 3D extvmot) kpiveton
OVGLIOTIKO TOPUKAT® VO TAPOLGLOCTEL e AAG Kot GOVIOUO TPOTO TG AElTovpyel
évag 3D extumwtc. Ohot o1 3D ektummtég Aettovpyovv e évav and Tous €Eng 0Vo
Srapopetikong Tpdmovc. Eite maipvovv éva podokd bAKO Kol T0 KEvovy okAnpo,
elte 1o avtifetro, dNAadn maipvovy éva GKANPO VAIKO Kot To kdvouv poAakod. Etot,
oxedOV OmOONMOTE VAKO Umopel vor OKANpPOVEL 1] VO HOAOKOCEL UTOpPel va
extunbel og évav ekt 3D. Ot ektummtég 3D elvar cuokevEg eleyXOLEVEG ATO
KOO0V MAEKTPOVIKO VTOAOYIGTH KOl TEPEYOVV IO KEQPOAN EKTOMOONG KoL

PO POVG NAEKTPOVIKOVS KIVNTIPEG TOV UETOKIVOUV TNV KEQOAN EKTOTOONG 1| TNV

8 Rindfleisch, A., Malter, A. J., Fisher, G.J., (2019), Self-manufacturing via 3D printing: Implications
for retailing thought and practice, Marketing in a Digital World (Review of Marketing Research), 16,
167-188.
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TAATEOPUO. EKTOTMOONG OTIC TPELS JPOPETIKEG dlaoctdoels. H kivnon avtdv tov
KEPUAGDV ekTOToNGg kabopiletar amd éva ynewkd apyeio oyedioong, to omoio
dwpalet n uNTPIK TAAKETOL TOL EKTLTOTH. AVTA To oapyeion oyedioong eivon
dwbéoua amd dapopeg mnyéc. [pota am’ 6Aa Oa pmopovoe kaveic vo dnpUovpynoet
éva, OO TOv OYE010  EKTOMTOONG, YPNOYWOTOLOVING &V TOKETO  AOYIGUIKOV
tpootdotatng povteromoinone. EmmAéov, éva té€too oxédwo Ba pmopovoe va
TPOEPYETOL OO [ Yok odpmon 1 o umopovce va gival o yneokn Ay ard

évay 16TOTOTO KOWNG YpoNS opysiomve,

Aoyu YOopw amd v 3D ektimmon
ocvvoyileton otV €ENG Ppdiomn: «edv pmopeite va katefdoete To apyeio, wropeite kot
Vo ONUIOVPYNCETE KOt £VOL TPIOOLAGTATO TPMOTOTLTO TOVY.

Emniéov, n 3D extdmwon €xet pia oepd omd 10witepa YopaKTNPIOTIKG GE CUYKPION
HE TIC Tapadoclokés TeXVIKEG Kataokevne. I[lpota am' O6lo, omotelel pio moAD
Bubown mpocéyyion mapaymyns. Xe avtifeon pHe TIC TOPAOOCIOKES TPOGEYYIOELS
KOTOOKELNG, OTMWwG M Komn pe AéwWep, M TPIGOIOTOT EKTOTWON OV TOPAyEL
ovolooTIKE amoPfAnta vAKd. EmmAéov, dedopévon OTL 01 TPIoOIAGTATOL EKTUTMOTES
OMNovpyovV TPoidvTa amd Yynelakd apyeio, avtd To apyeio. uTopoHv va AToGTOAOVY
NAEKTPOVIKG Kot v eKTUT®OoHV ToTkd, EaAElPpOVTAG £T01 TO KOGTOG — OTKOVOUIKO
Ko TEPIPOANOVTIKO — TNG AMOGTOM|G PUGIKAY TPoidvimve®. Téhoc, ot ektumtéc 3D
dev amotovV KOGTOG €YKOTACTOONG. ¢ OMOTEAEGHO, OEV VTAPYOLV  OIKOVOUIES

KMUOKAG 6TV TPIodIoTAT EKTUTMOT. AVTO onuaivel OTL 0 HIKPOG KOTOUGKEVOGTNG

UTopel E0KOA VoL aVTOY®VIGTEL o LEYAAN eToupeia.

3.4 llog Ta ynouwuka gpyoreia eravarpocsdlopilovy Tnv mpoforq Tov
TPOIOVTOG

210 véo ynelokod mepPEALOV, TO LAPKETIVYK UETAKIVEITOL OO TNV TOANCT| TPOIOVI®V
KOl avTL 0VTOD EMKEVIPMVETOL GTNV OP1YNON 1GTOPLOV. XE QVTIV TV EVOTNTA AOTOV
0o cu{nBel TG T vEéa ynolaxd epyareio aAAdlovy avTd T0 GTOLYEID TOV LETYHOTOC
LAPKETIVYK, eV TapdAnia O emavampocdlopioTel 0 TPOTOG e TOV OTOI0 GKEPTETAL
kavels v mpoPoin. Ot mepiocdTepeg etaipeieg eivor mOAD TPOCEKTIKEG OTO MG

dwyepiCovtar v mpomdOnon TV TPOIdVI®V Tovg Kot avtd Yioti T€tolov £idovg

8 Rayna, T., Striukova, L., (2016), From rapid prototyping to home fabrication: How 3D printing is
changing business model innovation, Technological Forecasting and Social Change, 102, 214-224.
8 Ben-Ner, A., Siemsen, E., (2017), Decentralization and localization of production: The
organizational and economic consequences of additive manufacturing (3D printing), California
Management Review, 59(2), 5-23.
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dpaCTNPLOTNTEG TOPASOGIOKA Elyav 0taitepa VYNAO KOGTOG. Néa ynoakd epyaieio
opwc oAAdlovov v efiomon tov KOGTOVG TPOPOANG Kol TpodOnonc. Enuepo,
YNowKeS  Prvteokduepeg  yopunAod  KOOTOLG, OWPEAV  AOYICHIKE  YNOUOKNG
enefepyociog kol OSOSIKTLOKES TAATEOPUES peTAdoong Ommg to YouTube, 1o
Facebook xor to Twitter égovv kdver v dnuovpyia kKot 146061 TPOWONTIKOV
LMVOHATOV T0 EDKOA KOl OKOVOLIKT 0t ToTES,

"Eto1, évag ocuveymdg av&avouevos aptBpog emyelpnoemy dpATTtovTal TG EvKapiog va
HELOGOLVV T0 KOGTOG TpomOnong kot wpoPfoine. Extoc opmg and v peimon k06Ttoug,
T EPYOAELD OVTA EYOVV EVEPYOTIOINGEL TO KATAVOAWMTIKO KOO va AAPel evepyod poro
otV avamTuén Kot 81643061 Tov Stkov Tovg TPowdnTikod VAKoH® . To Twitter avty
™ oty eroéevel 330 exatoppdpla vEPYOVG AOYOPLOGOVG, Ol 0010l TAPAYOLV
neplocotepa and 500 ekatoppdpilo unvopata (tweets) kabnuepvd. Yroroyiletotr mwg
10 20% avtov Tov tweet oyetilovtol pe Kamolo TpdTo e KATO0 TPoidv 1 Kdmoo
enOVLUiC. ZNUEPD, KUPLOAEKTIKO OTOI0CONTOTE £YEL GUVOEGT GTO {VIEPVET Kol ivon
KAtoyog evog smartphone 1 evog voloylot| Kot el TV €vEpPYeLa, T d1dbeon Kot pia
10€0 6TO HVOAO TOV UTOPEL VO ONUIOVPYNOEL Kol Vo, «ovEPACE Eva TANPOPOPLUKO
UVOUO Y10 GYEGOV OTOI00NTTOTE TPOTOV. LTV 0LGiN TO O1BPopa YNPLoKd epyoaieio
€YOLvV EKONUOKPATIGEL TO TOTO YOPp® amd TV Tpofoin Kot TpomOnon, divovtag v
duvOTOTNTO OTAQL GTOVLG JLAPOPOVLS YPNOTEG VO ONLIOVPYNGOVY TO OIKO TOVG
eplexoueEVo. MAMoTo 0VTO TO TEPIEYOUEVO YPNOTMOV OEV EIVOL TAVTO VITOKIVOVLEVO
and T 01eg T emyepnoec. Mo mopdderypa, TalddTEG YPAPOLY KOONUEPVA
KPITIKEG Y10 e0TIOTOPpLoL 1 EEVOSOYEIR OE dAPOPOV EWDDV TAATPOPUEG 1| 1GTOCEAIOES
SO PPOVOVTOG £Tol — NBEANUEVA 1 Ol — amOYELS, TPowOdVTAG BETIKA 1| aPVNTIKA

70 TPOIOV 1] TNV VANPEGIL (oG entyeipnoNg.

3.4.1 To nepreyopevo ypiotn (User-generated content)
To mepieydpevo mov Omuovpyeitor omd €vav ypnot etvor 10 mTEPEYOUEVO TOV
TOPAYETAL OTOV Ol KOTAVOAMTEG EVOG TPOIOVTOG OMovpyohv Kot dtodidovv Tig 10€eg

TOUG OLOOIKTLOKG GYETIKA pe €vo TPOIdV M TNV EMEIPNON TOL EUTOPEVETAL TO

8 Smith, A.N., Fischer, E., Yongjian, C., (2012), How does brand-related user-generated content
differ across YouTube, Facebook, and Twitter? Journal of Interactive Marketing, 26(2), 102-113.

8 Dhar, V., Chang, E.A., (2009), Does chatter matter? The impact of user-generated content on music
sales, Journal of Interactive Marketing, 23(4), 300-307.
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mpoiovE. Ot 18éec anTéc £xo0uv GLUVHBMC T1 HOPPN KEWEVOD, NYOV, POTOYPAPIAC 1] Kot
Bivteo. To mepieydpevo ypnotn dwkpivetor yio tor €€Ng Tplo YOPAKTNPIOTIKE TOV.
[Ipwtov n cuvelspopd ¢ dnpovpyiag tov Tpoépyeton Eexdbapa amd Tov TEAdTN Ko
Oy amd TV 1010 TV emyeipnon. AedTEPOV TPOKELTAL Y10 Lo EK GVGEMS ONUOVPYIKN
dwdwkacio mov mpochétel 6to mpoidv. Tpitov mpoxkertar cuVHOWS Yo SLAOIKTLOKO
TPOToV Kat apa ivor d1abécipo og OAOLG.

To mepieydpevo mov dnuovpyeiton amd Tovg YPNOTES, VL U EUTOPIKOD YOPOKTIPOL
ka1 ogv mpofaivel e KavEva 100G dpecwv TposkAncemv Tpomdnone. g ex tovTov,
amotelel o upeon, Aemtn kol emiong avbeviikn popen Tpomnong mpoidvimv.
Ymhpyovv SpopeTikol TOTOL TEPLEYOUEVOL YPNOTOV. AV KOl TO TEPIGCOTEPQ
TPOIOVTA TEPLEYOUEVOD YPNOTAV, EUPOVICOVTIOL GE TAUTPOPUES HECHOV KOWMVIKNG
dktdomong 6mwg 10 Facebook, 1o Twitter kot 1o YouTube, eivor mBavd emiong va
EUQOVIOTOVV GE GAAEC OOOIKTLOKES TAATQOPUES OM®G To UTAOK culntnoewv, To
POPOLLL | aKOpa Kot Ot 10TdTomol pag etoupeiact®. ‘Etol, S0 omd TG Mo KOWEC
LOPPEC TEPLEYOUEVOL YPNOTOV glvar ol dnpootevoel; o blogs kot m ovyypaen
KPITIKOV. MAMoTa 11 cuyypaen KPUTIK®V QAiVETOL VO, OTOTEAEL TNV O KOWT| O TIG
TOPATAVO HOPPES LE TOV 1GYVPOTEPO OVTIKTLUTO OTIS OLYOPOUOTIKEG ATOPAGEIS TV
KOTOVOIADTOV.

Ol Topdyovieg mOv TPOTPEMOVY TOVG KOTAVOAMTES VO EUTAOKOVY GTNV Onpovpyio
TEPLEYOUEVOD YPNOTAOV EIVOL TOPOUOIOL HE TA OVTIGTOLYO KIVNTPO TOL TPOTPETOVLV
TOVG 1010VG VO EUTANKOVY GTNV GLV-ONovpyia, Evvola mov avartHydnKe oty TpoT™
evoTNTa TOL TAPOVTOG Kepaiaiov. Dvowkd kot 1o peyoAdTepo KivinTpo elvarl m
KOW®VIKNY avoryvopion. Me 1o va d1a0étel kavelg evepyd mepleyOUevo 6€ TAATPOPLES
6nwg 1o Facebook «wor to Twitter kepdiler oiyovpa o€ Kdamoo Pabuod
avayvoptotndm o™, AvTi 1 KOW®VIKY avoyvopIGIHOTNTo Umopel va evioyvdel yio
TOVG OMUOVPYOVG TEPIEXOUEVOD OKOUO TEPIGCOTEPO WE TO Vo Qrlo&eveitanr TO
TEPEYOLEVO  TOVG KOl OTIG EMIONUEG 1OTOGEADES EMYEPNCE®Y  OVIL  TOV

napadoctok®v dwenuicewv. TIépa Op®MG amd TV KOW®MVIKY ovOyvVOPIGILOTN T,

8 Parkin, L., (2013), What every business should know about user-generated content, Huff Post
Business

8 Holt, D., (2016), Branding in the age of social media, Harvard Business Review.

% gmith, A.N., Fischer, E., Yongjian, C., (2012), How does brand-related user-generated content
differ across YouTube, Facebook, and Twitter? Journal of Interactive Marketing, 26(2), 102-113.
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TAN00C EMYEPNCE®Y EMAEYOLV VO TPOCPEPOVY KOl OIKOVOUIKG KivTpo HECH

SIYOVIGUOV LE YEPOTIOGTA Kot TOAAEC POpEC ypnpattid £madia’l.

3.4.2. Ta mieoveKTNROTA TNG YPIONGS TEPLEYOUEVOV YPNOTAOV

H ovvelspopd tov ompovpyadv mepieyopévon eEac@aiilel otic entyelpnoelg TAnbog
mieoveknuatov. Ilpdta am’ Oho po T€towv €i00Vg emloyn mTpo®ONoNg Kot
poPoing kootilel otV emyeipnomn TOAD AyOTEPO APOV TO TEPLEYOUEVO TPOCPEPETAL
TOAAEG OPEG oMV emyeipnom dwpedv 1| HETA and Eva TOAD younAo tipumpo. Extdg
OU®G omd T0 YOUNAO KOGTOG, M dNUovpyio TEPLEYOUEVOL amd YpNoTeS eival OeTikd
cLVOEdEUEV LE TIC TOANGES &vO¢ Tpoiovtoc®?. 'Epsvvec vmootmpilovv mw¢ ot
TEPLGGOTEPOL KOTOVOAWTEG EUMIGTEVOVTOL TO O0O0ECIUO SAOIKTVAKA TEPLEXOUEVO
YPNOTOV KATA TOAD TEPIGGOTEPO O’ OTL TIC TAPAOOCIUKES ETAOYEG TPOMONONG KO
pofoing, Ommg ONAadY| Ta SN oTIKE 6moT. TlapdAAnia 10 TEPIEYOLEVO YPNOTOV
BonBd& v emyeipnon voa Kpatnoel 10 OO NG OOECILO TEPIEYOUEVO (PPECKO
KAVOVTOG TOV SOIKTLOKO TNG XDpo akdpa mo evoloneépov. 'E1ol o1 16100eAideg
EMYEPNOEOV TOV QIAOEEVOUV TIEPIEYOUEVO YPNOTAV EXOPEAOVVTOL TOGO OTO TNV
VYNAN EMOKEYWOTNTO, OGO KOl OO TO TEPLGGOTEPO KAIK Ko Bedoelc. v Epgvva
tovg ot Huang, Wang kat ot cvvepydrec tov (2019)% gpevviicave tovg didpopoug
TOTOVG AVATPOPOSOTNONG e Pdon 10 KivnTpo TOv KAOE HEHOVOUEVOLS ¥PNOTH VO
mopEyel €EATOUIKEVUEVO TEPIEYOUEVO GE EMYEPNOELS Kol KOTEANEAY GE TPELS
OlOKPITEG TEPUTTAOOELS. TNV GLVEPYATIKT OVOTPOPOOATNOT, 1 OTOloL OMOTEAEL TOV
avTIKTUTO 7oL &Y€l TO TEPLEYOUEVO YPNOTOV o6&  GAAOLG.  ATOUIKIGTIKO
avaTPOPOSOTNGT, TOV £Vl 1 AVATPOPOSATNON GYETIKE LE TNV TOWOTNTO TOV WOEDV
ToV 1010V ToVL dNpIOoVPYoL. Kat TéAog N avVTAYyOVIGTIKY] 0vOTPOPOdOTNOT oL £ival M
avATPOPOSOTNGN GYETIKA LE TO TOGO KOAVTEPO NTOV TO TEPLEYOUEVO TOV TOPNYOYE

évag ypnomg amd ovtd mov mapeiyav dArotl. To amotédeoua g £pgvuvag Tovg £5€1Ee

1 Marrs, M., (2014), UGC 101: A guide to user-generated content marketing, [Blog Post].
WordStream Blog.

92Malthouse, E.C., Calder, B.J., Kim, S.J., Vandenbosch, M., (2016), Evidence that user-generated
content that produces engagement increases purchase behaviors, Journal of Marketing

Management, 32(5-6), 427-444.

% Huang, Burtch, Gu, Hong, Liang, Wang, Fu, Yang, (2019), Motivating user-generated content with
performance feedback, Management Science.
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no¢ kaboplotikd poéA0 oTOV TOUMO avtiktvmov mov Bo elye TO MEPLEYOUEVO
npoePYOUEVO Oomd €évav GAAO xpnotn &ivor cvvdptnon tov @LAov. Metald TV
YOVOIK®V 1 GUVEPYOTIKY OVATPOPOJOTNGT OMOTEAOVGE TOV 1GYVPOTEPO TOPAYOVTOL
napoakivnong, avtilBétwg petad tov TANOLOUOD TV OVOP®OV O OVTAY®OVIGHOG

AmOTELOVGE TNV CNUAVTIKOTEPT] TNYT TOPAKIVIONG.

3.4.3 To mepreyopevo ypNoTn MG PLo. GRPioPoun oLudIKAGia

Ot dpaotnpromreg mpomdnong Ba mpémel va amoTehovV pio ap@idpoun cuvopuAio
HeTald emysipnong kot Tov meotd@v . Yrdpyovv Sidpopot Tpdmot Yo va yivet
Katt 1€1010. ‘Evag tpdmog eivon 1 emyeipnon va (ntioet o ypiotg va potpootei (ask
to share) v eunepio Tov Aéyovtac tn yvoun tov. Yroloyiletor g £vag 6Tovg
TPEIS YPNOTES TOV OLOOTKTVOV EYEL YPAYEL £0TM KOl 0L KPITIKY Y10 KATO10 TPOiov,
TpAyuo mov Bo uTopoHGE VO GLVUTTOAOYIGTEL GV TEPIEYOUEVO YPNOTN. XE GUVEYELD
NG OVTATOKPIONG TV YPNOTOV VO, TAPEYOLV TEPIEYOUEVO YO KATOO TPOidV, 1M
emyeipnon mpénel va deifel Eumpakta TS evocOnTonoleiton amévovtt 67 VT TV
AVTOTOKPION TMOV YPNOTAOV [E TO VO UTEL GTN AOYIKN VO, ATOVTNGEL LE KATO10 TPOTO
Omm¢ pe kamow emPpapevon, cvpPoikn 1 ypnuotiky. TEAog €xel vmoAoyioTel TG
10 90% tov mepeyopévov mapdyetor pOAG amd to 10% Odcwv mpoypatikd
OLVEIGPEPOVY. AVTO onuaivel TG GAOL 01 ONUIOVPYOL TEPIEYOUEVOD OEV UTOPOVV VAL
avtipetonilovior o¢ i6ot, ool KATo101 0oKOVV HE TO TEPIEXOUEVO TOVG UEYOADTEPN
emppon amd aArovg. Ot dvBpwmotl Tov papKeTVYK Ba Tpémel va £xovv TAvTo oLTH TNV
avaroyio Kotd vou Kot vo d1okpivouv autohg TOv 0GKOVUV UEYOADTEPT] ETPPOT DOTE
va emPpoaPevovv 11 Tpoonddeieg Tovg. TEAOG, av Kol 1 TOPAdOGLOKY TPOMONGN Kot
TPOoPOAT] HECH SLENUGTIKOV GOT GTNV TNAEOPAUCT HOLAleL KATL TOAD SLopOPETIKO
Kol oamOUOKPO OO TO TEPLEYOUEVO TOL dnUovpyeital omd ypNoTeS, N mpoomdbeia
oLVoeoNg TV OV0 amoteAEl 16MG Uit TOAD OVTOY®VIGTIKY Kol TOAAG LRTOGYOUEVN
oTpaTNYIK  TpodOnong yia  TIC ovyypoveg emryelpnioeic”.  XapakTnpioTiko
TOPASEYHO EMYEIPNONG OV EEXDPLOE YEPM GTNV YPNON TOL TEPIEXOUEVOD XPNOTOV
etvan n etanpeia ynowkov Pvteokapepdv GoPro, n peiétn nepintwong g onoiog

Ba avantuyBei 6To EMOUEVO KEPAANLO.

% Halliday, S.V., (2016), User-generated content about brands: Understanding its creators and
consumers, Journal of Business Research, 69(1), 137-144.

% Edelman, D.C., (2010), Branding in the digital age: You re spending your money in all the wrong
places, Harvard Business Review.
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AVOKEQPOAOVOVTOC, TO KEPAANO 0VTO EVIOTIGE KOl TAPOLGINGE OAES TIC VEES TAGELS
kaBmg ko 0o ekeivo T GUYYPOVO YNOPUIKE €PYOAEIR TOV OVOOLOTLITMOVOLV TO.
téooepa Pacikd otorelo TOL UIYHATOG UAPKETIVYK. XT0 €mOpevo Ke@Aiowo Oa
TOPOVCIACTOVV OVOAVTIKA YOPUKTNPIOTIKEG LEAETEG TEPMTMOEWMV ENLYEPTCEDV TOV
vwobémoav to mpoavapepBivta  ynowokd epyoieio, kol Egxdploav Yo TIG
EMYEPNUATIKEG TPOKTIKEG TOVG. O1 6TPATNYIKES TOL VIOOETOVV Ol EMYEIPNGEIS OVTEG
GUVESPUUAY OVCIICTIKO OTO Vo Egx@picovy amd TOLG OVTOY®VICTEG TOLG KOl VOl

ATOTEAEGOVV TPOTOTOPOVS GTOV TOUEN dPAOTG TOVG.
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KE®AAAIO 4 — Mehéteg Hepintoong

To mponyobUeEVo KEQPAANIO GUYKEVTIPMOGE KO AVETTVEE OAEG EKEIVEG TIC VEEG TAGELS
OV OVASIOLLOPPDOVOLV KO ETOVATPOGOI0pILovV Ta GTot el TOV PiYHOTOG HAPKETIVYK
otV véa ynowkn emoyn. [a kabe évo amd 1o téocepa otoreion TOv piypaTog
UEPKETIVYK TTOPOVGIACTNKOV VEES EVOAMIKTIKES GTPOUTNYIKES TOV OMOTLITMOVOLV TIC
TPOKANGES UE TIS Omoieg €ivol OVTIUETOTEG GNUEPO Ol EMXEPNCES. AVTEG Ol
TPOKANGELS, 01 0moieg mNyAlovv amd TV aAAayn OTIC GLVNOELES, TIG TPOTYNGELS Ko
TIG OVAYKEG TOV KATOVOAWOTAOV, KOONDC KOl TOV TPOTO LE TOV OO0 OAANAOETOPOVV
mAéov omnv Kadnuepwotnto tovg, ®Oncav emyepnoslg kabe kAadov va Ppovv
amA0VG, OAAG KOVOTOHOVG TPOTOVS EMOVOTPOGEYYIONG TOL UIYUOTOS WAPKETIVYK,
KAOIGTAOVTOG TEG TPMOTOTOPOVS EVOVTL TMOV OVIUYMVIGT®V TOVG.

To mopdv kepdrowo Oo emyelpnoel AOmOV Vo O1EPEVVICEL KOl VO TTAPOVCLAGEL
téooeplc tétoleg peréteg mepimtwone. Kabe po omd avtéc tig peréteg mepintwong
elval OVTIIPOGMTEVTIKY] YO KATO0 omd TO TECCEPO OTOWXEIL TOL UIYHOTOG
pdpxetvyk. ‘Etot, n pedétn nepintoonc g Lego amotundvel £vo avTImposmTELTIKO
napaderypo ocvv-onuovpyio tpoiovrog. O peréteg mepintwong twv Dropbox kot
LinkedIn amotedlolv yopoKTNPIOTIKEG TEPUTTMOES OTPATNYIKAG Freemium, evod
nepintwon g Tesla amotedel pio evolo@Eépovoa  EVOAMOKTIKY)  GTPOTNYIKNG
tomoBétnong mpoidviwv oty ayopd. Téhoc, m pelétn mepintwong g GoPro
Eexyopilel v v emloyn mpomONoNg TV TPoIdvVIMV NG HECH TNG CTPOTNYIKNG
xpnong mepleyouévov ypnotav (user generated content), Balovioc tov B0 TOV
YPNOTN /KATAVOAW®TY 6TV 0E6T TOL TPOTAYWOVIGTH| GTO SOPNUGTIKO KO TPO®mONTIKO

™G TEPLEYOLLEVO.

4.1 Xov-onuovpyia tpoidvrog — H mepimtmon tng Lego

H Lego &ivat évag amd toug peyaldTEPOLS GYEOINOTES KOl KOTOCKEVAGTEG TOLOIKMV
TOVIOLOV TayKooping. [16pHonke to 1932 and tov Ole Kirk Kristiansen otnv Aavia
Kot to televtaic 90 ypdvia mopdyst kol eumoOpevETOl GE OAO TOV KOGUHO TO
YOPOKTNPLOTIKA TNG TAEOV «TOVPAGKI» pe To. omoia pmopel Kaveic v dnpUovpynoet
mn0Odpa katackevdv®. To mpoidvta e Lego sivar 1060 éviovo kot GppnKTol

oLVVQAGHEVA e TNV 110 TV eTarpeion mov to 610 to brand g etaupiog amotelel

9 https://mwww.lego.com/en-gr/aboutus/lego-group/the-lego-group-history
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A0V GUVAOVLHO oG OAOKANPNG Katnyopiog modik®v moyvididv. Mdaiicto to
npoiovto ¢ Lego éxovv Ppafevtei dvo @opéc wc maryvidio tov awvo (Toy of the
Century award).

Ta «tovPAdxio» Lego pe 1 popen 7TOL KLKAOQPOPOUV GNUEPO GTNV ayopd
oYENICTNKOV Kol TPOTOKLVKAOQOpNoav 10 1958. Amd tdte ¢ ko onuepoa kdbe
«tovPAdKy g Lego eival akpiBadg 010 otnv Oyn Kol To TEYVIKA YOPOKTNPIOTIKA
tov”’. T v Lego, akpiPdc oty n amhdTNTo Kol opoldTnTo. sivar mov divel
HOVOOIKEG KOl OOTEIPEVTEG KATOOKEVOOTIKES OvvatoOTNTeG. OmmG YOPaKTNPLOTIKA
AVOPEPEL KO GTNV 16TOGEAIDN TNG «To BENa elval va SMCOVE YDPO TN PAVTAGIO Kol
VO 0PNCOVLE P TANODOPO INUOVPYIKOV 10EDV Vo, avadLBodV LG amd TO oLy Viow.
Amd mhevpdc piypotog papketivyk, 1 Lego paiveton va dra0étetl pev éva oyxedaotikd
anmAd mPoidv, MOV ®CTOGO YOPT OTN ONOVPYIKN JS1beon Kol ETOWOTNTA TNG
OYEJOTIKNG OUAdNG TNG ETAPELNG, amevBLVOUEVT] GE dLOPOPETIKES NAKiES Kol POAL,
KOTAPEPE VO AOVGAPEL LU0 TEPACTIO VKA TPOTIOVTOV, YTilovTag £va ToAD duvato Kot
a&omoto eumoptkd onpa. [opd v oyxedaoTikn Kol EUTopKn g emitvyia, n Lego,
apovykpalopevn Tov aépo OAAUYNG OTIC TPOTIUNACELS KOlU TIC GLVNOEEC TOV
KATOVOAMTY, 0EANCE Vo TPOGEPEPEL GTO KOTOVOAMTIKO NG Kowd mepioodtepa. H
aVAYKN TOV KOTOVOAMTN VO VIOGEL HOVOOIKOS KOU CNUOVTIKOG Yoo TV 10 TNV
gtoupeio yévvnoe 1o 2014 o véa oAdkInpn oepd mpoidvtmv, Ty Lego ideas®.

Kot evd 0o pavtaldtov Kavelg edKoAa mopadelypoto cuv-onuovpyiog Tpoioviog e
TPOTAYOVIOTH Kamoto eToupeio texvorloyikdv tpoiovimy, 1| Lego ideas amotelel iomg
éva, omd TO YOPAKTNPIOTIKOTEPO KOl EMTLYNUEVO TOPAOELYLOTO, GLV-ONOVPYIOG
omv ayopd. H Lego ideas yevviOnke péoa omd tnv oviovyn owbeon tov
KatavoaA®tov yuo. dnuovpyia. [T ocvykekpyéva, n etoipeia, PAémoviog mwg 10
TPOIOV NG OMNUIOVPYEl OMEPLOPIOTEG GYEIWOTIKEG SLVATOTNTES, ONUIOVPYNGE Lo
nAekTpovikn mAatedpue oty onoio kabévag Ba pumopovce vo dINUOCIEDCEL TN 01K
TOV KOTOGKELT UE TNV TPOOTTIKY| OVTH VO ATOTEAEGEL EMIGILO TPOTOV TNG ETALPETLNG.
H 6An éa ompiletor oto 611 0 xobévag exel €€ Ba pmopovoe va eTidéer pe
TovPAdKIO 1) aKkOpO KoL pe KATo10 ynelokd epyaieio oTIONTOTE EVPAVTAGTO, TO OO0

Bo pmopovoe va otafel w6aSle ot paela TV Kotaotnudtov oimha ota Mon

" Booker, B., (2019), “Lego’s growth strategy: How the toy brand innovated to expand”,
https://www.askattest.com/blog/articles/legos-growth-strateqy-how-the-toy-brand-innovated-to-expand
% Livescault, J., (2019), “Customer Co-Creation Examples: 12 Companies Doing it Right”’,
https://www.braineet.com/blog/co-creation-examples
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Sbéotua oet TG eTaupeiac®®. Apod Aoumdy o ¥PHOTNC KAVEL EYYPOPN HE [0 AmAR
Kot cvvtoun ddikacio otnv TAATEOpua uropel va aveRdcel To d1kd Tov GYES10, TO
omoio Oa mpémel cuvodedetar  amd €vov TITAO Kot Lo GOVIOUN TEPLYPOAPT). TNV
ouvvéyela kabe eyyeypappévog xpnotng £xeL TV duvaTdTNTa Vo €L Kot va a&loloynoet
10 TPoidv, divovtag tov Betikn yneo. H ida n etoupeion pdioto mopotphvel Toug
VITOYNPLOVG GLV-ONUIOVPYOVG VO TPowONcovY ™V 10 TOVG He OO0 TPMTOTVLTO
TPOTO GKEPTOVV GE KADE YNnolakd KOwmvikd HEGO dIKTOMONG, divovTag £To1 £KTao,
éxBeom ko TpoPoin o€ Eva SOuVNTIKO TPOIOV TPV AWTO KAAA-KOAL KLKAOPOPNGEL
otV oyopdl®. Av éva vroynero Lego ideas mpoidv mpocehidsl mepiocdTeEPES 0o
10.000 Betcég ymeovg, tOte M oYedoTIKN opada ¢ Lego eEetalel emonumg v
mBovotro avamruéng Ko €viaéng Tov otV EmionuUn GEPE  TPOIOVIWV NG
etoupeiac®.

Mnvwiog vroroyiletar mwg 1 Lego Aapfavetl exatoviades Tpotdoelg mpoiovimy amod
6A0 1tov kOopo. H mpwrtoPoviia Lego ideas &yxel tepdotion amnynon petold TmV
KATOVOAOTOV TG Lego Kot HaMoTo 0 ovTay®VICHOS HETAED TMV VIOYNPIWV GLV-
dNuovpyav tvarl vymAog.

Kabe ypovo ta véa mpoidvto Lego ideas amotehovv oNUOVTIKEG «VaLOPYIOES) NG
ETOPELOG LE VYNAY OYOPOOTIKY] avIOTOKPIoN omd T0 KatavolmTikd Kowo. Kotd
nécw 6po M Lego havodpet emmoing 10 oet mov Pacilovion o 18ésg kotovaroTdvi®Z,
Avtd auéomg ocvuvendyetal Tmg N TpoTofoviio Lego ideas dadpapotilel poro kherdi
OTNV OTPOTNYIKN OVATTUENG VE®V TPOTOVI®MV NG eTopeiag. Amod tnv GAAN O Guv-
OMUOVPYOS TOV TPOIOVTOG YOUPEL TNG AVAYVAPIOTC LETAED TOV HEADV TNG KOVOTNTOG,
AapPaver Tuntikd BpaPeio yio v ddkplon g 10€ag Tov Kot PAETEL TO TPOIOV TOL
0E PLOIKG KOl MAEKTPOVIKA Kataotiuato dimia oto vmoérowuto Lego cet. A&ilet
gmiong vo onueimbel Tog 0 dMUoVPYOS €vO¢ mpoidvtog tng oepdg Lego ideas
Aoppaver and v etopeion og opoPn 10 1% tov KabBapodv moAcEmv mov O

mpaypotonomoe’®,. H Lego kotdgepe, mapdyovtag éva GYeTIKG amhd mpoidv, To

9 Gardner, D., (2022), “The LEGO Ideas story: How brands can take a page out of LEGO’s co-
creation and innovation playbook”, https://chaordix.com/resources/lego-ideas-story-co-creation-and-
innovation-playbook

100 Bilkova, T., (2014), “LEGO’s Winning Recipe for Customer Engagement”,
https://www.thismoment.com/content-marketing-blog/lego-customer-engagement/

101 htps://ideas.lego.com/projects/create

102 htps://ideas.lego.com/howitworks#product-ideas

103 Brichetto, W., (2022), ““5 Examples of companies that used customer co-Creation to innovate their
business”’s, http://williambrichetto.com/5-examples-of-companies-that-used-customer-co-creation-to-
innovate-their-business /
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omoio dgv €xel aALAEEL OVGLUGTIKG GTNV TAPOOO TV SEKAETIOV, VA EIval ik Kot
TPOTOTOPOS EVOVTL TOV  OVIOYOVICTOV KOTOCKELOOTAOV TOOIKAOV  TOLYVIOIDV,
dnuovpyavtag tpootifépevn asia yoo Toug mehdteg TG Kot vynAdTEPN {NTNoN Yo

™V S0 ko T TpoidvTa TG,

4.2 Yanpeoieg Freemium - Ov meputtdoels tov Dropbox ko
LinkedIn

H Dropbox oamotelel o and Tig kopvaicg mAatpdpues erioeviag apyeiov otov
KOGUO pe meplocotepovg and 700 exoatoupdpio ypnoteg oe 200 ydpeg. H Dropbox
TAPEXEL OWPEAV GTOVG GLVOPOUNTES TNG YOPNTIKOTNTA YNeLoKng amobnkevonc 2GB.
MoMg avtd 10 6pro kahveBel, mTpdyuo mov pmopel va cupuPel oyeTikKd ypnyopa, ot
TEAITEG TNG UTOPOLV VO TPOY®PNGOLY o€ avaPaduiorn, emA&yovtog HETOEDL OVO
SPOPETIKMY EVOANAKTIKOV TOT®V Premium cvvdpoudv pe pio oxetikd younin
unviaia ypéwon. Avtég ot Premium evolhakTiKEG TpoopepOUEVES ADoELS, To. Dropbox
Plus ka1 Dropbox Professional'®, mapéyovv otovg mehdtec g YopNTIKOTNTA
amoOnKevong TovAdyiotov 2TB, n omoia eivar 1 exatoppdplo opég peyoldtepn amod
0TI TOL WITOPEL VO AMOKTNOEL Kavelg Exovtog dwpedv Aoyaproouod. [TapdAinia pe
mv  emmAiéov yopntikdtnta, m Dropbox moapéyer wa mowidio emmpdobetv
Aertovpylwv, Ommg N Asrtovpyion avalnTnong KEWEVOL Kol 1 LANPECIN AVAKTNONG
apyeiov 30 muepdv. H Dropbox eivar éva oamd 1o 7O AVTITPOCOIEVTIKA
nopadeiypata Freemium vmmpeotovi®. Onog avopépbnke kot 610 TPONYOVUEVO
KEQPAAOO, O ypnotng Mg Freemium vmnpeociag, omv dmpedv £€KO00n UG
EPAPLOYNG, AaUPAVEL Lo YEVIKT €KOVO TNG VIINPECIOG Kot LEPIKE amd To KUPLOL KO

107 AkpiBidc owtd mpooeépet kor 1 Dropbhox oto Pacikd

Bacikd yopakploTikd g
dwpedv g makéto. O yprotng AapPavel tpdsfaon otig Pacikég Aettovpyies, ExovTog

ot S160e0m ToV dpEC Evay pikpd Srubécipo amodnkevTikd ympol®

. Av n vmpeocia
tov eumnpetel, T0te pmopel vo emhé€et peta&d Twv Premium evollaKTIKGOV ETA0YMOV

Kot vo eEaceaiicel v TANpn pdcsPaoct tov 6g OA0 10 mEPlEXOEVO. Me authv TV

104 Binod, P., (2020), “The Crowdsourced creativity — Lego Ideas Case Study”,
https://binodpanda66.medium.com/crowdsourced-creativity-lego-ideas-case-703701e27b49

105 htps://www.dropbox.com/plans

106 Vineet, K., (2014), “Making Freemium Work”, https://nbr.org/2014/05/making-freemium-work
107 Csanady, 1., (2020), “Freemium is not a pricing model. It’s a strategy”,
https://www.linkedin.com/pulse/freemium-pricing-model-its-strategy-istv%C3%Aln-

csan%C3%Aldy/
108 htps://experience.dropbox.com/resources
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freemium TyoAoyloKy GTPATNYIKA GTOV TLPHVO TNG TILOAOYIOKNG TNG TOATIKNG, M
Dropbox éyet kepdicel émg onuepa meplocdtepo. omd 14 exotoupdplo. Premium
GLVOPOUNTEC.

H LinkedIn oamd v GAAn, omotelel pue tn GEPA NG, TNV KOPLQOIO ETOYYEALATIKY
VINPEGIO.  KOWMOVIKNG OIKTO®ONG OTOV  KOGUO, HE TEPLGGOTEPOVG omd 600
EKOTOUUDPLO. XPNOTEG VTN TN OTWYU| o€ mepocdtepeg oamd 150 OlapopeTikég
yhpect®. Olo to péAn tov LinkedIn pmopodv vo Snpiovpyncovy éva ynelako
po@id, va cvvdeBovv pe GAAa PEAN Kot v EMKOWVOVIGOLV dwpedy pe mlavoig
€PY000TEG 1) VITAAANAOVG,.

Ext6¢ 6pog and avtég tic dwpedv vanpecieg, n LinkedIn mpocepépet kKon piar moucthio
amd dapopetikég Premium ocuvopopéc mov 1 T Tovg Kopaivetal amd mepimov 30

éoc 120 Soldpio Apepicnic to prvalio.

AvTéC o1 ocuvopoués amevBuvovtor ce
dlapopeTikd Tunpoto TG melatelokng Paong g Linkedin, 6mw¢ dropo mov
avalntovv epyacia, etalpeieg avedpeonsg MPOCSHOTIKOV Kol TOANTEC. Avtol ot
Premium cuvdpountég éxovv npdoPacn o€ po moKiAio TpdcOeT®mV AEITOVPYIDY TOV
omog sivar Aoyucd dev sivon Srbéowuec ota dwpedv péAn tov LinkedIn'l. T
Tapaderyua, aroua mov £yypaoovtar oty Premium vanpeoio kapiépag tov LinkedIn
OAmOKTOVV TPOGPacn o€ O1ELOVLVTEC TPOGANYEWDV KOl UTOPOLV Vo, GLYKpivouv To
TPOGOVTO, TOVG LE AAAOVG GLVLTOYTPIOVS Yia i BEom.

Kot n LinkedIn, mpooceéper po pikpn ko Poaciky wpoécPoct 610 GOVOAO TV
VINPECIOV TN LECH TNG oTpaTyIkng Freemium, divovtog emmAéov 6Tov ypriotn v
Svvatdmro va emAéEst antd mov Tov Touptdlet, av BEAeL To kATl Tapamdve . M
Premium ovvdpoun, Ommg Kou otnv mepintmon ¢ Dropbox, diver onuoviikd
nePocOTEPN MPOoTIOEUEVN 0l GTOV YPNOTH, KATL TOL TO KOTOVOAMTIKO KOWO

otvetar va avtiraufavetatl ‘Etol, vrmoroyiletar moc wepimov to 40% tov oTOV
2

g LinkedIn, onjuepa, givar cuvdpountég o pio amd tig Premium vanpeoieg mg.

109 https://about.linkedin.com/?trk=homepage-basic_footer-about

110 Hedger, D., (2018), “LinkedIn, Spotify and the freemium model: Why your thing has to be good
first”, https://www.linkedin.com/pulse/linkedin-spotify-freemium-model-why-your-thing-has-good-
daniel-hedger

111 inkedIn, (2019), “Strategies for a Freemium World, How Freemium helped transform B2B tech
buying — and how you can respond”, https://business.linkedin.com/marketing-solutions/technology-
marketing/tech-insights/strategies-for-a-freemium-world

112 https://brand.linkedin.com/en-us
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4.3 Tomo0<tTnon ko online ayopés — H mepintoon g Tesla

INa tovg meproodTEPOLS, 1 ayopd €vOC VEOL awTOKIVATOL €ivol po amd TS o
axp1Péc Kot emiong amd TIG MO CNUAVTIKEG OmMOPACELS ayopds. v Evpomn éva véo
OYETIKA OwoVokd avtokivnto kootiler mepimov 15.000 — 20.000€, evad ot
TEPIOCOTEPOL SATNPOVV T AVTOKIVITA TOVG Y1 TEVTE YPOVIA 1] KO TEPIGGOTEPO.

H Tesla eivor o apepikavikny ovtokwnrofopnyavio. mov mopdysl MAEKTPIKA
owtokivnTa Kot poptnyd, N omoia WpvOnke to 2003113, Bpioketon oto Palo Alto ¢
KaMgpopvia kot pdiota oty kapdd g Silicon Valley. IMapd to mpéocpato g
idpLONG TNG KOl T OYETIKA LYNAN T TOV oynuatov g, n Tesla eivor eni tov
TAPOVTOG £VAG OO TOVG UEYOADTEPOVS KOTAGKEVOOTEG OVTOKIVIITOV GTOV KOGHO, LE
oAV vyNnAovg pvOuove eméktoong Ko avdmtuéng. Ot moAncelg g avEdvoviot
otafepd e TNV TAPOSO TOV YPOVOL, EVD £XEL AAVOAPEL Lo GEPA Omd VEQ OYNLLATO,
cvumePIAaUPAVOUEVOL Kol €VOC VEOL BlaOTNUIKOD oyfuotog. Malota n Tesla
TPOKELTOUL VO AVOIEEL TPOCEXDS VEN EPYOCTAGLA TOPAYMOYNG, TOGO otV Acia, 660 Kot
mv Evpomm. And v GAA, o1 mEPIGCOTEPOL TOPAOOCIOKOL KATOOKEVOGTES
QLTOKIVITOV aVTILETOTILOVY UEIDMON TOV TOANCEMV TOVS KOl O OPKETEC TEPUTTOCELG
EMAEYOVV VO GUPPIKVAOGOVV TN GEPA TPOIOVIMV TOVG.

H otpatnyikn Movikig g Tesla eivar dpopatikd 510popeTikn and Tov TpOTO UE TOV
000 TOAOVVTIOL TOPASOCIHKA TO. ovToKivnTa. YTapyovv tpelg Pacikoi tpdmotl pe
Tovg omoiovg M Tesla katdpepe va drapopomombel amd TG TAPASOCIOKES ETOPEIES
QLTOKIVIT®V OGOV aPOPA TN GTPATNYIKY] AMOVIKOV TOANCE®V Kot TOToOETNONG TV
TPOIOVIWV TNG.

H mpod™ ovclootiky doapopd g, agopd otov aplfud twv dbéciumyv onueiov
Mavikov moioewmv. H Tesla éxet mold Ayotepa onueion Mavikng modAnong oe
oLYKploN pe 6xedOV kdBe GAAN Tapadoclokn eTopeion TOPACKELNG Kot 010eonc
OVTOKIVITOV.

H dgbtepn dpopd g €ykettor oto péyebog Kot ToV oXEOOGHO TV KATAGTNUATOV
et Mopodosiakd, ot aviimpoconeisg, ivor peyélo ktipio mov Bpickoviar oty
bxpn pog mOANG.  Xuvilwmg €xouv OeKAOEC OLTOKIVITO TOPOUTETAYUEVO GE EVOV

EKTETAUEVO YDOPO oTdBUELONG, KAODOG emiong Kot TOAAL axOUa HEGH GE Evav LEeYOAO

113 hitps://www.tesla.com/el _gr/impact

114 Matousek, M., (2019), “I visited a Tesla store and a Mercedes-Benz dealership — these were the
most striking differences between them”, Business Insider, https://www.businessinsider.com/tesla-
showroom-and-mercedes-dealership-comparison-pictures-2018-4
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Kot emPANTIKG ekbectakd ympo. Avtifeta, to Kotootnuata Aovikng e Tesla sival
OPKETE LKPA Kot cLYVA BpicKovTal 6€ KATOW EUTOPIKO KEVIPO, EVAD EYOLV TO TOAD
dv0 pe tpia oyNUATA GTOV HAALOV aLGTNPO EKOECIAKO TOVS YMDPO.

Tpitn ovolaotiky dwapopd ¢ Tesla and tovg aviaywviotég g gival o poOAOg oL
avadapBavoov ot TOANTEC TG O KUPLoG POAOC TOV TEPIGGOTEP®V TAPUIOCIUKDV
AVIUTPOCONT®V EIVOL VO TPAYLOTOTO|GOVV TTOANGT], 1| omoio cuyva mephapPdvet
Evay KOG TECTIKO TOANTH, €V UTOPEL Vo YPEOGTOVV OPKETEG MPES YL VO
optotikomomBel o cvpemvio, 1 0moio. OAOKANPOVETOL LE CYETIKN YPOPELOKPATIOL.
Avtifeta, o KOPOg pOAOG EVOG KOTAOTANATOC Aovikig Tesla kot kotd cuvénein Tmv
TOANTOV NG £lvor va mapéyel TAnpoeopieg yuo ta oxfuatd tg. Emiong, ot tipég tov
oynuétawv g Tesla dev amotelodV avTIKEILEVO SOTPAYUATEVGNG, EVD 1) AyOPd EVOC
oynuatog Tesla pmopet vo odokAnpmBOei evtog mévte 1 kot AyOTepPo AETTOV HES® TNV
1GTOGEAIDN TNG. XTNV TPOUYUHOTIKOTNTO, TAV® oo T0 70% TwV GUVOMK®OV TOANCEDV
¢ Tesla Tpaypotomotovvol S1adkTLaKE, Kol LAMOTH EKTOC KATOIO0V KOTOUGTHUATOG
™me.

Onwg yivetar avilnmtd amd ta mopandved, n Tesla, anyoivovtag aviidiopetpikd
avtifeta and 6ca TPoPAETEL O TAPUOOGIOKOG TPOTOG TPOGEYYIONG TN TOTOOETNONG
TPOIOVTIOV OTNV ayopd oynUdtmv, Kot AopBAvoviag vroyn g TS aAANYEC TOV
OUVETAYETOL O YNOOKOG HETACYNUATIOUOS TNG KaOnuepvotTntos, Kotdpepe vo
dpopomomBetl mApwg and Kabe aviaymviot g kot va Bpebel oty Kopven TOL

EVOLOPEPOVTOC GTOV YDPO TNG OVTOKIVITOPLopunyoviog.

4.4 lIpomOnon — H wepintoon g GoPro

2V véa ynowkn emaet, 1 emkowvovia pEcm Pivieo £xel yvopicet wilaitepa peydin
avamTuEn. XfUEPQ, Ol TEPIGGOTEPOL XPNOIUOTTOOVV T Pivieo G £va amd To. KOPLoL
LEGA Y10 VO WANGOLVV e GIAOVG, OIKOYEVELN KOl GLVAOEAPOVG KOt LAAGTO GE TOKTIKN
Baon. EmmAéov, 6Aot oyeddv dnuocievovy, popdalovtar kot mapokoiovBodv Pivteo
oT0 HECOH KOWMVIKNG OKTO®ONG. MdAAiota moAAol and avtovg YPNOUOTOOVY Ta
Bivteo wg péco ko epyaireio expabnong véwv mpaypdtwv.

Mia and T1g T eVO0QPEPOVGEG ETALPEIES GTOV YDPO TOL PIVTEO TOL TPOEKLY AV OO
™MV ynoewkn enavaotacn g tekevtaiog swkoocaetiog sivor n GoPro. H GoPro

Wpvonke 1o 2002 oty Kalipodpvia Kot ivol KOTACKEVOGTNG KOl EUTOPOG LKPOV,
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OALG OVOEKTIKOV Kol 1oYup®OV PVTEOKAUEPOV VYNANG EVKPIVEING LE TTOPOLGIO GE
neprocotepes and 100 yodpeg.

Ot kGuepeg avtég Eywvov TOAD ypriyopa dloitepa SNUOPIAEIG OTIG KOWOTNTES TMV
abAntov akpaiov omop, Kol IO GLYKEKPIULEVO ayamnOnkay and abANTEC TOV GEPY,
TOV GKEITUTOPVT Kol TOL ovoovpumopvt. Ot kapepec GOPro mpocaptdvtal E0KOAN GTO
KpAvog €vog abfAntn, T0 TOSNAOTO 1 TO OVTOKIVITO Kol TOPEYOLV OMTIKY Ywvia
TPAOTOV TPOGMTOV, - 0 Beatr|g OnAadn PAEmel ovTd OV PAETEL KOl TO ATOUO TO 0TTOi0
™V eopd. AVvto TPOGPEPEL 6TOV Beatr| pia EEXWPIOTN Ko LOVAOIKN epmelpio BEaomng.
Ymv ovcia, 6Tov Kdmolog mapakorlovbel éva Pivieo GOPro vumber oti eivar oty
TPOYLOTIKOTNTO EKEL

Tig tehevtaieg dvo dekaetieg, moAhol ypnoteg g GOPro éyovv popaoctel to Pivteo
TOVG O& OAPOPES TAUTPOPUES KOWVOVIKOV uéowv, 6Tmg to Instagram, to Facebook
kot to YouTube. TToAAG amd ovtd ta Pivieo eiyov exatoppvplo. TpoPoréc oTig
npoavapepbeicec mAatEOpues. Xowpic Aowmodv 1dwaitepn mpoomdbein, m  GOPro
KOTAQEPE VO amoTeAel &va eSoUpPeTIKO TAPAOELYHOL ETOPIOG TTOL  YPNOCUYLOTOLET
TEPLEYOUEVOD TTOV ONUIOLPYEITOL OO YPNOTEG WS TO KVPlO gpyareio mpoPoing kot
TPOoM®ONGNG TV TPOIOVTWV TNG.

H GoPro ypnowomolel otpatnyikd 10 TEPEYOUEVO OV TOPAYETOL OO YPNOTESG
d10pYAVOVOVTAG O10YOVIGHOVG. Me mo amAdd Aoy 1 etanpeio {NTd amd Tovg TEAATES
™G Vo VTOPAAOVY PMOTOYPOPIES 1 Pivteo mov Exouv TpaPrEet Le TIC KAUEPES TOVG GTA
A0 OIYOVIGUAOV e SoPOp®V E10MV EMOOAN. AVTEG O1 LETAPOPTOGELS PivTeo Kt
QPOTOYPOUPLOV TOPEXOVY Lo 6TAOEPT POT} TEPLEYOUEVOD GTOVG OAPOPOVS 1IGTOTOTOVG
KOW®VIKNG dktvmong g GOPro kat amotehovv epyaieio mpofoing kot mpodOnong
mov Seiyvel 6Toug mbavoic meddteg T ™V afio e kauepac GoProll,

[Toporo mov n GOPro amotelel £va TOAD YvmoTd EUMOPIKO GNLLOL KOL TO TPOTOVTOL TNG
xoilpovv peydANG ammynomnsg, N OWOVOUKY NG amdooon Oev NTav TAVTIO KOAN.
fuepa, n GoPro avtipetoniler TAn0dpo ovVIOY®OVIGTOV GTNV 0yopd TV KOUEPDV
dpaong, cvpmepiiapfovopévev tawv Polaroid, Sony kot Jami. Agdopévov avtodv Tov
npokAncemv, N GOPro dev d1€Bete 100G 01KOVOLIKOVS TOPOLS Y10 VL EXEVOVCEL GE
peydio Pabud oe mopadoclokés KOUTAViEG TPOoPoAng kot mpomOnong. Evtuyog yv
avtv, yades ypnoteg GOPro eivatl otnyv guydpiotn 0éon va popalovrtar ta Pivteo

TOVG € O1APOPEG TAATPOPUES KOWOVIKMOV LECDV.

115 Unboxsocial.com, (2022), “Top User-Generated content campaigns that marketers must learn
from”, https://www.unboxsocial.com/blog/top-7-user-generated-content-campaigns-of-all-time/

47


https://www.unboxsocial.com/blog/top-7-user-generated-content-campaigns-of-all-time/

Ac dovpe OpmG avaAvTikOTEpa To PACIKO EMUEPOVS OTOXEID TNG GTPOUTNYIKNG
nepleyopévov  ypnot@v mov viobetet . GOPro mpokewévov vo kepdicel Tov
AVTOYOVIGUO TNG 0y PaG:

[Ipdta an' 6Aa, 1 GOPro diavépel TepleyoUevo mov dNUIOVPYELTAL OO ¥PNOTEG LECH
TOV HECMV KOWMVIKNG OKTOmonG. Agdopévov 01t moAdol yproteg GOPro eivot
apkeTd TPOOBLOL Vo SNUIOVPYNGOLV KOl VO, HOIPAGTOUY aTOV TOL €idovg Pivteo, M
GoPro xoatdopepe va enmeeinbel amd T0 TEPEYOUEVO YPNOTOV YOPIC VO KAVEL
wWwitepa mpaypota. Qotéco, to 2010 1 GOPro amogdcioe vo 0€cel G GTPOTNYIKN
TPOTEPUOTNTO TNG TO TEPIEXOUEVO TTOL OMUIOVPYEiTAL OO YPNOTEG KO APYIOE VO
EVOOUOTOVEL TO. PivTED TOV ¥pNOTOV O Packd HEPOS TNG GTPATNYIKNG TPOo®ONoNG
™me.

‘Eva Bacikd Aowmdv otoryeio ¢ mpowbntikng otpoatnywkng g GoPro eivar n
TPOM®ONGN TOV SMUOVPYLOV TOV YPNOTOV TNG UEC® TOV AOYOPICU®V TNG GE
TAATQOPLEG KOWMOVIKNG IKTOMONG, E01KA HECH TOV Kavailoy g oto YouTube, 1o
omoio ovtN TN oTIyUn €Yl TAVE Oomd 8 EKOTOUUVPLOL GLVOPOUNTES Kol TEPIEYEL
EKOTOVTAOEG cLVAPTACTIKA PBivieo. Mepkd amd avtd ta Pivteo yapakmmpilovror wg
TOPUOOCIOKO TEPLEYOUEVO OV ONUIOVPYEiTAL ad YPNOTES, KOl KOWOTMOLEITAL GTO
O1diKTVLO OMOKAEISTIKA amd kabnuepvovg ypnotes. Allo Pivieo mapdyovtal oe
ouveEPYOsiol HE OLPOPOLS YPNOTEC HE VYNAN EMPPON OTO HEGH KOWMVIKNG
dwktvmong (Social media influencers) kot aotépeg Tov axpaiov omop.

EmnAéov, n GOPro diopyoavovel d1ayoviopovg mepleyopévon ypnotwv. Extog omd
NV EVEPYN KON ¥pN o1 Kot TPooAn Pivieo xpnoTtdv HECH TOV HECMV KOWMVIKNG
dktomong ™c, N GOPro emyepel va evBappivel toug dnpovpyohs mEPIEXOUEVOD
XPNOTAOV  dopyovodvoviag o mAnfopa  dyovicpuodv  Pivteo, Ommg eivor 1
«I1poéxAnon tov Evog Exatoppwpiov Aolapiov» (Million Dollar Challenge)!®, oty
omoia daywvioviar cuvtopa Pivieo ypnotav pe Eémabio to ypnuatikd Ppapeio tov
evog ekatoppvpiov dorapiov. Mia gopd 10 ypdvo, N GOPro amovépetr emiong «ta
BpaPeia. GOPro» otovg kopveaiovg cuvieleotéc mepleyopnévov. IlpofdAdler emiong
TOVG VIKNTEG TOL Ol0y®VIGUOD GTOVG 1GTOTOTOVS KOWMVIKNG OKTVMONG TG, Kot
npocépel PpaPeio, cvumepropPavopévav dwpedv kopepmv GOPro.  Avtoi ot
dwyoviopoi Ponbovv v GOPro va mpoceikbder yilddeg vmofolrés Pivieo kdbe

xPOVO.

118 htps://gopro.com/en/gr/awards/million-dollar-challenge
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Tpitov, n GOPro Ponbd xor vmootmpiler TOoLE YPNOTEG VO INUOVLPYGOLV
nepieyopevolt’.  TIpokeipévov va Pondicel TOvC YPNOTEG THS VO SNUIOVPYHGOVY
nepeyopevo, n GOPro mopéyet pio oepd amd ypnoipes cvpPfovréc oe mBovoie
OUVTEAECTEG OTOV  10TOTOTO 1TNG KOl TPOCEOEPEL €MONG MO SWPEAY HOVGIKN
BPAodNKN, v omoia ot TBavoi GLVTELEGTEG UTOPOVV VO, XPNCILOTOTGOVY Yol VO
npocBécovv soundtrack ota Pivieo tovc. H GOPro lowtdév vmokivei gvepyd Kot
a&lomotel oTpaTNYIKG TEPLEYOUEVO OV ONUIOVPYEITOL OO TOVS YPNOTEG G PUcKO
otoyeio tev mpoomabeudv mpofoing kot mpomOnong ¢ kaboTOVTOS NG
TPOTOTOPO EVOVTL TOV AVTOLYOVIGTAOV TNG.

[Mopardveo avortoyOnkay AERTOUEPDS TECOEPIS OVTITPOCMOTEVTIKEG UEAETEG
TEPIMTMOONG EMTVYNUEVOV EMYEPNCE®Y TOV UE TIG TPMOTOMOPES CTPATNYIKEG KOl
TPOGEYYIGEIS TOVG KATAPEPOY VO OlaKkplBovv Evavtt Tov avtoyoviet®v. Kbprog Adyog
OLTNG TOLG TNG EMTVYING NTAV 1 XPNON VE®V YNPKAOV EPYOAEI®V TOL GTNV OLGIN
enavompocolopilovy  Ta  EMUEPOVG  OTOXEID  TOL  UIYHOTOG — HAPKETIVYK.
OloxAnpodvovtog To TopOV KEPAANO, OTO TEUTTO Kol TEAELTAIO KEPAAOLO
OLYKEVTPOVOVTOL KOl OTOTLUTMVOVTOL OlOKPITO TO. GUUTEPAGLOTE TOV TPOKVTTOLV

amd TV TOPOVGO SUTAMUOTIKY EPYOCiaL.

17 hitps://gopro.com/en/gr/news/tags/gopro-tips
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KE®AAAIO 5 — Xoungpaocpato

H mapotvoa epyacia eiye g 6100 Vo S1EPEVVICEL TO PIYUA LAPKETIVYK GTNV YNOLOKN
emoyn. To ypnyopo iviepver ko M paydaio PBeitioon Tov TpOMOL pe TOV OTOi0
dwdidetar M TANpoopic, o€ GUVOLOCUO HE TNV OVATTLEN EELTVOV  POPNTOV
CLGKELMV KOl VEOV YNOOKOV PYOLEI®V, ETovamTpocdlopilovy v KadnuepvoOTNT
KOl TOV TPOMO HE TOV OMOI0 OAANAOEMIOPA O KOTOVOAMTNG HE TNV oyopd,
OVOOLOLOPPOVOVTOS TIG YEVIKOTEPES OVAYKES, GLVNBELEG Ko TpoTunoelg Tov. Kdrtt
TETO10 €YEL AUECO AVTIKTUTO GTOV TPOTO WE TOV OTOI0 KATAVOADVEL, SNUOVPYDOVTOG
L GEPA TPOKANGE®V Y10 TOVS AVOPOTOVG TOV UAPKETIVYK KO TOV TOANGEDV.

Kot evd to piypo papretivyk goaiveton vo unv petafdrietor og mpog m cvvleon tov,
onAadn ta téacepa empuépovg PS cuveyilovv va etvar emikaipa kat va dtodpopotilovv
TPOTAYOVICTIKO POAO GTNV OUOPPMOOCT TNG GTPATNYIKNG WAPKETIVYK, TO EPYOAEin
KOl 01 EMPUEPOVS CTPATNYIKESG LLE TA OTTOT0 KAAOVVTAL VO, OTOVTIGOVY 01 dvBpwmot Tov
UAPKETIVYK OTOV aVIOY®VICUO TNG ayopdic Kot €V TEAN VO GEPOLV TNV EMLEIpNON YO0
v omoia gpydalovtal oe BEomn KeEPOOPOPING SAPEPOLY OPOUOTIKA Omd TO EMG Kot
TPOTIVOG EMIKOPA EPYALEID VAOTOINGNG OTPATNYIKOV LAPKETIVYK.

Metd ™V amoTOTOOoN TNG TAPOTNPOVUEVNG OAANYNG GTNV EVPVTEPT Ayopd, M Omoia
OmOC  avagépinke oQeiAeTOl OTNV  YNELOK UETOGTPOPY] TOV  GUVOAOL  TNG
KaONUEPVOTNTOG, £YIVE MO TEPLEKTIKY OMOTONMMOON TOV £ TPOTIVOG ETIKOPOV
OTPOTNYIK®V TPOGEYYICEWV Y10 TO TPOIOV, TNV T, TV TOTOOETNOT Kot TV TPOBOAN
Kol TPo®ONoN. LT0Y0¢ aVTNG TG TOPOVGINGNS, 1 0moio. amoTVTOONKE 6TO OeHTEPO
KEPAAOMO TNG €pyosiog NTOV amd TNV U TAELPE 1) OMOTUTMOON TOV £MG TOPO
YPNOYOTOOVUEVOV GTPATNYIKOV UAPKETVYK Yot KaBapd AGYovg 16TOpKOTNTOS, Ao
™V GAAN TAELPA Pactkn emdinén e ftav vo 0dnyndel o avayvadong 6T cLYKPLIoN
avTOV pe OAeg eketveg T véeg ThoES Kol ta gpyaleia mov petafdiiovy to piypo
pépretivyk Kot vo 800l 660 o duvatd peyoAdTEPT EULPACT) CTNV AALOYT).

To 1pito Keediowo mopovcioce OVOALTIKO TO VEO €pYOAEio TOv KoAeitol va
YPNOYLOTOMCEL TO TUNUO UAPKETIVYK HOG EMYEIPNONG TPOKEEVOL va amevBuvOet
OTOV GUYYPOVO KATAVOAMTY. EEKVOVTOS amd TO TPoidv, kol cuveyilovtag pe oA to
eMUEPOVG oTOKElD TOV piypaTog HEPKETIVYK, dNAQON TNV TN, TNV ToTofETNnon Kot
™mv Tpodbnon, ovamthybnkav, Kdvoviag ypron ovyxpovns PiProypapiog, ot

EMUEPOVG CTPATNYIKEG LOPKETIVYK.
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Mo 1o Tpoidv KOTEGTN GOPEG €€ aPYNS TMG O KATAVAAWMTNG £XEL TAEOV TNV ddbeoT —
Kot fowg amaitnon — va €gel Adyo otov TPOTO pe TOV omoio oyedidleTor Kot
PO PPAOVETAL ZTPUTNYIKEG OTMG 1| CLV-ONUIOVPYIDL Kot 1 oTpaTNYIK) Tov Sharing
Economy oavoamntoyOnkov, evdd o©T10 TETOPTO  KEQAAMIO TAPOVCIACTNKE  £val
0AOKANPOUEVO TTAPADELY IO GLV-OMovpYiag, avtd ¢ etoupeiog Lego.

O xaBopiopdg ™G T TOANONS Kol 1 EUTAOKY] TOV TEAATN GTNV OUOPPOCT TNG
HECH TOV GTPATNYIKOV «TANPOoE avTd oL A1y kat Freemium mapovoidotnkay
EKTEVAG, EVD OTO TETOPTO KEPAAOLO EYIVE EKTEVIG OVOPOPH GTO, TOPAOETYLLATO TOV
etaperdv Dropbox xau LinkedlIn, etaupeieg kabepuid and Tig omoieg KoTAPEPOV VL
eQapUOGOVY oTpaTNYIKEG Freemium, kablotdvTog TeC XopaKTNPIOTIKG Topadeiypota
oTNV ayopdL.

210 1010 KePAAOO ovOTTTOYONKAY KOl 01 VEEC TPOCEYYIGES YVP® Oomd TNV TomoOETNON
npoidvtog. H mopadociaxn tomobétnon ko d1dbeon twv mpoidvimv o Prrpiveg kot
PO, KATOAOTNUATOV KOl TOAVKATAGTNUAT®OV divel v okvtdin ot online
TOANGELS, 01 OTOIEG UITOPOLV VA TpayaTomonfodv avd maco GTIyun He TV xpnon
AmADG oG @opNntNG £ELMVIG CLOKELNG TNAEPOVOL TOL &lval GUVOESEUEVT] GOTO
OwdikTvo. T TAMICIOL QLTI TNG OTPOTNYIKNG EMAOYNG, OTO TETAPTO KEPAAOLO
AVOTTOGGETOL 1| HEAETN Tepintwong ¢ Tesla, avtokwnrofounyaviag pe evieAdg
dwpopetikny  Bewdpnon o  otpatnyikn Tomobétmong am’ 0Tt kdBe  GAAN
avtokwnroBopnyovio. IToapdAinio e TIG S1UOIKTLOKEG TOANGELS TOPOVCIACTNKE Kot
N Wwitepa evOUPEPOVGO EVOALUKTIKY] OTPATNYIKNG TOomoBétnong, avt tov 3D
printing. Zopeovae pe TV oTpatnykn v, ovii To mpoidv vo mopoydel and v
etoupeio, M TEAELTOO TTOAElL KOU OMOGTEAAEL MAEKTPOVIKG TO WYnouokd apyeio
EKTOTOONG TOV TTPOIOVTOC, TO 0moio 0 meEAATNG Ypnotlponotel otov 3D exTLTOTY TOV
Y. va 10 ekTundoel. Etol to kdotog didfeong kot dwvopng Omwg Kol TO
nepPoiloviikd amotOmmp TG eTopeiog ekpndeviovial, evd o meldng £xet dueon
npocPacn 61o TPoidv 10 0moio KoTackeLAlEL LOVOC.

To 1pito KEPAAOIO OAOKANPAOVETOL HE TIG VEES TACELS KOl TOV TPOTO LAOTOINGNG
OTPATNYIK®V TPOPOANG Kot mTPpo®ONoNG. Ze MPOTUYOVIGTIKO PO EVOVTL TOV
dwbéciuwv oTpaTNYIKOV TPoPoAng Kot Tpodbnong Ppicketor to mePEXOUEVO TTOV
ONUIOLPYOLV Ol YPNOTEG, OTPUTNYIKY] Omd TNV omoio o emyeipnon umopel va
enmeeAnel onpavtikd, kabmg cuvemdystot Youniod K6GTog Yo TV 1010 ko Waitepa

VYNAO Pabuod dtemapns Kot OAANAETIOPAONG LE TOVG KATAVAUAWTES.
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[Ma va yivel akdpo o Katovontn 1 LETAGTPOPT] TOV MYHOTOG UAPKETIVYK, UETO TNV
TOPOVGIOCT TOV VE®V GTPATNYIK®V, N omoia EAafe ydpo 6To TPito KEPAANLO, TO
TETOPTO KEPAAOO QUAOEEVNCE TIG UEAETEG TEPUITAOGE®V OTIG OMOlEG £ytve MOM
aVaPOPA TOPATAVED KOl Ol OTOTEG £PYOVTOL VO SIEPELVIICOVY GTNV TTPAEN TOV TPOTO
LE TOV 0010 AEITOVPYOVV 01 GTPATNYIKES ALTEG.

Onwg eivar uoIKO 0 avayvAOGTNG NG TopovGaS epyacioc, kabmdg mpoywpd amd
KeEQPAAAIO o€ Ke@AAowo odnyeitar oe pa oepd cvpmepacpdtov. Ioapakdto Oao
aKoAovOnoel o Tpoomdleln GLYKEVTPMOONG KOl OTOTUTOONS QVTAOV TOV EMYUEPOVES
CUUTEPACUATOV MOTE O AVAYVAOCTNG VO UTOPEl EDKOAN KO LE KOTOVONTO TPOTO VO

avaTpEEEL OE QUTA:

e Ot ovvnfeleg 0V pécov katavorwtr €yovv petafindel, g cvvémewn TG
EVPVTEPNG AAAOYNG TTOV PEPVEL 1| YNOOKN ETAVAGTACT], TO YPNYOPO IVIEPVET Ko
01 £EVTTVEG POPNTEC GLOKEVEC.

e Avt) m alayn otig ovvnbeteg avikatontpiletor otov TpOMTO, LE TOV OTOI0 O
KOTOVOAWMTNG EMALYEL VO KOTOVOADGEL

e O xotavolotic embopel vo €xel AOY0, OVLGLUOTIKN EUTAOKY] Kol EVEPYN
CUUUETOYN O€ KAOE TTUYN TOL UIYLOTOG UAPKETIVYK.

e O xotavolmg 0ev apKeitol otnV EMAOYN HETAED OVIOYOVICTIKOV TPOIOVI®V,
oAAG emBopel va cuv-Ompovpyet To TPoidV pe TV emyeipnon, £Tol MOTE VA
OTOVTO OKPIPMOG OTO EVOLAPEPOVTO KOl TIC TPOTUNGES Tov. H yevikdtepn tdon
elval mog o katovolotig embopel vo viober Ot amoAapufdver TANPWG
eEATOUIKEVUEVOL TTPOTOVTO KOl VIINPESIEG TOV KAAVTTOLV 1 divouy TNV aicOnon 6Tt
KOADTTOVV TANP®G TIG OTO1ES OVAYKES TOV.

o Ot emyelpnoelg £XOVV KATOPEPEL VO OTOVTIIGOVV GTNV TOPATAVE aVAYKN LE TNV
OTPATNYIKN GLV-OMoVPYiG TOV TPOIOVTOG PEPVOVTOS OVGLOCTIKA TOV TEAATY)/
KOTOVOAW®TY] GTO ENIKEVTIPO TG O1AOKAGIOG GYEOUGLOV KO EMAOYNG TPOIOVIMV.

e Ot emyelpnoelg e tov TpOMO ALTO KATUPEPVOLY VO ONLLLOVPYHGOVY 1G(LPOVG
OEOUOVE KOl ONUOVTIKY OEMAPT LE TNV TEAATELOKT TOVS PAGT, OVOTTUGGOVTOG
oyéon agocinong (loyalty) pe tovg mehdteg Tovg, ot omoiot cucOavovtat Koppdtt
g 10106 TG emyeipnong Kot TG SMMUOLPYIKNG SadKaciog.

e O KotavoA®Tg €xel TV amaitnomn vo £l evepyd pOAO Kot GTNV SIOUOPPOOT) TNG
TIUNG, ONANSN TOL OIKOVOUIKOD TIUAUATOG OV KOAEITOL VO TANPOGCEL Yo €val

TPOIOV oL EMALYEL VoL KaTAVaADGEL. MdAAoTa emboupel TALOV Vo ATOTANPOVEL
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LOVO Y10t AT TOV EMAEYEL VO KOTOVOAMVEL Kot Ol Y10 VINPEGIES EVOC GUVOAIKOD
TOKETOV TIG OTOIEC OeV YPNOWOTOlEl. AVTI N VYK TOL KOAVTTETAL PECH TNG
otpatnykng Freemium kot xot’ emékToon TG EMAOYNG TNG KOUTAAANANG yio
avTOHV GUVOPOUNG LETOED TV dlabfecimy amd TV eToupeio.

O katavolmtig Héom TG otpatnykng Freemium aicOdavetor 6tt amoAapupavet ta
HEYIOTOL YO TV TN OV EMAEYEL VO TANPADGEL, KOADTTOVTOS TIS AVAYKES TOL
TANPECTEPA GE GYEC LLE TTPLV.

H emysipnon tywoloyel omotelecpoTikOTEPO TO. TPOIOVIA TNG, KOUAMEPYDVTOG
oTOV MEAATN TO aicOnuo OTL 1 GUVEPOUT| KOl KOT  ETEKTOCT 1 TN OV EMALYEL
Vo TANpOcEL givor Ko 1 TALoV dikaun.

O1online toAnoelg kepdilovv oAhoéva Kol TEPIGGOTEPO EB0POG EVOVTL TOV
TOANCEDV GE EUTOPIKA KATOGTILATO 1] KATAGTNHOTA AVIKTG TOANOTG.

O meldtng mAEOoV TPAYHOTOTOlEL TIG OYOPEC TOL HEC® EELTVOV  QOPNTOV
GLOKEVOV, TNV CTIYUN TOV TOV ONLOVPYEITAL 1 OVAYKT), EVD £xEl TpOoPaon og
TEPAGTIO OYKO TANPOPOPING KO ETOUEVMG TEPACTIO VKAWL ETAOYDV.

O1 emyeipnoeic péow tmv online TmAncewv £ovv TV dvvatdTNTA VO, KOADYOLV
ONUOVTIKA UEYOADTEPO €VPOG AYOPDV, OTELOLVOUEVOL TAEOV GTO GUVOAO T®V
KOTOVOAWOTAOV, TOPA GE 0L LIKPT) TOTIKY] YEOYPOPIKT 0yOPd.

Ot 3D ektvonotég emavanpocsdiopilovv v idw v TomoBétnomn, Kabdg avti to
TPoidV v OmOCTEAAETAL, OPKEL 1) MAEKTPOVIKN OTOGTOAN €VOC MAEKTPOVIKOD
apyeiov kot o 3D ektumotig B Kataokevdoel 10 TPoidv, ekundeviCovrog ta
KOOTN OMOGTOANG Kol TOToBETNONG Yo TV Emyeipnon.

Méow tov 3D eKTUTOCEDV TPOIOVTIWV 0 TEAATNG «KATAOKEVALEL LOVOC TOV TO
TPOIOV, AVOTTUCOOVTOG TNV ONUOVPYIKOTNTO TOV KOl UELDVOVTOS TOPAAANAL
TOVG YPOVOLS OVOLLOVNIG Y10l TNV TOPAAdfn) TOV TPOTiOVTOG.

Axdpo kot oty dwdkacio e SUOPEMOONG TNG GTPOTNYIKNG TPOPOANG Kot
npo®Onong o Kotavolots Ppioketor oto emikevipo kot amotehel tov Poocikod
TopNvVa TG oTPUTNYIKNG. O KOTOVOA®TAG HECH TNG OTPATNYIKNG Onpovpyiog
TEPLEYOUEVOD YPNOTOV 0amoTeELEl TOV PACIKO TPOTAYOVICTH TNG TPOMONTIKNG
KOUTAVIOG TNG enyeipnong.

Méow g KoTaypoaeng TOV EUTEPLOV TOL omd TNV YPNOTN oG vanpeciog 1 evog
TPOoioVTOG Yiveral o 010G KoppdTt TG 110G TG emtyeipnong.

Emumiéov tuyydver Kowovikhig avoyvopiong HeTa&d Tov HEADY NG KOWOTNTOG

TOV KOTOVOAOTOV TNG ETOPEING.
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e T v etaupeio, M oTpaTNYIK] ONUOVPYING TEPEYOUEVOD YXPNOTOV Eivan
OTUOVTIKG OTKOVOLKOTEPN OO L0 TOPOOOCIOKT KOUTAVIO TPo®ONnong.

e O Pobuog demaprg (engagement) pe tovg meldtec eivorl dtaitepo LYNAOC,
OMNUIOVPYADVTOS GTEVOLG OEGLOVG E TO KATAVOAWMTIKO KOWO.

e H emyeipnon katagépvel yopic 1010itepo KOTO Kot YOPIG TOALEG evEPYELEG Omd
HePLEG TG va PpioKeTal 6TO ETIKEVIPO TOV EVOLOPEPOVTOG TG AYOPEG.

e Xnuovtikd Kpivetor to YEYovOG TG ol véeg oyxéoelg mov ytilovion petald
EMYEPNOEOV KOl TEAATOV HECH TAOV TOPUTAVED OCTPATNYIKOV £ivol GYECELS
apotPaiov KEPSoLG Yo kabéva amd Ta EUTAEKOUEVA LEPT).

o Tlpdxerton yio oTpoatnyiKés mov €vioybovY Tovg decuovg (engagement) peta&y
eMyElpNONGg Kol TEAATOV, AVATTOGCOVTOG GYEGELS KOl TOVG OEGUOVE 0LPOGImGNG
HETOEL T®V 0VO.

e Qg emi to MAeloT®V 01 Véeg oTpaTNYIKEG KOOTILOVLY AYOTEPO GTNV EMYEipNON OF
oY£0M HE TIC TOPAOOCIOKES KO LEXPL TPOTIVOG YPTCILOTOIOVUEVEG GTPUTIYIKEC.

e  EmumAéov, o1 emyeipnoeic apovykpdlovtal KOATEPO Kol TEPIGGOTEPO GTOYXEVUEVA
TIG OVAYKEG TOV TEAATMV TOVG.

e Me v voBétnon TETOIOV OTPATNYIKOV Ol EMYEPNOES KOTOpOOVOLV Vi
Bpiokoviol 6TO0 EMIKEVIPO TOV EVOLUPEPOVTOG GTNV ayopd, Kepdilovtag MOAAEG

QOPEG CNUOVTIKO LEPTIDI0 OTNG EVOVTL TOV OVTOYMOVICTMV TOVC.

[Tapdro mov o1 vEeg GTPATIYIKES OOVAEDOLV KOl OITOPEPOVY OMOTEAECUATA, OEV EYOVV
TPAYLOTOTOMOel OKOUO TOAAEC OTOTIOTIKEG WEAETEG TPOKEWEVOL Vo peTpnbel pe
akpPeic apBuoteg n emidoon tovg, Kabdg emiong kot va cuyKptBovv guBéwg pe Tig
naAdtepeg otpatnyés. Kpivetar ooy oxdmyo va kotaypagel péow avtig g
gpyaciog n mTPOTPOTY] ALY KOl avayKoldTNTO Yol TEPOUTEP® UEAETN Kot OlepedVION
TOV GTPOUTNYIKAOV QVTAV, £TCL OCTE VO, KATAGTEL SLVOTO Vo AmoTVLTT®OOVV pe aptBpovg
N amodoTIKOTNTA TOVG, KOOMG Kol 1 EMATOON TOL £XOVV GTO OMOTEAECUATO TNG

eMyelpnomng, Kot TNV eVPHTEPT CLUTEPIPOPA TOV KOTAVOAWMTY.
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